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Insurance Commissioners Take Up 
Important Subjects at Their 
Midyear Gathering 





GERMAN COMPANY TALK 





Departments Have No Authority to 
Demand Prorata Cancellation for 
Benefit of Policyholders 





NEW YORK, N. Y., Dec. 5—With 
officials representing thirty-three states 
present the National Convention of In- 
surance Commissioners met this morn- 
ing to act upon perhaps more important 
matters than have come before that 
body at any of its semiannual sessions. 
One of the first things considered was 
the resolution of Commissioner Cleary 
of Wisconsin providing that all life 
companies shall be enabled in making 
up their annual statements this year to 
value all their bond holdings on the so- 
called amortization basis instead of on 
the basis of market value. This reso- 
lution was unanimously adopted. 


Complaints on German Companies 


Complaints made to the insurance de- 
partments of several states that efforts 
were being made by the alien enemy 
fire companies to compel policyholders 
to accept short rate cancellations led to 
a reading of the license just granted to 
the Aachen & Munich, as an example 
and the statement that there was no 
need of any action by the commis- 
sioners’ convention, inasmuch as the 
license provided that policies may be 
cancelled under the terms upon which 
they were issued, and if the policy- 
holder did not request cancellation only 
Prorata cancellation was permissible. 


Must Show the Figures 


As some misapprehension apparently 
existed, it was decided that all the com- 
missioners should call upon all companies 
other than life and accident to show in 
their annual statements all their pre- 
miums and losses by states. This, of 
course, will enable the different insur- 
ance departments to check up and ascer- 
tain what unauthorized insurance may 


. have been affected and just how. 


In view of the fact that no insurance 
men were consulted, or in a position to 
assist the commissioner of internal reve- 


(CONTINUED ON PAGE 5) 
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There does not seem to have been 
anything tangible come out of the 
German company situation since an- 
nouncement was made by the federal 
government that they would not be 
licensed under the “Trading with the 
Enemy Act” to do any new business 
after Dec. 8, but must liquidate. Under 
the conditions of the license granted for 
liquidation the manager is authorized 
by the treasury department to reinsure 
business, cancel policies and treaties, 
collect balances, pay claims and dis- 
burse ordinary expenses. The ques- 
tion has been asked why the managers 
now having received their license to 
liquidate do not reinsure and thus pro- 
tect their policyholders and agents from 
trouble. 

Will Not Take Chances 


Those who have interpreted the 
treaty say that the government has 
granted full power to the management 
to do this, but it seems that the United 
States trustees do not want to take any 
chances for a damage suit or recovery 





after the war is over by having a United 
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States manager exceed his power of 
attorney in handing over large sums of 
money. The power of attorney held by 
the United States manager does not 
give him authority to reinsure the busi- 
ness en bloc. However, it is stated 
that the government’s authorization 
supercedes the power of attorney. 
Evidently, however, the trustees and 
United States managers are going at 
the question cautiously and are thrash- 
ing out every point legally. 
No Definite Information Given 
The circulars sent out by the com- 
panies are rather indefinite and do not 
tell the agent how the companies will 
(CONTINUED ON PAGE 5) 
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MUCH INTEREST TAKEN 
IN FINANCIAL SIDE 


Insurance Companies Are Figuring 
as to Where Their Dec. 31 
Statements Will Find Them 


ALL PRICES NOW DOWN 


Standard Securities Lagging, but It Is 
Not Believed There Is Ground 
for Pessimism 


BY C. S. S. MILLER 

NEW YORK, Dec. 3—On Nov. 1 
American securities of every sort and 
description except possibly city, county 
and state bonds, showed the lowest ebb 
in many years. Nov. 1, 1916, Feb. 1, 
May 1, Aug. 1 and Nov. 1, 1917, were 
the five dates selected by the Valuations 
committee of the National Convention 
of Insurance Commissioners as the pe- 
riods on which Marvin Scudder, the 
independent securities expert engaged 
by the commissioners for the last few 
years to make up the table showing 
the values of each and every kind of 
security held by the companies should 
use in making up their financial state- 
ments as of Dec. 31, 1917. _ 

An examination of the high, low and 
closing average price of the leading 
fifteen railroad stocks showed an aver- 
age for Dec, 31, 1914, of $103; Dec. 31, 
1915, $121; Dec. 31, 1916, $122 Since 
then the decline has been pee stead- 
ily downward, until, on Nov. 1, 1917, 
the average for these stocks was 390—a 
loss of 30 points or more over Dec. 31, 
1916. The same is practically true of 
the bond market. The average price 
of ten very high class bonds (nine rail- 
road and one municipal) for the corre- 
sponding dates was 1914, $96; 1915, $94; 
Dec. 31, 1916, $96; Nov. 1, 1917, $85, or 
an average loss of 11 points. The fluc- 
tuations of twelve of the leading indus- 
trial stocks runs as follows: Jan. 1, 1914, 
$82; Dec. 31, 1914, $74; Dec. 31, 1916, 
$95; Dec. 31, 1916, $99; Nov. 1, 1917, $79 
—a loss of 20 points. 

Confronted With Heavy Loss 


It will thus be seen that even taking 
an arbitrary figure based on mean av- 
erage prices for stocks and bonds on 
Nov. 1, 1916, and Feb. 1, May 1, Aug. 1 
and Nov. 1, 1917, and using this arbi- 
trary standard of values as the financial 
barometer, a terrific paper loss must 
be faced in making up the financial 
statements-of the companies at the close 
of this year. 

It is true that insurance companies 
purchase securities for investment—that 
is, most of them do, not for speculation 
—and that, so far as bonds are con- 
cerned, amortized values may be and, 
doubtless, properly should be, utilized 
in setting forth the true worth of these 
financial obligations; but stocks, either 
railroad or industrial, cannot be han- 
dled on an amorization basis. 


Big Holders of Securities 


What this means may be imagined 
when it is considered that companies 
like the Home Fire, holds securities 
of a par value of more than $33,000,000. 
The Continental Fire more than $22,- 
000,000; Hartford Fire more than $21,- 
000,000; German-American Fire, $18,- 
000,000; Travelers more than $18,000,000; 
New York Life, $450,000,000; Mutual 
Life, $370,000,000; Provident Life & 
Trust, $47,000,000; Prudential, $200,000,- 
000, to use only a few salient illustra- 
tions. 

One financial authority says: “Stock 
market values have cut loose from actual 


values and hysteria has developed among 
investors and speculators. Securities are 


intrinsically as sound as they were a year 
ago, but it is the fear that conditions in- 
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cident to the war and the increasing cost 
of operating our railroads without any 
Pry = Pag prospective offset in the way 

f higher transportation rates will bring 
about depreciation in real investment 
values which is scaring holders into sell- 
ing and encouraging professional oper- 
ators to shape their transactions on the 
theory that still lower market prices will 
be recorded. It yet remains to be seen 
how war taxation and price fixation will 
affect the dividend paying power of our 
corporations; but even assuming that 
dividends must be cut, it would seem that 
in the greater number of instances, stocks 
—— discounted such a develop- 
ment.” 


Result of Economic Forces 


Another leading authority makes the 
following comment: “The downward 
course of securities prices, while perhaps 
accelerated at times by malicious short 
selling done deliberately to break prices, 
is more the result of economic forces than 
of artificial courses. Our entrance into 
the war has already resulted in epoch 
making changes in industry and finance. 
As the war goes on further changes of 
far reaching importance are to be ex- 
pected. Daily expenditures.of the United 
States for war are now estimated to be 
running between $35,000,000 and $40,000,- 
000. The government has taken over food 
and fuel control. Prices have been fixed 
in various basic industries. The cost of 
living has doubled. New and burdensome 
war taxes have been levied on individuals 
and corporations. The railroads are being 
eperated under direct government super- 
vision. All shipping has been com- 
mandeered and controlled. There is an 
embargo on exports. Banks _ resources 
have been pooled, so to speak. The coun- 
try is faced with a serious shortage of 
labor. 

“Business is subnormal in most lines, 
excepting industries stimulated by gov- 
ernment orders. These are some of the 
more important factors that have been 
responsible for the downward revision of 
securities values. The whole financial and 
industrial life of the country is being 
turned upside down in the process of get- 
ting on to a real war basis.” 


Canadian Action Disquieting 


While the rumored closing of the New 
York Stock Exchange—now the world’s 
financial market place—was promptly 
nailed recently a new trading rule was 
prescribed, reducing the short selling of 
stocks toa minimum. Although the stock 
exchange officials emphasize the _ state- 
ment that they will do nothing to stop 
absolutely and positively the legitimate 
selling of stocks for a decline, yet the 
initial dispatch that announced to the 
outside world that the Montreal Stock 
Exchange had suspended operations for 
one hour a day some time ago, came as 
a distinct shock to Wall street. A later 
dispatch sent out by the Montreal officials 
of the exchange gave as a reason a pro- 
vision to safeguard the market while the 
attention of Canadian brokers was ab- 
sorbed in launching their new domestic 
war loan, but the steady decline of the 
leading Canadian issues to abnormally 
low levels and the reported sale of Cana- 
dian Pacific (a 10 percent dividend payer 
for many years) at $134 a share and 
under, more than 20,000 shares having 
been tossed on the market, was most dis- 
quieting. 


Warfield’s Report Filed 


About the same time the memorial filed 
with the Interstate Commerce Commis- 
sion at Washington recently by “S. 
Davies Warfield, president of the National 
Association of Owners of Railroad Securi- 
ties, showed a total decrease in net in- 
come of the railroads of the United States 
estimated at $225,200,000 during 1917, as 
compared with previous years, brought 
sharply to mind that the credit structure 
of the country’s railroads has been seri- 
ously impaired and the properties much 
undermaintained. Tables containing the 
memorial show that the railroads of ‘the 
country are using their capital and their 
properties to transport $466,000,000 of in- 
creased business in gross revenue during 
1917 at a loss of $37,000,000 in net income 
as compared with 1916. Figuring the in- 
creased cost of labor and material, it 
would require 4.7 of the gross revenue of 
1917, or more than $188,200,000 over what 
is being spent to maintain’ these proper- 
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ties on a par with the percentage of gross 
revenue expended in previous years. 


Say Business Will Be Active 


However, the keenest students of the 
new war tax measures and of the govern- 
ment’s price fixing policy do not admit 
there must come a wholesale reduction in 
dividends. They argue that business in 
this country will continue active, with an 
expanding tendency during the period of 
the war and after the war and that with- 
out any increase in business operations, 
the earning capacity of industrial corpor- 
ations, as a whole, will be more than suf- 
ficient to meet war taxes and current 
dividends. 

Increase Seen Abroad 


The American officers of British insur- 
ance corporations point to the tremendous 
increase in volume of business and even 
an increase in profits of such great Lon- 
don department stores as_ Selfridge’s, 
Harrods, etce., during the last two years 
of the war as fairly indicative of what 
department stores in America may antici- 
pate. Of course it is obvious that those 
who are making huge fortunes out of 
martial commodities and the employes, 
artisans, mechanics, etc., in various lines, 
searcely considered as munitions, sup- 

accoutrements and similar war aciivi- 

are already freely spending their 

, for articles hitherto never within 

grasp. For example, munitions 

rs at Bridgeport have bought shoes 

3 $12.00 a pair, when the grade they 
formerly used is now selling at $6.00 a 
pair, although that is double the price 
they paid in ante-war times. 

There seems to be no pessimism as to 
the ultimate outcome, for it is realized 
that a great many securities and, indeed, 
particularly the high class standard is- 
sues of such railroads as Pennsylvania, 
New York Central, Delaware & Hudson, 
Chicago, Milwaukee & St. Paul, Southern 
Pacific, and many others are quoted as 
worth, in the present demoralized stock 
market, many dollars less than their in- 
trinsic value and much less than would be 
involved were any socialistic program of 
government ownership in prospect. 


Shortage in Labor Market 


The shortage in the labor market, all 
the world over, of course, is probably at 
bottom, the most disturbing factor. Re- 
cently a labor writer in the ‘London 
Daily Telegraph’ discussed at consider- 
able length the labor problem as _ the 
English have found it. The most dis- 
quieting feature of the industrial situa- 
tion in England, he said, was the sus- 
pension for the duration of the war of 
the economic basis of trade. 

Meanwhile, insurance stocks are still 
held at high prices. Continental Fire, 
Fidelity-Phenix, Germania, Globe & Rut- 
gers, Home Fire, Westchester, American 
Surety, Fidelity & Casualty, National 
Surety, United States Casualty, Fidelity 
& Deposit, U. S. F. & G., Fire Association, 
Aetna, Hartford, National, Travelers, and 
others show no dimunition in the asked 
prices and practically no sales whatever. 

This indicates, of course, the supremest 
confidence in the sound financial judg- 
ment, as well as the conservative under- 
writing tenets of the leading insurance 
eoncerns in this country. 


CO-OPERATE ON COLLECTIONS 


Field Men in Central States Stand 
Together to Drive Out Chronic 
Delinquents 


One of the outstanding features of 
the year, from the company’s stand- 
point, is the close co-operation of the 
field men in Illinois, Wisconsin and 
Michigan in the matter of collections. 
Field men in these states have been 
making short work of the chronic de- 
linquent. During the year several old 
and established agencies in Illinois 
have been sold in order to protect the 
companies’ balances. Others will re- 
ceive attention during the coming year. 

Field men are beginning to see the 


_ Value of a close co-operation to elimi- 


nate the delinquent agent. In Indiana, 
lowa and Missouri, field men usually 
take action on collections independ- 
ently of what is being done by the 
other companies in the agency. The 
result is that the agent is behind with 
some companies, paid up with others, 
and is always able to secure company 
representation. 

_Last year on complaint of the spe- 
cial agents in the state, a prominent 
eoria agent had his license revoked 
by the insurance commissioner. Al- 
though he has since secured company 
representation, it appears as if his 
license would again be revoked because 
of his past record. This one example 
shows what can be done to drive out 
the agent who will not pay his bal- 
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CHANGES IN THE FIELD 
LASHER MADE STATE AGENT 


John B. Cromer Is Retiring From Act- 
ive Service of the Home in 
Indiana 


John B. Cromer, state agent of the 
Home in Indiana, who has served the 
company for some 35 years and is the 
dean of the field force in that state, is 
retiring from active life. In recogni- 
tion of his efficient service he is given 
the title of general agent. While re- 
lieved of the more active duties of the 
field, he will continue to act in an ad- 
visory capacity. 

Clinton D. Lasher, who is the senior 
assistant in Indiana, is appointed state 
agent. He is one of the live and ener- 
getic men of Indiana, who has already 
made a very favorable record. Spe- 
cial Agent Ivan Escott has been ad- 
vanced and will be first assistant in the 
state. Arnold G. Allen has been ap- 
pointed special agent. The Home’s 
business in Indiana has always been in 
the hands of men of high grade. The 
changes announced insure that the same 
progressive policy will be pursued as 
in the past. 


W. T. Christopher 


W. T. Christopher, of Colorado 
Springs, Colo., has been appointed spe- 
cial agent for the American of Newark. 

Mr. Christopher will give particular 
attention to the automobile department 
and some other branches of the Ameri- 
can’s business. He was at one time in 
the local business at Colorado Springs 
but for the past seven years he has been 
engaged principally in field work, in- 
cluding adjustment of losses. He was 
at one time Colorado special agent of 
the Michigan F. & M. and left to serve 
with the Schuyler General Agency of 





Denver. More recently he has been 
connected with the Merchants. of 
Denver. 


L. B. Grossmith 


L. B. Grossmith, of Chicago, special 
agent of the St. Paul Fire & Marine in 
northern Illinois, has been appointed 
manager of the automobile department 
at the home office of the company. Mr. 
Grossmith has been in St. Paul for 





some weeks getting in training. He 
succeeds Assistant Secretary J. R. 
Moore, who had charge of the automo- 
bile end of the business. Mr. Moore 
has gone to Pittsburgh, Pa., where he 
contemplates entering the fire insur- 
ance business. Mr. Grossmith was for- 
merly located in Minneapolis, where he 
was special agent of the Sun. He is a 
young man of more than ordinary abil- 
ity. 


George A. Garrett 


George A. Garrett has been ap- 
pointed special agent of the Automobile 
of Hartford in the west to assist Gen- 
eral Agent J. W. Robertson of Chicago. 
Mr. Garrett has been at the head office 
for the last six months and formerly 
traveled in the field for the First Na- 
tional Fire. 


C. A. E. Hoest 


Carl A. E. Hoest of Chicago, has been 
appointed special agent of the Girard 
and Mechanics for Illinois. Mr. Hoest 
for many years was chief examiner in 
the old western départment of the Gi- 
rard. He has been connected with the 
underwriting end of the western depart- 
ment of the Firemen’s, since it took 
over the Girard. He is a man of splen- 
did experience. 


Ralph E. Dixon 


Ralph E. Dixon, formerly agency 
clerk in the western department of the 
Germania, has been appointed special 
agent of the company’s survey depart- 
ment with headquarters in Chicago. 


James H. Good 


James H. Good, special agent of the 
farm department. of the Aetna in IlIli- 
nois, has resigned as of Jan. 1. 


C. R. Fidlar 


C. R. Fidlar, special agent of the 
Niagara Fire in Michigan, is made state 
agent in Kansas. He was formerly an 
examiner in the old Chicago western 
department and has earned his spurs. 


F, J. Sebastian 


Francis J. Sebastian has been ap- 
pointed special agent of the National 








Union for Indiana and Illinois as as- 
sistant to State Agent P. W. Greene. 
Mr. Sebastian has had local agency ex- 
perience in the office of his step-father, 
Walter L. Closson, at Logansport, Ind. 
Mr. Sebastian will make his headquar- 
ters in Indianapolis. 


Queen Will Increase Capital 


_ The Queen is arranging to increase 
its capital from $1,000,000 to $2,000,000. 
Its business has grown rapidly within 
the last 10 years or so, its assets hav- 
ing increased in the 10 years from 
$6,800,000 to about $12,500,000. 


Will Write Marine Direct 


The Milwaukee Mechanics which has 
been writing marine reinsurance, is now 
preparing to get into that business di- 
rect. It will appoint agents at once and 
be ready the first of the year to-handle 
all its business direct. 


Visiting Fighting Ganders 


Gus M. Wise, most loyal grand gander 
of the Blue Goose, has asked all ponds 
to get in touch with members of the 
order in the service of the country and 
now stationed within the jurisdiction of 
the various ponds. While the majority of 
the ponds are remembering their own 
members with Christmas gifts and in 
other ways, the international fraternal 
spirit can only be shown through visits 
to these military ganders by those in a 
position to reach them. - 


Caledonian Changes 


Robert Chapman, general manager of 
the Caledonian at its head office, has re- 
signed and has been succeeded by Ralph 
Hill Stewart, formerly secretary and ac- 
tuary. Mr. Stewart takes the title of 
general manager and actuary. Thomas 
MacMaster, heretofore assistant secretary 
has been elected secretary. 


Miscellaneous Notes 


President F. W. Sargeant of the New 
Hampshire Fire is on a western trip. 

Assistant General Agent Fred H. Sabin 
of the North British & Mercantile is on 
a western trip. 

Elliott, assistant state fire marshal of 
Kentucky, died Nov. 30, in a Louisville 
hospital. He was formerly a newspaper 
man and in the internal revenue service. 

F. W. Koeckert, formerly secretary of 
the Continental, now vice-president of 
the Continental, Fidelity-Phenix and Amer- 
ican Eagle in New York, has tendered his 
resignation as a member of the Western 
Union, owing to relinquishment of juris- 
diction. J. R. Wilbur, present secretary 
of the Continental, has applied for mem+* 
bership as Mr. Koecket’s successor and his 
application is being voted upon. 














Our Spec: 


NEW YORK DENVER DULUTH 





Placing Surplus Lines? 


al Department is at your command, backed by the integrity and financial responsibility of 
our organization. We welcome the inquiry of the Local Agent for handling his excess beyond the 
capacity of admitted Companies. 


Guaranteed Lloyds Underwriters 
Surplus Companies Maintaining United States Deposits 
Immediate binders—10% commission to brokers 


MARSH & MSLENNAN 


Insurance Exchange, Chicago 
MINNEAPOLIS = DETROIT 


MONTREAL 


LONDON SAN FRANCISCO 











ances, where the field men co-operate. 
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CHARLES E. MONROE 


(Charles E. Monroe of Cincinnati, who 
has been elected president of the Ohio 
Feld Club, has been a field man for the 
New York Underwriters for 25 years in 
Ohio. He has the distinction of being 
the dean of the New York Underwriters 
field men in the United States. His 
father, Col. William M. Monroe, former 
Ohio state agent of the New York Un- 
derwriters, had this distinction also at 
the time of his death. Mr. Monroe is a 
careful student of the fire insurance busi- 
ness, is a charter member of the Ohio 
Field Club and is the dean of the Ohio field 
forces. Mr. Monroe’s entrance into the 
insurance business was with a Chicago 
office though nearly all of his insurance 
has been in the field in Ohio. He is known 
among the field men throughout the mid- 
dlewest as a man of high character, in- 
dustry, courtesy and genial personality.) 





Reciprocal Branching Out 


The National Reciprocal Underwriters 
of Lansing, Mich., has applied for a li- 
cense in Kansas. 


Kansas to handle all fire and 
business. It requires that $100,000 of a 
reserve be created in each state before 
an office is established. 


Hubbel! Will Speak 


The Association of Fire Insurance Ex-} 


aminers of Chicago will have Joseph G. 
Hubbell of the National Inspection Com- 
pany as speaker for its Dec. 13 meeting. 
His topic will be “Inspections from the 
Inspector's Standpoint.” 


Miscellaneous Notes 


Cc. W. Story, a veteran broker, 78 years 
of age, in the office of Moore, Case, Ly- 
man & Hubbard of Chicago, died this 
week. 

N. P. Paulson has purchased the inter- 
est of his partner, WV. Baker, in the 
Baker-Paulson Co. at Mankato, Minn., and 


the business will hereafter be conducted 

under the firm name of N. P. Paulson Co. 
Charles B. Yager, Greenville, S. C., died 

Nov. 30 


in Charlottesville, Va., while on 
, He went to Charlottes- 
his bri de to spend Thanksgiving 
>r who lives in that city. 

ill and died in a few 
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Ohio Agency Appointments 


Orient, Ct. 





G. Blaza, Warren. 
Y.—Harriet P. Kimmel, Dayton. 

: J- Miller, Delphos. 
lisberry, Georgetown; W. H. 
. €. Grushon, Lewi sburg; 
le Center; E. E. Green, Byer- 
ck, Quaker City; . Weiser, 


. Sziprus, Cleveland; K. Neu- 


y, Ct—P. S. Balkwill, Cleveland. 
Sen, Eng—Trinter & McGraw, Vermillion; 
r. D. Hauptmann, New Waterford; R. Max- 
well, Dennison. 

Teutonia, Pa—A. L. Payne, Marion 

United States—Jean P. Michael, Mansfeld; 
The Hunnicutt Agency Co., Columbus; J. 
Crooks, Columbus; W. V. Jordan, a 
Mrs. O. B. Hunnicutt, Columbus. 

Westchester, N. Y- ih. i Murray, Cleveland; 
PF. j. i Cleveland; D. J. Barry, Cleveland; 


Barry Bros. Clevelan 
Boeddeker, Cincin- 








Am. Cent, Mo—wW. 
aati, L. A ; 4 Mt. Vernon. 








It proposes to organize | 
state branches and establish an office in, 
tornado | 


HOOSIER FIELD MEETING 
ORGANIZATION SERVICE FLAG 


O. E. Green, Providence Washington, 
Elected President of Indiana State 
Board—Lieut. Wolff Honored 


The annual meeting of the Indiana 
State Board was held in Indianapolis 
on Tuesday morning of this week. 
President W. M. Shaw presided and 
there were present about forty mem- 
bers. In his annual address Mr. Shaw 
pointed out that, in present war times, 
the need for cooperation on the part of 
all fire insurance men is greater than 
ever before. “There i is no class of cor- 
porations,” he said, “upon which a more 
heavy burden has fallen than upon the 
fire insurance companies and no cor- 
porations have rallied more quickly to 
the aid of the government in its war 
program than have the fire insurance 
companies.” They have furnished in- 
spectors and engineers and have achieved 
a vast amount of conservation work at 
their own expense. As to the taxes 
which the fire insurance corporations 





are to be called upon to bear, they can- 
not be passed on to the consumer, as is 
the case with express, telephone, 
theaters and other corporations. 


Must Lower Loss Ratios 


There will also be increased expenses 
along the line and he urged his hearers to 
regard the imperative necessity for lower 
loss ratios and increased volume of pre- 
miums, if attainable. He endorsed the 
work of State Fire Marshal H. H. Fried- 
ley and bespoke the support of the mem- 
bership in helping to reduce the evil of 
overinsurance, which Mr. Friedley has 
taken up with the companies. 

As an aid in meeting the heavy obliga- 
tions that fire insurance companies must 
face, it was agreed by the membership 
that the 45 day rule on collections should 
be adhered to. 

It was voted that a service flag be pro- 
vided for the joint organizations of the 
state board and the Indiana Field Club. 
Lieutenant Herman C. Wolff, who received 
a commission as first lieutenant in the sec- 
ond officers’ training camp just completed 
and who, prior to entering the camp, was 
special agent of the Aetna, was present 
and was presented with a _ substantial 
check by the association with the request 
that he secure with the fund some useful 
piece of equipment with which to remem- 
ber the high esteem and affection in which 
he is held by his associates. D. P. Bar- 
rett made the presentation. Lieutenant 
Wolff offered his resignation as member 
and chairman of the executive committee, 
but this was declined. 


New Officers Elected 
The following officers were elected: 





President—O. E. Green, 
Washington. 

Vice-President—Walter B. Tobias, Citi- 
zens. 

Secretary-Treasurer (reelected)—W., p. 
Benton, Sun. 

Three new members elected on the exec- 
utive committee were: McCabe, 
Phoenix of London; Charles G. Stone, Com: 
mercial Union, and Ivan Escott, Home, 
The holdover members are: Herman Cc 
Wolff and J. L. Windsor, Glens Falls. 

Retiring President W. M. Shaw was pre- 
sented with a beautiful gold watch, John 
Fitzgerald of the Queen making the 
speech. Arnold G. Allen, new special of 
the Home, was elected to "membership. 

The annual meeting of the Indiana} Field 
Club will be held Dec. 18 in Indianapolis 
and there will also be a joint meeting of 
= field club and the state board on that 

ate. 


Providence 


Kentucky Notes 


Burford Rhodes has sold his interest in 
Rhodes & Smith, Paducah, Ky., to enter 
training in the Officers’ Reserve Aviation 
Signal Corps. Frank B. Smith will con- 
tinue the business. 


Ambrose Geary, of Geary & VanMeter, 
Lexington, Ky., has been commissioned 
a captain of infantry, from the second 
officers’ reserve camp at Fort Benjamin 
_—— Ind., and ordered to Fort Dodge, 
Ia., for d duty. 


Charles F. McLaughlin, the hydraulic 
and electrical engineer and Henry Harris, 
his assistant, both connected with the 
Kentucky State Insurance Board, made an 
inspection of Covington, Dayton, Erlanger, 
ne Ludlow and Newport, 

y. 








the Union. 


interruption. 


Capital $4,000,000 


Fire Insurance 
Tornado 

Sprinkler Leakage 
Inland 


Salesman’s Floater | 





Did You Ever See An American 
Flag With Fourteen Stars? 


In street parades they used to pass the offices of the 
Insurance Company of North America back in 1792. 
In that year Kentucky, the fourteenth state, came into 


And during the 125 years that have since passed into 
history, the North America has been rendering service 
to property holders on land and sea without a single 


Its value to you rests upon the experience of those years— 
an experience ripened by time and association with gener- 
ation after generation of America’s merchants, manu- 
facturers, shippers and property owners generally. 


Insurance Compan: 


NORTH AMERICA 


PHILADELPHIA 


Assets over $23,000,000 
Surplus to Policyholders $11,000,000 


Automobile 

Use and Occupancy 
Builders Risk 
Tourist 

Cotton Insurance 


—Since 1792 
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Rent 

Leasehold 
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OHIO FIELD FORCES 
ELECT OFFICERS 


Cc. E. Monroe Heads Union Or- 
ganization and W. T. Eaton 
Is Chief in Bureau Club 


FIRE PREVENTERS MEET 
State Fire Marshal Fleming Urges 


Immediate Reinspection of All 
Food Repositories 





COLUMBUS, O., Dec. 4.—This was 
election day for the two Ohio field 
clubs. 

In the Ohio Field Club there was a 
spirited contest for president between 
John H. Gray of the N. B. & M. and 
C. E. Monroe of the New York Under- 
writers. Mr. Monroe won out. Vin- 
cent L. Gallagher of the Aetna was 
elected vice-president, and Aaron W. 
Jones, New Hampshire, was again 
elected secretary-treasurer. 

Two committees were chosen to draw 
up memorials, one headed by Cyrus 
Woodbury, Queen, on the death of 
Aaron Evans, Equitable F. & M., and 
the other, headed by Fred W. Ransom, 
Providence Washington, on the death 
of William C. Daniel, Northern, Eng- 
land. 

The Ohio Association of Fire Un- 
derwriters, elected W. T. Eaton, Ohio 
Farmers, also president of the Ohio 
State Fire Prevention Association, 
president; W. W. Webb of the A. D. 
Baker general agency, Columbus, vice- 
president; J. M. Norris, Security, sec- 
retary-treasurer, and Miss Grace Violet, 
assistant secretary. 


Pire Prevention Meeting 


The semi-annual meeting of the Ohio 
State Fire Prevention Association, held 
tonight was followed by a buffet lunch- 
eon. State Fire Marshal T. Alfred Flem- 
ing made an eloquent plea for an im- 
mediate reinspection of foodstuff. plants 
and plants carrying war material. The 
report of the water supply and fire pro- 
tection committee showed that many 
towns had made much needed improve- 
ments. In this work the fire marshal’s 
ara has given the strongest sup- 
port. 

R. T. Huggard, Aaron Jones and N. T. 
Julian will draft memorials in memory 
of Messrs. Evans and Daniels. New mem- 
bers taken are: D. W. Crane, Michigan 
Commercial; W. R. Drake, Concordia; H. 
H. Sharpe, Jr., Continental; W. E. Flick- 
inger, North America; G. S. Petrick, City 
of New York; Murdock E. Lind, Niagara 
Fire; O. L. Swartz, Glens Falls, and E. 
W. Clinton, Keystone Underwriting. Those 
resigned are: W. E. Collins, Newark 
Fire; Geo. H. Hannan, Niagara Fire; J. 
R. Davis, Alliance, and E. B. Leighton, 
Continental. he above have changed 
positions and have left the field: Mr. 
Fleming announced that the governor had 
declared that the work of the conserva- 
tion men had been the best done for the 


nation by a state force since the war 
negan. 


Surety Men’s Meetings 


NEW YORK, Nov. 28—Officers of the 
Surety Underwriters Association of New 
York, at its annual meeting, were elected 
without change. The reports of the secre- 
tary and treasurer showed the association 
in excellent shape and that it has brought 
about unusually satisfactory conditions in 
the local surety field. Two reinsurance 
companies, the European Accident and 
Norwegian Globe, recently elected to mem- 
bership, were represented. B. G. Babcock 
and Charles Howard, of the United States 
Fidelity & Guaranty, were elected mem- 
ers. The president appointed a commit- 
tee of three to act with the executive com- 
mittee preparing suitable programs for 
monthly meetings and to secure speakers 


+ eh the association from time to 
Sc. 


OSITION wanted as State or Special 
Agent by man 40 years old, with 
__|2 years’ experience in the writing 
of insurance and | year as special agent. 
ansas or Nebraska field and Farm Department 
work preferred. Address 52=M, care The 














IMPERIAL ASSURANCE COMPANY 


The Field Men of the Imperial are ready at all times to give their attention 
to its Agents. They are equipped to help. The Imperial Management has the interests of Pacific Department: 
Agents ever-in mind, believing that they should be protected just as much as the Company. " 
In other words the Imperial and its Agents are partners. 


Head Office: 
100 William Street 
NEW YORK 
Western Department: 


Insurance Exchange, 
CHICAGO 


343 Sansome Street, 
SAN FRANCISCO 











HOW TAXES AFFECT MUTUALS 


Bureau of Internal Revenue Will Issue 
Ruling—Tax Net Cost to 
Policyholder 


Herman Ekern, insurance attorney 
and former Wisconsin commissioner, 
has just returned from Washington, 
where he has been in conference with 
the Bureau of Internal Revenue as to 
how the insurance premium tax will 
affect mutual companies. Mr. Ekern 
is counsel for various mutual com- 
panies. The Bureau of Internal Reve- 
nue will issue a ruling on the matter 
shortly, and has given as its opinion 
that the tax applies to mutual com- 
panies as follows: 

“If the company pays no dividends, the 
tax is on the cash premium received, 
when the policy is issued. 

_ “If assessments are collected, the tax 
is on the assessments when received. 

_ “If the company pays dividends the tax 
is paid when the policy is issued upon 
the cash premium received, less esti- 
mated dividends at the rate of the divi- 
dends then being paid. 

“If dividends may be paid upon an as- 
sessment, estimated dividends at the rate 
then being paid are to be deducted, as in 
case of premiums. 

“In all cases, where estimated divi- 
dends have been deducted a correction 
must be made on termination of the policy, 
when the exact ‘premium charge’ is de- 
termined. 

“The tax to be paid for any month is 
the sum of the taxes on individual poli- 
cies, plus and minus the corrections for 
policies which have terminated. 

_“The Bureau thus establishes the prin- 
ciple that the tax is to be on net cost to 
the policyholder, and that this is the 
meaning of the term ‘premium charged.’ ” 


REAL INFORMATION 
SEEMS TO BE LACKING 


(CONTINUED FROM PAGE 1) 


be liquidated. The agents are pretty 
much in the dark and do not know 
what information to give customers. 
Seemingly if the assured orders his 
policy cancelled now, it must be done 
according to contract or at short rates. 
The agents, however, are not satisfied 
at short rate cancellations and no doubt 
will endeavor to bring about pro rata 
cancellation. 

The Prussian National agents have 
all been furnished with supplies of the 
Netherlands. Manager Harold W. Let- 
ton is still in the east endeavoring to 
swing a company to his office.’ It is 
stated that if he is not successful in 
getting a company already established, 
he will probably organize a new one. 


Many Suggestions Made 


Several suggestions have been made 
as to disposing of the business of the 
German companies, but no definite 
conclusions have been reached. All 
have valuable agency plants and if 
their managers and field men could get 
action at once, they could save the 
bulk of the agents and much of the 
business. It is stated that some com- 
panies have made offers to German 
companies to organize underwriters 
agencies, take over their agency plant, 
business, managers, office and_ field 
force. While considerable of the busi- 
ness had gone off the books of the Ger- 
man companies, yet they stil retained 
a pretty good volume. It would be 
more difficult to handle at the present 
time because of the lack of reinsurance 
facilities. 

Cancellation Protests 





National Underwriter. 


out loss to them or to _ policyholders. 
Many of them are protesting to the fed- 
eral government on the short rate cancel- 
lation arrangement where the policyholder 
cancels the policy himself. They ask that 
this instruction be changed, so that there 
be no loss in canceling policies. The po- 
sition is taken that the policyholders 
should not suffer any loss because they 
are insured in German companies and the 
German companies should not receive 
financial benefit of short rate cancella- 
tions. 


STATE OFFICIALS 
MEET IN NEW YORK 


(CONTINUED FROM PAGE 1) 


nue in codifying or harmonizing the vari- 
ous decisions, past, present and prospec- 
tive, relative to the interpretation of the 
war revenue tax law effective last Octo- 
ber, it was unanimously decided that a 
committee of three members of the con- 
vention be sent to Washington at the con- 
clusion of this convention to confer with 
the commissioner of internal revenue and 
endeavor to obtain a uniformity of rulings 
and to try to advise the federal depart- 
ments involved that the technical phases 
of insurance vary not a little from the 
commercial bodies upon which the tax is 
laid and that what is equable for some 
corporations is not so for organizations 
like insurance concerns. 


Aroused Over Camp Paper 


Commissioner Button, of Virginia, 
aroused a great deal of interest by exhib- 
iting a copy of the “Bayonet,” the Camp 
Lee cantonment paper, headed in large 
type, “Insurance Edition,” in which en- 
listed men were advised, in view of the 
$10,000 limit of federal life insurance cov- 
erage obtainable, to drop their old poli- 
cies, accept the cash surrender value, and 
take out the federal coverage. Several of 
the commissioners regarded this as most 
unfortunate advice and inquired whether 
it would not be well to take some united 
action to overcome the untoward conse- 
quences of the circulation of such a paper. 
President English, however, reassured 
those present somewhat by stating that 
Commissioner Nesbit, of the Federal Life 
Insurance Bureau, had told him at Wash- 
ington yesterday that the Treasury De- 
partment was doing all it could to urge 
the men in the army to keep in force 
their present policies. The topic was 
referred to the committee upon laws and 
legislation for further consideration, and 
after the recess today some definite action 
by the assembled state officials is likely. 


Uniform License Bill 


There is likely also to be some action 
looking to the introduction in the various 
legislatures of a uniform bill for licensing 


agents. At present there is the widest 
difference in the laws and the rulings of 
the different state insurance departments, 
some allowing agents to return licenses 
and get a refund, others allowing the 
transfer of license during the period for 
which they are issued and others forbid- 
ding such transfers. 


Place of Annual Meeting 


Invitations were received from Detroit 
and from the governor of Colorado for 
the commissioners to meet in their baili- 
wicks at next summer’s annual conven- 
tion. The executive committee will deter- 
mine where this meeting is to be held. 

A big laugh was raised when former 
Superintendent of Insurance Hotchkiss 
was invited to introduce the veteran poli- 
tician and oldest living New York state 
insurance superintendent, “Lou” Payn, and 
paid an effusive tribute to the old war- 
horse. Mr. Payn retorted in thirty words 
that Hotchkiss was a good talker who 
felt that he (Hotchkiss) was the only 
superintendent of insurance New York 
had ever had up to the time he (Hotch- 
kiss) left the department. 

The subcommittees on the fraternal sit- 
uation, surety companies, workmen’s com- 
pensation acquisition costs, retrocessions 
and reinsurance and defining group insur- 
ance, will all report at various hours this 
afternoon and evening. 

A hearing was held this week by the 
committee on unauthorized insurance. De- 
spite the recommendations of the conven- 
tion in the past, no information on this 
subject is being required in the annual 
statement blanks, and may not be this 
year. It is not enough that commission- 
ers are opposed to unauthorized com- 
panies. Discussion showed injustice done 
authorized companies by allowing inter- 
lopers to escape the 3 percent tax on net 
premiums and their license fees. Printing 
companies have left out of the blanks the 
special schedule because it bears the word 
“supplemental,” and so it was thought un- 
necessary. é 

Mr. Thomas presented a_ resolution 
which was unanimously adopted by the 
committee to be presented to the conven- 
tion. This recommends that the commis- 
sioners of each state shall require all 
companies writing insurance other than 
life and accident which are incorporated 
under laws of his state to file with him 
a sworn statement in duplicate showing 
separately business transacted on each 
state by giving gross and net premiums 
and net losses. As soon as these sched- 
ules are filed the commissioner shall mail 
one of the duplicate schedules to the sec- 
retary of the convention, who shall be 
authorized and directed to have printed in 
pamphlet form names and addresses of 
all such companies and names of state or 
states in which each shall have done busi- 
ness during 1917 and each year thereafter, 
and to mail a copy of same to all insur- 
ance departments, members of this asso- 
ciation. 
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The agents of German companies are 
demanding that cancellation be done with- 
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CHICAGO AND SUBURBAN 


NEW SERVICE FOR CLIENTS 


In appointing Henry C. Hall as gen- 
eral counsel, Marsh & McLennan are 
making a new departure as far as fire 
insurance is concerned. Mr. Hall is an 
attorney who has specialized on insur- 
ance law. He will therefore be in a po- 
sition to furnish expert legal advice to 
large property owners with plants and 
factories in a number of states. His 
advice will avoid the confusion that has 
attended the writing of business for 
agents who were uninformed as to con- 
flicting insurance statutes. His service 
and advice can be used in many differ- 
ent ways. In creating this service de- 
partment for their clients Marsh & Mc- 
Lennan are taking a step forward. 
They will now be in position to furnish 
an intelligent service to their clients 
much more rapidly than could be pos- 
sible if they were forced to refer mat- 
ters to outside legal channels. 

* *k x 
FARM UNDERWRITERS’ PROBLEM 


Inflated values of farm produce, farm 
buildings and farm equipment, present 
a serious question to companies writing 
farm business. As practically al! of it 
is covered under five-year contracts 
underwriters do not feel warranted in 
materially increasing the amount of the 
insurance, feeling that the values may 
at any time slump, and that they may 
have overinsurance on a class of prop- 
erty which they feel above all other 
classes should be covered for less than 
its actual value. Not being under fire 
protection farm property is far more 
susceptible to total loss than any other, 
and particularly so where the owner de- 
sires to collect on his insurance. As a 
consequence it is very necessary to 
make the owner carry a portion of the 
risk, 

Should values slump in the city, com- 
panies could, with more or less haste, 
reduce the outstanding insurance. It 
would be far more difficult in the coun- 
try, particularly where the business is 
written for five years. 

Any loss that is sustained at present, 
unless it be total, is out of proportion 
to the rate that is being charged for 
farm business. 











* * 
FIRE INSURANCE CLUB 


The Fire Insurance Club of Chicago 
will hold its annual dance on the eve- 
ning of Dec. 11, in the rotunda of the 
Insurance Exchange. No other meet- 
ing will be held during the month be- 
cause of the holiday season. 

x Ok x 
COOK COUNTY FIELD CLUB 


The annual meeting of 


10:30. 
dent, and the other officers will 


officers elected. 
* 


CANCELLATION RULES 


The Chicago Board held a meeting 
last week and passed a rule rescinding 
for the time being all rules regarding 
This action was taken 
in view of the prospective 10 percent 
advance in rates. It is decided that no 


cancellations. 


the Cook 
County Field Club will be held in the 
Chicago Board rooms next Monday at 
J. B. White, the retiring presi- 
1 sub- 
mit their reports and a new slate of 
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Fire Insurance Company 


ESTABLISHED 1850 FIRE 


123 William Street, NEW YORK 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
‘“*Agents Everywhere” 


Pacific Coast Department 
334 Pine St., San Francisco 
EDW. PARRISH, Manager 
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AUTOMOBILE FULL WAR COVER 
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policy could be canceled and rewritten 
except for the unexpired term of the 
existing policy, unless there is some 
legitimate reason for extending the 
time. Such cases, however, will have to 
be passed on by the executive commit- 
tee. The board concluded that some 
agents might take advantage of the 
present situation and do considerable 
canceling in order to carry the policy 
beyond its present time of expiration. 
i a * 


COMMITTEE BEING MADE UP 


Since the meeting of managers in 
Chicago last week to consider the ex- 
tra charge of 10 per cent of the pre- 
mium, owing to war taxes and extra 
expenses, the special committee of 
eight to work out a plan is being made 
up, but so far a chairman has not been 
secured. There are some differences 
of opinion among managers as to how 
the charge should be applied, but nearly 
all agree that the demands of the day 
will have to be met by a charge that 
will be just to all and will apply over 
the entire country. 
Aside from the higher operating ex- 
penses the adjustment of small losses 
always means now about 30 or 40 per 
cent more than heretofore owing to 
higher cost of materials and labor. It 
is thought that the committee can be 
made up so that it will get into action 
in a few days. 

* x 
MISINTERPRET INSTRUCTIONS 


Many local agents have not yet prop- 
erly interpreted the instructions of their 
companies as regards the war tax on 
insurance, and are attaching the rev- 
enue stamp to policies. The companies 
are to pay this tax, making returns to 





The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 


A. H. TRIMBLE, Pres., 














the government on the 15th of each 
month, and agents should not attach 
stamps. Monthly accounts should be 
sent to companies not later than the 
10th of each month, together with all 
policies issued and not taken, in order 
that the company may determine what 
is due for revenue before the time ar- 
rives for making the monthly remit- 


tance. 
x * * 


WATCH “WHITE ELEPHANTS” 


Companies are watching lines com- 
ing in on large dwellings of the old 
style type these days which may be 
considered “white elephants.” In some 
localities and in some cities, fancy 
dwellings were erected years ago at 
comparatively high prices. They have 
become antiquated, are too rangy, have 
not the modern improvements and 
would be rather expensive to remodel 
Companies have paid large prices for 
such structures and in these days when 
it is easy to get more insurance on any 
risk on the ground that values have 





FIELD POSITION 


WANTED — By experienced fieldman, 


38 years of age, with several year 
training in 


Ohio, Indiana or West Virginia. A- 
reference. Address 53-N, care of Th 


National Underwriter. 


ean Schedule, position as 
Special or Assistant Special Agent in ee 


gone up, owners of these dwellings in 
many cases are taking advantage of the 
situation. It would be cheaper to sell 
s | out to the insurance companies than to 
anyone else. 


1 Arthur J. Davis & Co. have resigned as 
e |Cook county agents of the Cincinnati 
Underwriters. 








Inspections 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


in Chicago, Cook County and the C.eater Metropolitan District. 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. The undersigned sells this taient to companies, agents 
brokers and the business public, herewith tendering counsel to i 
Municipal Committees and all those who formulate insurance laws 


GT hisinspec- 


State Insurance Officiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 









<Sae 
THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 























- FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 
Cash Capital . - « - — $1,000,000.00 
Assets = - - - - 2,748,832.19 
Liabilities (Except Capital) - = 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


ETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY COMPANY | 








Independent inspector and Fire 
Prevention Counselor 
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‘extent, the output of pleasure cars, au- 

















AUTO! INDUSTRY CURBED 





EFFECT ON MOTOR INSURANCE 





Second-hand Cars Will Increase in 
Value Causing Rise in Writing 
Limits 





In spite of the recent government or- 
der which will curb, to a considerable 


tomobile underwriters do not seem to 
feel that there will be any noticeable 
effect upon the automobile insurance 
business. The net effect of the govern- 
ment ruling upon automobile factories 
is the giving over of about one-third of 
the average factory to the making of 
war munitions or filling war contracts, 
an increased manufacture of motor 
trucks, and a consequent reduction in 
the number of pleasure cars produced 
of from 30 to 50 percent. There is, 
however, a large supply of all makes in 
warehouses and show rooms. The re- 
duced output does not become operative 
immediately, and the adverse effects of 
the decrease in production will there- 
fore be delayed. 


No Immediate Results 


The effect upon the automobile in- 
surance companies is dependent alto- 
gether on the continuance of the war. 
For a year or two the effect, if any, will 
be very slight. After that a drop in 
premium income must be _ expected. 
Aside from the fact that not as many 
cars will be produced, the increased 
taxes on automobiles, and equipment, 
and the mounting cost of operating a 
car, are certain to operate against as 
general and ready a sale, as was en- 
joyed a few years ago. The longer the 
war progresses, the more of a luxury 
will the automobile become. 

Within six months or a year, the in- 
trinsic value of second-hand cars will 
be considerably higher than it is now. 
Already dealers in second-hand cars are 
buying up as many machines as pos- 
sible. 

Concerns in the larger cities are even 

offering to lend money on a car, and 
store it for the winter without charge, 
in the hope that the spring will find the 
owner unable to reclaim the car and 
they will take possession of it. 
_ Local agents are constantly attempt- 
ing to have companies write a larger 
line of insurance on a second-hand car 
than the present data seems to justify. 
They point to the fact that the list price 
of almost all cars has raised, but that in 
spite of this the same rules as regards 
the maximum amount written on sec- 
ond-hand cars, still prevail. 


Readjustments Probable 


There is a continual effort on the 
part of agents to boost the amount of 
insurance allowable on second-hand 
cars. While companies have not been 
inclined to take any action in this mat- 
ter in the past, as time goes on there 
is no doubt, but what the limits will 
have to be readjusted. Six months from 
now, when the first scarcity of new 
cars is felt, the lack of flexibility in the 
Present rules governing second-hand 
cars will be more keenly felt. Many 
makes have advanced their list prices 
$300, but this has carried with it no 
allowable increase from the insurance 
company’s standpoint after the car is 
one year old. Facing a scarcity of new 
cars, the insurance companies must, 
sooner or later, adjust the rules regard- 
ing second-hand cars, as the pressure 
will become greater from local agents 
as time goes on. 
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CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY — 
CLEVELAND, OHIO $1,245, 852.60° 


CASH CAPITAL $839,130.00 





Cc. H. BISHOP 
PRESIDEN1 


Oo. T. BROWN 
SECY-TREAS. 


APPLICATIONS FOR AGENCIES DESIRED 








SHOULD WATCH THE LINE 


SEES INAUSPICIOUS FUTURE 





Sprinklered Risk Expert Believes Un- 
derwriters Should Carefully Safe- 
guard Their Protected Business 





An expert in sprinklered business 
said the other day that he looked for- 
ward to rather an unfavorable experi- 
ence in fire losses in this class. He 
called attention to the fact that much 
of the equipment is twelve or fifteen 
years of age, and has not been kept 
in proper condition. Many enterprises 
put in a sprinkler equipment merely 
to get the: reduction in rate in the 
first place, and are rather careless as 
to the maintenance after it is in. The 
equipment is allowed to deteriorate, 
it is not kept in proper condition, and 
probably at time of fire it may prove 
lacking. 

During these times, when material is 
difficult to get, the installation of 
equipment in many cases is not up to 
standard. Inferior workmen have to 
be employed and short cuts are often 
made in the interest of economy. Con- 
cerns outside of the regular equipment 
field have been installing their wares 
and have been putting in defective 
material, or at least a character that 
will not stand the strain. 

This expert also calls attention to 
the fact that in a good many equipped 
buildings operations are going on at 
top speed and there is no opportunity 
to clean up the premises with the same 





care as would be the case in normal 
times. Opportunity is not given to re- 
pair boilers, or keep the heating plant 
in good condition. He feels that com- 
panies should have a care in regard to 
sprinklered risks these days and should 
watch their lines very carefully. 


Indiana Arson Conviction 


Through the efforts of Indiana State 
Fire Marshal H. H. Friedley’s office Enoch 
L. Pierson of Ridgeville, Ind., was con- 
victed Monday of arson and sentenced for 
from two to fourteen years in the state 
penitentiary. Pierson was charged with 
having conspired to commit a felony and 
Elisha Roberts and Alvin Lincoln are also 
under indictment in the same case. _ Pier- 
son was part owner of a store in Ridge- 
ville which, it was alleged, was burned 
for the insurance. 


E. C. Plummer, left Chicago, Friday 
evening for St. Louis, where he becomes 
connected with the Knapp adjusting office. 
Since last spring he has been in charge 
of the automobile department of the 
Northern in the western general agency 
at Chicago and prior to that had charge 
of the automobile department in the home 
office of the American Central at St. Louis. 


J. Lowery Springer for several years 
rate clerk at Nashville for the Travelers 
left last week for Camp Gordon to join 
the colors. 








The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 





Dram-Shop Indemnity 


CHARTERED A. D. 1794 


SURANGE COMPANYS 








GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
| $4,658,595.39 $1,402,353.66 ne 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


New York J. H. Lenehan, Manager 
TMM 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S.D.ANDRUS, V.- Pres. & Man’g Underwriter F. H. ALDRICH, Counsel. H. R. VERNOR, Asst. Secy 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


F DETROIT, MICHIGAN (Organized 1913) 


Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING 











hye e 64th ANNUAL STATEMENT 
6) Capital - = = = = = = §$ 500,000.68 
Assets (to protect policy holders) = - 5,036 ,003.01 
Swourauce Compamy Net Surplus to policy holders - - 2,739,141.06 
of Watertown.N.B: Net surplustostockholders - - <= 1,989,141.06 
STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 
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INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 
Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 


OFFICERS 
Ca aN MN aidaa cde dance cencsaccdessueecnaeeeee whdiewecxa nad President 
JORIS FE Goin ccc cicicccececsccqaes Vice-President and Manager 
LOR UMEEIEENIEINT Oc dccacacndcease, ncccaccaneesocencdaneas Vice-Pres dent 
RO RU Rosen chee caweds énucasecesdssendautaas Vice-President 
WILLIAM COLLINSG................. Treasurer and Assistant Secretary 
EH. J. GERSON: 2s cea cic cccsece aucetidawsatanawntosees Assistant Secretary 
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BIG YEAR IN THE BUSINESS 


Tus year will probably be the big- 
gest year in the insurance business. 
There have been increases in premium 
income all along the line. A local agent 
who is up and doing, certainly has 
added greatly to his own income. If 
he has not, he has only himself to 
biame. The business to be had is all 
around him. He is losing the great 
opportunity if he is asleep, is loafing, or 
beating the air. Go to any insurance 
company’s office and the inquirer will 
be told that business from the stand- 
point of income was never so heavy. 
This year will show great increases. 
The live local agents appreciate the 
time and are making hay while the sun 
shines. 








DANGEROUS FUMIGANT 


Some of the farm journals are pub- 
lishing articles recommending carbon 
bisulphid, as an excellent fumigator to 
destroy insect pests in barns where 
grain is stored. The fumes are highly 
inflammable. The flour mill mutuals 
prohibit the use of carbon bisulphid as 
a fumigant in any risk that they in- 
sure. In mills and elevators, the flour 
mill mutuals recommend that infested 
grain be run over a cleaner and the bin 
thoroughly cleansed with a safe disin- 
fectant. Carbon bisulphid as a fumi- 
gant is regarded as highly dangerous. 





BEING PREPARED 


One of the old time insurance men of 
Chicago remarked the other day that 
his business was increasing right along 
and he is doing more now than ever 
before. He is a man well along in years 
and it might be thought he would be 
lessening his activities. He states, how- 
ever, that he attributes his greatest suc- 
cess in later life to the fact that people 
more and more are demanding expert 
service and want men of good judgment 
and intelligence to handle their insurance 
affairs. As he puts it, “A man today 
would rather have his insurance handled 
by a trained mechanic than an apprentice.” 

In commenting on the work of an 
insurance man, this veteran declared that 
he had made a careful study of every 
line of insurance which he solicited so 
that he could give first hand information 
to his people. It is seldom that a ques- 
tion is asked but that he can answer 
at once. In other words, he has come 
prepared. He thinks it leaves a bad 





impression upon an assured or a pros- 
pect for a solicitor to plead ignorance. 
The customer looks upon an insurance 
man as being well informed in various 
lines of underwriting. He should be 
able at least to answer all inquiries or 
give intelligent suggestion or advice on 
all material points. 

We sometimes think that many of our 
young men in insurance offices fail to 
realize the great importance of knowing 
their business. We have study courses 
open now to anyone in the business and 
they should be conscientiously and stud- 
iously pursued by thousands of the young- 
er men. The clerks in offices, young 
solicitors should read the insurance 
papers, should build up insurance libraries 
and should fortify themselves in every 
way. They may not have been required 
to take a professional course in school 
to fit them for their work, but they should 
realize that their efficiency is greatly in- 
creased by keeping in touch with the 
times, by learning everything they can 
about their business, and being able to 
give intelligent advice to their clients. 
In other words, a man today needs to 
be the master of his calling. He cannot 
be the master without effort, without 
study and without work. 





DRIVE FOR INCREASE 


Lire insurance companies long ago 
learned the advantage of apportioning 
good sized quotas to their general agents 
and agents. This gives them a definite 
mark at which to shoot. Although it ap- 
pears high at the first of the year it is 
never made unattainable and is perhaps 
as good a stimulator as can be provided. 

This principle can also be applied to the 
fire insurance business. The special 
agent goes along making a normal in- 
crease from year to year and feels fairly 
well satisfied with what he is doing. Usu- 
ally he is not working up to his full capac- 
ity, but it takes a special occasion of 
some sort to prove this to him. 

Companies that have recently celebrated 
their anniversaries have had this fact 
brought home to them. The 25th or 100th 
anniversaries are usually made the occa- 
sion for a special drive for business, spe- 
cial stationery commemorating the event 
is issued, and usually a souvenir is dis- 
tributed to the agents. Agents are asked 
to submit new risks and additional lines 
as a compliment to the company, mini- 
mum amounts for the various states are 
allotted, and the field men begin to beat 
the bushes for business. The end of the 
year usually sees a handsome increase in 
premium income, the business having been 
secured from all parts of the country. 

This is perhaps to be expected and in 
itself is not so remarkable. The unusual 
thing is that next year an increase is 
shown in almost every state. The next 
year the same thing happens and the com- 
pany discovers that its jump in premiums 
is permanent, and the regular increase 
comes each year just the same. In other 
words the special drive for business that 
was conducted has opened the eyes of the 
field man and made him see the oppor- 
tunities he had been overlooking. Many 
field men are not working under a full 
head of steam, and a special campaign of 
this sort usually makes this fact stand out. 








One step won’t take you far—you’ve 
got to keep on going. 








Personal Side of the 
Insurance Business 


The first of December found Col. 
Everett C. Benton, president of the 
Massachusetts Fire & Marine and mem- 
ber of John C. Paige & Co., back at his 
desk after an absence of nearly six 
months, during which, he has passed 
through a most critical illness. For 
some time his life was despaired of and 
the Colonel, some forty pounds lighter, 
shows the strain he has undergone. He 
intends to show up at the office only on 
the pleasant days for the next month 
or two until his strength returns. 

August A. Knoepfle of Chicago, spe- 
cial agent of the Yorkshire in Illinois 
and Wisconsin, has returned to New 
York City, to enter the service. 





Western Kentucky friends of Frank 
N. Fisher, president of the Ohio Val- 
ley Fire & Marine, of Paducah, Ky., 
have inaugurated a boom for him for 
the Republican nomination for gover- 
nor of Kentucky, at the 1919 election. 
Mr. Fisher has long been prominent in 
Kentucky politics. He has served as 
postmaster of Paducah, is a member of 
the Republican state central committee 
and, besides, is editor and publisher of 
the “Paducah Sun.” Mr. Fisher was re- 
cently in attendance on the annual 
meeting of the Fire Underwriters Asso- 
ciation of Kentucky at Louisville, but 
did not discuss politics. 

Carl Kleve, Sr., member of the fire 
insurance agency of Carl Kleve & Co. 
of Cincinnati, died last Saturday. He 
had been in the insurance business in 
Cincinnati for most of the time during 
the last 37 years. He was born in 
1843 at Lingen, Hanover, Germany and 
came to this country at the age of 
23 years, in 1866. He began his in- 
surance experience as a solicitor for 
the Commercial of Cincinnati and in 
1868 was made secretary of the Sun Mu- 
tual of the same city. He remained 
secretary of this company until 1872. 
For a few years following this time, 
Mr. Kleve was not actively connected 
with the insurance business. In 1891 
he established his own agency, his 
first company being the Germania. 
For about 11 years, his son has been 
associated with him in the conduct of 
the agency. The agency represents 
the Sun of England, the Scottish Union 
and National, the German-American, 
Rochester German Underwriters and 
the Standard of New Jersey. Mr. Kleve, 
Jr., will continue the agency under the 
present name. 


Nelson A. Fulton, well known insur- 
ance agent of Xenia, Ohio, 78 years 
old, an intimate friend of the late Sen- 
ator Joseph B. Foraker, died at his 
home last week after an illness of four 
months. Mr. Fulton was superintend- 
ent of the Soldiers’ Orphans’ Home at 
Xenia under former Governor Bushnell 
and was postmaster in Xenia during the 
administration of President Harrison. 


V. E. Butler, traveling director of the 
Grain Dealers National Mutual Fire of 
Indianapolis, has been appointed as- 
sistant to the food supply commission 
and has reported to Washington. 


Judge Rufus M. Potts, former in- 


-surance superintendent of Illinois, has 


entered the practice of law, with of- 
fices in the National Life building, Chi- 
cago, and will also have an office in 
Springfield. He will specialize on in- 
surance law. Judge Potts will soon 
issue his new book he is now writing, 
“The Great Institution of Insurance.” 
He is also compiling an insurance dic- 
tionary. 


Charles L. French of Jacksonville, 
Ill., former state agent of the Spring- 
field, who retired from active business a 
few years ago died last week at Pen- 
sacola, Fla., where he had gone for the 
winter. He was 78 years of age. Mr. 
French served the Springfield Fire & 
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Marine for 30 years and previous to 
that was in Illinois for the Glens Falls. 
During his day he was one of the 
most active and prominent men in the 
state and a picturesque character. He 
was president of the Illinois State 
Board. He belonged to the old school 
of state agents in Illinois who cut 
quite a swath in their day. 


J. S. Elliott, head of the J. S. Elliott 
Company at Springfield, Ohio, died last 
week of Bright’s disease. He had been 
suffering for three years. However, he 
had been able to attend to business up 
to November 16. His agency did a 
large business. He went to Springfield 
in 1875. 

The funeral of Mr. Elliott took place 
Monday and was attended by many 
special agents. He was 63 years of age. 
He was largely identified with city af- 
fairs. He was president of the board 
A safety and the board of public af- 
airs, 


Many of the insurance men in Chi- 
cago are training in the various home 
guard units. Perhaps as large an ag- 
gregation can be found in the Hyde 
Park home guards as any in the city. 
J. W. Cochran, western manager of the 
Fire Association is the chief promoter 
of this company so far as the insurance 
men are concerned. Aside from Mr. 
Cochran the following tnsurance men 
are training in this company: 

John M. Thomas, secretary of the 
western department of the Fidelity- 
Phenix; Assistant Manager W. L. Mail- 
lot of the Phoenix of England; Assist- 
ant Manager Walter E. Miller of the 
German American; Manager H. V. 
Burrows of the Starkweather & Shep- 
ley office in Chicago; Convers God- 
dard, the broker; Manager Philip B. 
Shillito of the Massachusetts Bonding, 
and F. B. Barkman, Jr., of the Western 
Adjustment. 


Clarence J. Hill, son of §. A. Hill, the 
local agent at Cawker City, Kan., se- 
cured a second lieutenant’s commission 
in the field artillery at the officers train- 
ing corps in Ft. Sheridan, IIl., which re- 
cently closed. He is under orders to re- 
port for duty next January. He is a 
graduate of Kansas University and is 
25 years of age. 

The North America has issued No. 1 
of “The Towne Crier.” This is written 
in old style, where “F” is used for “S.” 
The paper is made to resemble faded 
editions of colonial publications. It is 
very cleverly gotten up, with informa- 
tion of value to the agent. One of the 
features presented is an explanation of 
the brokerage service department, un- 
der Charles F. Enderly, at New York. 
Through this department the North 
America assists its agents with their 
large lines. It brings out the fact that 
the control of large lines is becoming 
centralized in New York City, and for 
this reason many of the prominent 
agency firms in Philadelphia, Chicago, 
St. Louis, Boston, and other cities, have 
opened offices in New York City, in 
order to take advantage of the superior 
facilities that are offered there for han- 
dling extensive lines. It is brought out 
that legislation has been enacted at- 
tempting to thwart the action of out- 
side brokers, but the position is taken 
that if the assured desires to place his 
business with an outside broker, it is 
absolutely beyond the power of com- 
panies, agents or legislators to dictate 
otherwise. Hence the point is made 
that it would be well for local agents 
to adjust themselves to the new con- 
ditions and take advantage of service 
institutions, like that conducted by the 
North America. " 

Another service that the North 
America is rendering is through Ira J 
Smith, its auditor, who will undertake 
to correct faulty accounting systems 10 
local offices, so that the reports can g° 
through more smoothly. 





Tue top-notcher knows naught about 
bad times, the weather, the roads, his 
territory or the lack of prospects. 
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DHIO AND WEST VIRGINIA 


ADVISORY COMMITTEE NAMED 











Newly Appointed Body Will Work 
Out Uniform Standards for Treat- 
ment of Fire Hazards 





CINCINNATI, O., Dec. 5.—William 
B. Goodwin, state agent of the Aetna, 
Charles H. Patton, manager of the 
Cleveland branch of the Ohio Inspec- 
tion Bureau and J. J. Conway, super- 
intendent of the Underwriters’ Salvage 
Corps at Cincinnati have been ap- 
pointed on the fire prevention advisory 
committee of the Ohio Industrial Com- 
mission. These men working with the 
state fire marshal, the fire marshal of 
Springfield and two other Ohio citi- 
zens are to work out uniform standards 
for treatment of fire hazards in factories 
and industrial establishments. 


It is the purpose of the commission in 
appointing this advisory committee to get 
the viewpoint of all the interests affected 
by their orders calling for the removal of 
fire hazards. The need for uniform stand- 
ards to apply throughout the state was 
emphasized during the Conservation Asso- 
ciation inspection campaign. In the ab- 
sence of uniform standard to follow, it 
naturally occurred that different direc- 
tions were given for correcting the same 
fire hazard, thus placing a greater burden 
of expense upon some property owners 
than upon others for meeting the same 
situation. It is hoped that the uniform 
standards worked out by the advisory 
committee on fire prevention will lead to 
co-ordination and unifying of fire preven- 
tion work in the industrial establishments 
of the state. 


Officers Are Chosen 


The Great American Mutual Indemnity 
of Mansfield, Ohio, has located in_ the 
Dickson building and has as officers F. B. 
Black, president; . B. Martin, vice- 
president, and Henry R. Endly, secretary 
and treasurer. These with F. W. Bloor 
and L. R. Dronberger constitute the 
directors. 





Ohio Meeting Pleases 


Echoes of the recent convention of the 
Local Agents Association, held in Colum- 
bus, O., are still being heard in all parts 
of Ohio. Those who attended are unani- 
mous in their opinion that never before 
did a local agents’ convention bring about 
clearer cut or more_ beneficial results. 
Meetings of local underwriters’ associa- 
tions held since the convention are show- 
ing what happened at the Columbus 
meeting. Members of local associations 
caught the spirit at the state meeting and 
are now bending every effort to give uni- 
form forms in Ohio their earnest support 
and co-operate in a friendly spirit to re- 
poner oo difficulties which can be 
avoided, 


New Agency at Cincinnati 


Tre General Insurance Agency Company 
has been incorporated at Cincinnati by 
Garry Herrmann, Joe Mullen and other 
men prominent in political circles with a 
capital of $5,000. It will have offices in 
the Wiggins block. Mr. Herrmann stated 
to a representative of The National Un- 
derwriter that all plans had been com- 
pleted for company representation, etc., 
and that the information would be given 
out some time this week. 


Conference Was Held 


COLUMBUS, O., Dec. 5.—There was a 
conference held in Columbus of the heads 
of the Ohio Inspection Bureau branches 
at Toledo, Cleveland and Cincinnati, with 
Superintendent T. B. Sellers of the Colum- 
ben central office. A session was also 
eld between J. V. Parker of Chicago 
and the companies doing a farm business 
in the state. 


Ohio Agency Appointments 
Auto. of Hart—H. J. Philli ; 
Niethammer, Toledo. . eae Ye 
Buffalo Ger.—Potter & Maxwell, Defiance. 
(aledonian—Frier & Huggins, Cleveland. 
meer ey we Delphos. 
& Young, Mansfeld ew, Marion; Hahn 
olum, at.. Mich—J. E. Meehan & Co., 
Bellaire; F. M. Walsh, Niles; D. E. Shields. 


5 ae 
Hartford—Jessie C., 
Wilder, Sherwood; W. 


Mills, Marion; L. W. 
H. Madox, Roseville; 





F. C. VAN DUSEN, President 


sentation. 





A, STINSON, Vice-President 


Minneapolis waaixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


. LEACH, Secretary 


We can tell them to you. 











“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 


Econemic Management 





JOHN W. ZUBER 


President 
THE 


National Fire Insurance Co. 


CCLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD : 
Secretary 











C. E. Eubank, Pleasant Hill; E. McFarland, 
Neffs; B. L. Jauman, Delphos; W. M. Codner, 
Delaware; J. Millison, Beallsville. 

om. Un.—F. Hauptmann, New Waterford; 
G. R. Campbell, Liberty Center. 

Fire Assn.—J. N. Holmes, Adena. 

Franklin—H. A. Metzger, Wilmington. 

Ger. Am.—F. D. Hauptmann, New Waterford. 

Germania, N. Y.—Mrs. Kathryn Kennedy, 
Spencerville; W. C. Diederich, Cleveland; E. A. 
Peabody, Columbus. 

Hanover, N. Y.—W. M. Codner, Delaware. 

Ger. All—J. V. Journell, Urbana; E. E 
Green, Byerville. 

Imperial Assur., N. Y.—D. W. Patton, Akron. 

Ins. Co. of Pa.—A. Bruck, Jr., Cincinnati; 
W. E. Becker, Cincinnati; H. Hall, Akron. 

. L. & G—W. D. Elliott, Cleveland; J. 
Rothschild, Cleveland. 

Maryland Motor—W. O. Gleeson, Bedford. 

Merc. of Amer., N. Y.—C. J. Miller, Delphos. 

Mil. Mech.—Snyder & Stewart, Ironton. 

New Jersey—T. J. Teeple, Canton; J. Klipec, 
Cleveland. 

North B. & M.—J. H. Neu, Georgetown; J. 
B. Campbell, Niles. 

Northern Assur. Eng—H. M. Ackermann, 
Rock Creek; E. E. Green, Byersville. 

North River—The Hunnicutt Agency Co., 
Columbus; J. C. Crooks, Columbus; W. V. 
Jaroan, Columbus; Mrs. O. B. Hunnicutt, Co- 
lumbus. 

N. W. Nat’l—W. B. Felter, C. C. Benner, 
The W. B. Felter Co.; H. T. Schlegel, Akron. 

Norwich U.—M. L. Stener, Cleveland; B. J. 
Stoutberg, Cincinnati; L. Abrams, Cleveland; 
Citizens Insurance Agency, Logan; W. Marple, 
Cleveland; J. Kaufman, Cleveland; A. Bennett, 

Cincinnati; E. C. Farnham, Cincinnati; W. M. 
Codner, Delaware; Marian Sigler, Piqua. 





Ohio Notes 


R. A, Caroon & Co., of Chicago, have 
been licensed as insurance brokers under 
the laws of Ohio. 

Foreign brokers licensed in Ohio are: 
Edward L. Fouts, ‘Union City, Ind.; Nich- 
olas S. Riviere, Pittsburgh and D. W. 
Edwards, Indianapolis. 

The Stahl Agency of Kenton, Ohio, has 
been sold to Boyd . Fair, who comes 
from Wooster, O. He is an experienced 
insurance man and a live wire. 

The American National, of Columbus, 
O., John W. Zuher, president, reports a 
splendid business for the year. The gross 
premiums through the home office alone 
will run up to $115,000, and an agency 
list of 450 has been built up. The loss 
ratio during the year has been but 13 per- 
cent. 

An original report has been made on 
the new plant of the Reynolds Machine 
Company, West Cherry, between North 
West street and the Pennsylvania Rail- 
road, Massillon, Ohio. The risk is equipped 
with a Rockford 1917 wet pipe sprinkler 
system, grading good to fair. 

Newly admitted foreign brokers in Ohio 
are: E. E. Barnard & Co., Chicago; 
Charles W. Sexton Company, Minneapolis; 
D. E. Stalnaker & Co., Wheeling, W. Va.; 
William W. Gaunt, Louisville, Ky.; Del- 
bert C. James Company, Detroit; John R. 
Bullock, Covington, Ky.; W. L. Clark Com- 
pany, Pittsburgh; John E. Chick, Hunting- 





ton, W. Va., and Rice, Hendrix & Co., 
Wheeling, W. Va. 





GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Peuna. 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1916 
Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - - 728,234.87 





Losses Paid to date - - - 6,464,905.01 | 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 H 


Organized 1 





COMBINED STATEMENT 


€apital - - - - $250,000.00 
Assets - - - . 895,201.24 
Surplus to Policy Holders - 606,086.66 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 








Cash Capital, ° - - 00 

sets, - - = 8,553,704 22 

Liabilities, - . - 4,222,485 60 

Net Surplus, - - - 3,331,218 

Surplus for Policy Holders, - 4,331,218 623 
HEAD OFFICE 


Cor. William and Cedar Streets 





INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
Fire, Tornado, Ocean Marine and Inland Marine Insurance 
Assets January 1, 1917, in U.S. ......cc.seeceeeeee saeeadascecqaeda andecédasnedaaes $3,329,177.74 
Surplus in the United States _...... .... Seusedsaseuascqcsanaade eideadaceantinnean’ 1,478,531.90 


Total losses paid in United States from 1874 to 1916, inclusive, $41,657,814.31 


W. R. BROCK, President 


W. B. ME?KLE, Vice-President and General Manager 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: - = 


- Shelbyville, Illinois 
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FIRE LOSSES IN MICHIGAN 





Report From the State Fire Marshal 
Shows $7,137,145 for First Nine 
Months 





LANSING, MICH., Dec. 3—Accord- 
ing to the report of State Fire Marshal 
Ellsworth, 273 fires occurred in Michi- 
gan during October, causing a prop- 
erty loss of $288,316. More than one- 
half of this loss, $190,210, was caused 
from incendiary or unknown causes, 74 
of such fires being reported, double 
those from any one other cause. The 
total fire loss in the state for the nine 
months up to Oct. 1, was $7,137,145. 
The fire loss for the entire year 1916 
was $5,671,968. 

Twenty-one public buildings were 
burned or partially destroyed in No- 
vember as follows: 8 hotels, 3 schools, 
3 theaters, 2 hospitals, 3 halls, 1 court 
house and 1 government building. The 
loss on these buildings was nearly 
$100,000. 


—_—_—___ 
REPORT ON BATTLE CREEK 





National Board Engineers Tell About 
the Fire Fighting Facilities and 
Conflagration Hazard 





The gross fire loss of Battle Creek, 
Mich., for the past five years, as given 
in the fire department records, was 
$181,145, the annual losses ranging 
from $11,285 in 1914 to $91,885 in 1913. 
The average annual number of fires was 
104, ranging from 86 in 1915 to 120 in 
1913, with an average loss per fire of 
$348, a moderate figure. Based on an 
average population of 28,100, the aver- 
age annual -number of fires per 1,000 
population was 3.70, and the average 
annual loss per capita $1.29, both low 
figures. 

The National Board summarizes its 


fire fighting facilities as follows: 

“Water supply ample in principal mer- 
cantile district, generally good elsewhere; 
reliability somewhat deficient. Fire de- 
partment efficient, mainly well equipped, 
but undermanned. Fire alarm system 
overloaded; service good.” 

As to the conflagration hazard, the re- 
port says: 

“In the principal: mercantile district, 
weak construction and those features in- 
cident to a high potential hazard create a 
serious probability of fires involving a 
large part of the district. Such fires 
should be prevented from involving the 
entire district as the water supply is 
ample and the fire department is efficient 
and well equipped, although seriously un- 
dermanned. Severe group fires probable 
in the manufacturing and one minor mer- 
cantile district. The hazard of flying 
brands is increased by high winds and 
an undermanned fire department.” 


ILLINOIS ADOPTS TERM RULE 








New Dwelling House Schedule Also 
Becomes Operative—Applicable in 
Most Adjacent States 





As of Dec. 1 the standardized term 
rule is effective in Illinois. It has been 
successfully applied in most states in 
the middle west, Illinois being one of 
the last states in Western Union terri- 
tory to which the standardized term 
rule is applied. The net estimates fur- 
nished by the Illinois Inspection ‘Bu- 
reau will hereafter be promulgated on 
the new basis, and risks not now fall- 
ing under the operation of the term 
rule will be rerated under this plan as 
rapidly as new estimates are furnished. 

At the same time a new dwelling 
house schedule becomes effective, and 
separate dwelling house schedules are 


FOR SALE:—Live Insurance 
Agency. Commissions for 1917 about 
$2000.00. If not sold by Jan. 1,1918, 
will be off the market. Address 
45-F, care The National Underwriter. 











dwelling in a protected town will here- 
after be placed on the unprotected 
schedule. 

While some confusion has attended 
the application of the term rule in the 
states it has been applied, it has in- 
variably been found to be more satis- 
factory after the confusion of readjust- 
ments is over. 





Discontinue on Creameries 


W. W. Woodman, Berlin, Wis., a local 
agent of nine Wisconsin mutuals, has 
given out a statement in which he says 
that all of his companies recently notified 
him to discontinue solicitation of policies 
on creameries and cheese factories. He 
says the reason undoubtedly is that such 
risks have been the especial target for 
explosions, fires, etc., and have made ex- 
tra precautions to guard the property 
necessary. 





To Plan for Meeting 


The executive committee of the Illinois 
State Board will meet next Monday in 
Chicago to decide on the time and place 
of the semi-annual meeting. In view of 
the new term rule and dwelling rates pro- 
mulgated by the Illinois Inspection Bureau 
it may be decided to hold the semi-annual 
meeting earlier than was anticipated in 
order that the field men may thoroughly 
familiarize themselves with the new rules. | 





Death of Clintonville Agent 


Charles F. Schroeder of Clintonville, 
one of the veteran fire insurance agents 
of Wisconsin, died last Sunday. Mr. 
Schroeder was one of the most reliable 
and trustworthy agents in the state. No 
disposition has as yet been made of his 
agency, but in all probability it will be 
conducted by his daughter, Miss Hattie M. 
Schroeder, who is very efficient and has 
taken care of the details of the agency 
for quite a number of years. 





Some Errors Are Found 


Some little sins of omission and com- 
mission have been noted in connection 
with the recently launched rate changes 
in the sixth class towns in Wisconsin. 
The present rule requires that the pub- 
lished estimate be obtained in every case, 
the former practice of issuing renewals 
below the tariff if the same as previous 
year having been abandoned. A number 
oi cases have been found where the Wis- 
consin Audit Bureau has stamped daily 
reports of renewals “O. K. if same rate 
as last year,” even though the current rate 
is higher. This has occurred, also, where 
agents in towns of a higher class have is- 
sued renewals in risks located at some 
small outside sixth class town, the in- 
spector giving risk the credit of the higher 
class town. Doubtless these errors occur 
owing to the recent change of rules and 
the companies expect an early improve- 
ment. 





Michigan Notes 


The National of Denmark, has been au- 
thorized to do a reinsurance business in 
Michigan. 


The National Inter-Insurance Bureau of 
Kansas City, Mo., has been authorized to 
transact business in Michigan, under the 
reciprocal law. 


Based on its recent survey of Battle 
Creek, Mich., the National Board recom- 
mends for that city a building ordinance 
with inspector and many improvements 
in the fire department. 


The Western Factory Insurance Asso- 
ciation is writing a line of $136,500 on the 
sprinklered plant of the Kelsey Wheel 
Corporation, at Detroit, Mich. Risk is 
equipped with Niagara-Hibbard and Ni- 
agara sprinkler heads and the equipment 
and water supplies conform to the re- 
quirements of the National Board. 


Companies are objecting to the follow- 
ing clause inserted in policies covering 
stock for O. P. DeWitt & Son, in the 
Kenyon block, at St. Johns, Mich.: “It is 
a condition of this contract between in- 
surer and insured that, in the event of 
fire, the loss be adjusted by an officer or 
employe of the insurer, and not by an 
adjustment company.” 


The Kellogg-Mackay Company has con- 
tracted to install a wet and dry pipe 
sprinkler system in the plant of the Spake 
Machine Tool Company, 533-549 Madison 
avenue, Indianapolis. The sprinklers will 
be of an approved type and the system 
will be operative by Feb. 1. A reinforced 
concrete addition has been added to the 
plant of the Fairbanks-Morse Electric 
Manufacturing Company, west side of 
Northwestern avenue, Indianapolis. Con- 
tract has been let to install sprinklers in 
the new building which communicates 
with the old and equipped buildings. 





It is reported agents at Janesville, Wis., 
have offered use and occupancy insurance 
on the property of the Parker Pen Com- 
pany, 202-212 East Milwaukee street, un- 
der a valued policy feature. As it is un- 
sprinklered business, the rules prohibit 
such a form and agents have been asked 
for correction. 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 +) Net Surplus $46,135.00 


Writing Business Through Ohio ts Conservative Und iti 
ECONOMIC MANAGEMENT ©" MAKING SPLENDID Piocecs 


OHIO AGENTS WANTED! 























F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

- = = - - = $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President C. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 
Organized 1876 


Insurance in force over $4,000,000 Net cash surplus over $60,000 
Writing a general classification Auto fire floater department 


Annual dividends to policyholders 
G. W. DeYARMON, Secretary 








TOTAL ASSETS, 
A. C. CUMMINS, President 




















Mansfield, Ohio 


S_N. FORD. President 























E. J. Forney, Pres. J. M. Cook, Sec’ ge 
Incorporated, 1873 
Dayton Mutual Fire _ oT ' 
DAYTON 
Insurance Co., "Ono a a 
Ire insurance Compan 
B. C. COLEMAN, Secy. inane 
Conservative and Careful , 
Managemeut Insurance - $6,519,788 
AGENTS WANTED Total Assets 385,313 
Address Home Office. 
An Agency Company 








Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H, COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 











All of Pittsburgh, Pa. 


Combined Capital - - $900,000 Combined NetSurplus - - - $733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


'E bing iga (Reliable Agents Wanted in FISH & SCHULKAMF 
oe Pennsylvania, Ohio, Illinois General Agents for Wisconsin 


4328 LaFayette Ave. - a 
Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsit 
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WATCHING THE CONDITIONS 





Companies Are Keeping Close Tab on 
Incendiary Hazard Due to Enemy 
Sympathizers 


MINNEAPOLIS, MINN., Dec. 4— 
The west and northwest territory, par- 
ticularly the smaller towns, are coming 
in for special attention of companies, 
coupled with some anxiety about the 
moral and incendiary hazards. The re- 
cent incendiary fire at Lemmon, S. 
Dak., which destroyed three elevators 
and a block of the business district, in 
the opinion of some, furnishes addi- 
tional evidence that the pro-German 
element is increasing in certain quarters 
and how to combat the evil is worrying 
the companies. A reduction of lines, 
especially on and in elevators and 
frame ranges, will probably be the out- 
come, 





COMPANY’S FUNDS RELEASED 





Controversy Over Drouth Claims in 
North Dakota Nearing Satisfactory 
Settlement 


BISMARCK, N. D., Dec. 4—First 
blood in the controversy between the 
nonpartisan farmers’ administration of 
North Dakota and the Bankers’ Insur- 
ance Company of Helena, Mont., aris- 
ing from the latter’s difficulties in ad- 
justing the losses on $2,850,000 of 
drouth insurance which it wrote in this 
state the last season, went to the insur- 
ance company when the state bank ex- 
aminer was forced to reverse himself 
and instruct North Dakota state banks 
to honor the insurance company’s pa- 


er. 

Certificates of indebtedness given by 
North Dakota state banks to the insur- 
ance company in exchange for farmers’ 
notes in payment of premium were held 
up when they became due Nov. 1 on in- 
structions from the bank examiner, act- 
ing in conjunction with the attorney gen- 
eral and Insurance Commissioner S. - 
Olsness. This action was taken on the 
alleged ground that the company was 
not satisfactorily meeting its obligations 
in this state and that it was not en- 
titled to its premiums. The company im- 
mediately garnisheed the reserve of 86 
state banks having deposits in the Twin 
Cities, where many of these certificates 
were held. The bank examiner served 
notice on the Twin City banks that if 
they did not ignore these garnishments 
and release the North Dakota reserves 
these reserves would be withdrawn from 
the Twin Cities. The company stood pat, 
and now the bank examiner, advising 
that he acts on instructions from the at- 
torney general, has notified the banks of 
North Dakota that these certificates of 
indebtedness were given without restric- 
tions as to negotiability, made payable 
to the order of the payee, that they are 
absolutely negotiable instruments and 
must be paid on presentation. 

The attorney general has received as- 
surance from George W. Walker, presi- 
dent of the insurance company, that it 
Will be able to pay off all the farmers’ 
claims within the next few days. 





Building Inspectors Required 


BISMARCK, N. D., Dec. 5.—North Da- 
kota’s new rigid electricai inspection law 
which requires the appointment of a build- 
Ing inspector in every town of 1,000 or 
Over will take effect Jan. 1. The law has 
been partially operative since July 1, and 
several hundred candidates for electricians’ 
licenses have been examined by the state 
board of electricians. About Jan. 1 a 
list of electricians who are licensed to 
Practice under this law will be announced. 
Electricians failing to qualify for a li- 
cense must suspend operations until they 
have satisfied the board as to their ability. 


P Mrs. Katherine B. Leedom, widow of 
vames Leedom, for many years a lead- 
ing fire underwriter of Milwaukee, and 
mother of James B. and Hampton B. Lee- 
dom, of the Leedom, Miller & Noyes Com- 
pany, Milwaukee, died last week. 


Frederick A. Brown 
Insurance Law 
l0 So. La Salle st. Chicago 








DWELLING RATES ARE REVISED 





New Schedule Filed With Kansas De- 
partment Shows Increase on 
Term Policies 





TOPEKA, KAN., Dec. 4—A com- 
plete revision of fire rates on dwellings 
has been worked out by the Kansas In- 
spection and Fire Prevention office and 
the new schedule has been filed. There 
are material reductions in the annual 
premiums on all dwelling business, but 
the changes in the term rules will work 
some increased rates in the long time 
policies. The insurance department be- 
gan this week checking the new rates 
and working out some statistics as to 
what the new rates will do on the dwell- 
ing business. When this is completed 
the department will announce a deci- 
sion as to whether or not the new 
schedule will be approved. 


Under the present rates dwellings in 
the first and second class towns paid 
35 cents; those in the third to four and 
one-half classes, 40 cents and the fifth 
and sixth class 45 cents. For three year 
terms the rate was double the annual 
rate and on five year terms the rate was 
three times the annual rate. 

Under the new schedule first and sec- 
ond class towns will be charged 28 cents; 
two and one-half to three and one-half 
classes, 32 cents; four and four and one- 
half, 34 cents; fifth class, 38 cents, and 
sixth class, 40 cents. The term rule is 
two and one-half times the annuual rate 
for three year terms and four times the 
annual rate for five years. 

There is a material reduction in the 
annual rates while the new term rule 
makes the three year policies pay the 
same rate as at present and the five year 
term policies pay slightly higher rates 
than now on all the classes up to the 
fourth class towns. In the towns from the 
fourth to the sixth class there is a 
smaller reduction in the annual rate than 
formerly while the three year term rate 
is slightly higher while the five year 
term rate is considerably higher than the 
present schedule. 

It happens that the best protected 
towns in Kansas get a reduction of 20 
percent in the annual rates, while the 
small towns, where most of the dwellings 
are located will have to pay a higher rate 
or take out the new policies each year. 





Interesting Facts Developed 


DES MOINES, IA.—Some _ interesting 
facts are developing in conection with the 
settlement of the Equity Mutual Fire of 
Sioux City, Ia. The court hearing on 
points involved has been postponed from 
Dec. 3 to Dec. 21. Receiver Hamilton, in 
receiving some forty protests against 
claims against the concern, found, he says, 
that five different policy contracts had 
been issued. Some written on forms of 
the Iowa Fire Insurance Association per- 
mit of no assessments. Others claim that 
they have been assessed 100 percent which 
is the limit under their contracts. Others 
protested that the receiver has made one 
assessment and that another is illegal. 
The total claims are $76,000, whereas a 
full 100 percent assessment would pro- 
duce only $58,000. 

he receiver has denied claims as fol- 
lows: Iowa Underwriters owned by Pres- 
ident Clark and Secretary McCutcheon, 
$17,000; M. A. Clark, $3,000; George Clark, 
$4,000; Fred McCutcheon, $6,000. 


—_—-— — 


New Mercantile Rates 


New term rules on mercantile build- 
ings, not contents, for fire rates have been 
filed with the Kansas insurance depart- 
ment. The new rules provide for a rate 
of two and one-half times the annual 
rate for three year terms and four times 
the annual rate for five year terms in 
lieu of the one, two and three year term 
rules heretofore in effect. This actually 
makes a reduction of approximately 20 
percent on the annual basis for this class 
of risks when the building is equipped 
with automatic sprinklers, but it is a 
reduction of 15 percent in buildings with- 
out automatic sprinklers and also on 
churches, schools and public buildings. 





Must Collect Interest 
TOPEKA, KAN., Dec. 4.—The insurance 


‘commissioner has ruled that insurance 


companies operating in this state must 
charge and collect interest on premium 
notes. For many years some of the com- 
panies have not charged interest on pre- 
mium notes. It is maintained by the de- 
partment that this is a discrimination in 
favor of the man who gives notes for his 
premiums. The short time borrower is on 
the same footing as the long time bor- 
rower, neither one paying any interest on 
their premium accounts. The department 
held that it is unfair to the cash man to 
charge him the same rate for his insur- 
ance as the man who gave his note for 
three or six months or even longer and 





that the companies should not be per- 
mitted to make this discrimination. 


Tornado Rates Reduced 


TOPEKA, KAN., Dec. 3.—The dwelling 
rate against tornadoes in the cities in 
Kansas has been reduced from 25 to 16 
cents and churches and all public build- 
ings have been cut from 25 to 20 cents, 
except when there is a steeple or tower 
that extends 40 feet above the ground. 
When the building has one of these 
steeples or towers the rate is increased 
from 25 to 40 cents, when it is a frame 
building, and from 25 to 30 cents when 
the building is of fireproof construction. 
Mercantile buildings, whether of ordi- 
nary or fireproof construction, are reduced 
from 25 to 20 cents. Baseball, fair 
grounds and other grand stands and sim:- 
lar hazardous buildings, which heretofore 
have been unclassified and took a rate of 
25 cents are now listed under the $1 rate. 





Scope Been Enlarged 


The Missouri Inspection Bureau has en- 
larged the scope of the coinsurance clause 
in that state. There are 15 cities where 
the clause can be used, but now it can 
be used on fireproof, sprinklered and non- 
combustible buildings and contents, on 
traction properties, oil tanks and contents, 
grain tanks and contents, lumber yards 
and gas tanks anywhere in the state. 





Will Not Be Hasty 


Superintendent Chorn of Missouri wants 
the new commissioners’ form of fire in- 
surance policy to be put into effect as soon 
as possible. He has set no date, but re- 
quests the companies to use this when 
they can do so without too great expense. 
In other words, he will let the companies 
use up their present stock to a large 
extent. 





Insisted on Short Rate 


Agents at Smith Center, Kan., tried to 
spring one on the companies recently, by 
sending in policies on the court house, 
cancelled prorata, with a promise to sub- 
stitute policies on a new court house when 
erected. The companies did not entertain 
the remote contingency and insisted upon 
short rate cancellations. 


Looking at Loss Ratios 


DES MOINES, Dec. 3.—Des Moines field 
men who are now hot after their balances 
for the year, are making some interesting 
estimates as to the fire loss ratio for 1917. 
Last year, the loss ratio was 64 percent, 
but the general idea is that the Iowa loss 
will be heavier. One special agent at the 
Monday noon luncheon declared that one 
well known company doing business in 
Iowa will show 100 percent loss ratio at 
the end of the year. 


Lieutenant Brown Honored 


Marland Brown, state agent of the 
Pennsylvania Fire in Kansas, and son of 
w Brown, state agent of the Pennsyl- 
vania Fire in Missouri, who was commis- 
sioned as second lieutenant at the officers’ 
reserve camp at Fort Sheridan, Ill, was a 
guest at the luncheon of the Mississippi 
Valley Pond of the Blue Goose at the 
Planters Hotel in St. Louis. Lieutenant 
Brown gave a very graphic description of 
life in the training camp and outlined the 
aims and purposes of the Fort Sheridan 
Relief Association. 


St. Louis Agents Capitulate 


The coinsurance situation in St. Louis, 
which treatened for a time to cause the 
companies considerable trouble, has been 
solved by the agents’ corporation and the 
signed clauses are now being rapidly se- 
cured. One office reports that upon tak- 
ing the matter up with an assured he se- 
cured $40,000 additional insurance. 

The conference committee announces 
that the agency of Cunningham & Wheeler, 
at Iola, Kan., has been dissolved and the 
new agency of W. A. Wheeler is declared 
bureau. 


D. D. Thomas of the local agency of 
Thomas and Magee at Carrollton, Mo., has 
been appointed one of the seven members 
of the state advisory board. 
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IS AN AGENT OF THE OHIO 
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EVERY VETERAN AGENT 
KNOWS. EVERY NEW AGENT 
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INSURANCE COMPANY 
LEROY, OHIO 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 
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Exclusively European Plan—$1.50 and upward 
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Leather Salvage—Anywhere 


Will pay highest price for leather 
and leather goods of all descriptions 


229-31 SO. WOOD STREET, 
oO CHICAGO, ILL. 
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“A Staunch and Reliable American Company”. 


CASH CAPITAL, $400,000.00 “ 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 
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Oklahoma Local Agents Association 
Will Promote Local Club Plan 
in the State 


OKLAHOMA CITY, OKLA., Dec. 
3.—At the annual meeting of the Okla- 
homa Association of Insurance Agents 
last week, Jay Mullen of Bartlesville 
was elected president. The three vice- 
presidents chosen were Frank H. Greer 
of Tulsa, C. S. Olson of Guthrie and 
O. R. Salmon of Durant. J. S. Coolley 
of Oklahoma City was chosen secre- 
tary and treasurer. Part of the meet- 
ing the last day was given to hearing 
from members residing in localities 
where there were local clubs. The local 
club idea seems to be a very popular 
one, as it brings the local agents to- 
gether and enables them to stand on 
a common platform. The clubs at 
Bartlesville and Tulsa are very suc- 
cessful. More local clubs will be or- 
ganized throughout the state. The fol- 
lowing resolutions were adopted: 


Be it resolved, that we, the members of 
the Oklahoma Association of Insurance 
Agents, renew allegiance to the National 
Association of Insurance Agents and that 
it be the duty of the Oklahoma Associa- 
tion of Insurance Agents to be affiliated 
with the National association. 

Resolved, that, realizing that local asso- 
ciations or clubs are the basis and ground 
work of the state and National associa- 
tions we recommend and urge that every 
town in Oklahoma having: three or more 
agencies, organize a local club. 

Resolved, that the by-laws of this asso- 
ciation be amended to provide an insur- 
ance club committee of five members, to 
be appointed by the incoming president. 
This committee shall cooperate with state 
and national organizers at all times and 
shall be charged with the duty of urging 
the organization of local insurance clubs 
throughout Oklahoma. 

Resolved, realizing that the _ sideline 
agent who writes practically nothing but 
his own business is a “premium thief.” 
We recommend that such agents be not 
recognized fraternally and that steps be 
taken to eradicate such agents. 

Resolved, that we again go on record as 
favoring the single agency system as out- 
lined by the National association and that 
we urge all members to favor, with pre- 
miums, those companies who maintain no 
annexes or dual agencies. 

Resolved, that the Oklahoma Association 
of Insurance Agents recommend to its 
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WESTERN SPECIAL AGENTS—M. S 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, Ill.; George K. March, Hillsdale, Mich.; 
J. H. Gosnell, Minneapolis, Minn.; S. J. Horton, 
Kansas City, Mo.; Leslie C. Stire, Denver, Colo.; 
A. W. Jones, Columbus, Ohio; A. D. Yeaton, 
217 West Water street, Milwaukee; R. W. Miller. 





FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


(Incorporated and Licensed Under Illinois Insurance Law) 


BLANKET POLICY 








T. A. HOSKINS 
President 





Now Writing Business. Some Good Illinois Territory Not Yet Covered by Agency Connection. Any 
Live Field Worker Will Appreciate the Value of an Agency. A Legal Reserve Old Line Company. 


HOME OFFICE 
DANVILLE, ILLINOIS 


ALSO ALL OTHER FORMS 
DEATH FROM ANY CAUSE 


JOSEPH W. MEITZLER 
Secretary 











KENTUCKY AND THE SOUTH 


FOOD PROGRAM IS ARRANGED 











Tennessee Agents Will Hold Session 
at Nashville Two Days Next 
Week 





NASHVILLE, TENN., Dec. 4—The 
Tennessee Underwriters Association 
will hold its annual meeting here Wed- 
nesday and Thursday of next week. A 
program has been arranged to make the 
two days brim full of interest for the 
fire, casualty and surety agents. A din- 
ner will be given at the Hermitage 
Hotel loggia Wednesday evening. 
FIRST DAY, DEC. 12 
Morning Session, 9:30 
Address of Welcome—C. A. Polk—presi- 
dent, Nashville Fire Association. 
Response—L. Y. Mason, Memphis. 
President’s Address—H. W. McMillan, 
Knoxville. i 
Report of Secretary-Treasurer—Oscar A. 
Smith, Memphis. 
Introduction of E. M. Allen—President, 
National Association. 
Address—“‘Loyalty”—W. F. Dunbar, gen- 
eral manager Southeastern Underwriters’ 
Association. 
Remarks by Deputy Commissioner S. R. 
Golibart, Jr. 
Report of Executive Committee— 
Report of Legislative Committee— 
Introduction of Resolutions. 
Appointment of Incoming Nominations, 
Resolutions, Auditing Committees. 
Afternoon Session 2 P. M. 
Address—“Our Duty As a Local Agent,” 
Fred H. Warren, state agent, Royal. 
Address—‘‘What We Should Do to Bet- 





members that assistance be given our com- 
panies in eliminating waste by pledging 
ourselves to collect the earned premiums 
on all canceled policies, returning as few 
as possible canceled flat or not taken. 





Reducing Dakota Fires 


BISMARCK, N. D., Dec. 5.—Elevator 
fires which were of common occurrence 
early in the season have been reduced to 
a minimum through the activity of State 
Fire Marshal Reade and a corps of 50 
secret deputies who have scoured the 
state, investigating all suspicious circum- 
stances and throwing a wholesome fear 
into those incendiarily inclined. Probably 
25 elevators, containing 250,000 bushels of 
grain have been destroyed by fire this 
fall, but a large percentage of these fires 
can be accounted for by more or less 
natural causes. The recent conflagration 
at Lemmon, just across the line in South 
Dakota, which was clearly incendiary, has 
resulted in renewed diligence on this side 
of the line, and suspicious characters 
found loitering in the vicinity of elevators 
and warehouses where grain is stored are 
taken up without any adoo. 


Oklahoma Notes 


Sulphur, Okla., is taking up the sub- 
ject of a bond issue to improve its water 
supply. <A well had been dug, and the 
supply was thought to be sufficient, but 
it is found it is too salty for service. 

J. J. Galem, state agent of the Phoenix 
of Hartford in Oklahoma, has been at the 
home office for some time. He now ad- 
vises that he will return about the first of 
the year. 


The city fireboat at Galveston, Texas, 
is without the services of a permanent 
master and mate. The officers quit their 
posts, alleging that the city had failed to 
meet the wage scale applying at the port 





Webster City, Iowa. 


ter Our State Loss Ratio,” F. B. Quacken- 
aca manager, Tennessee Inspection Bu- 
eau. 
Report—From state Fire Prevention 
Commissioner E. M. Gillenwaters. 
Address—“The Evolution of the Casu- 
alty Business and Its Close Relation to 
the Fire Agency.” 
Discussion—(Agents are invited to ask 
questions on any topics previously dis- 
cussed by speakers.) 

SECOND DAY 

Morning Session 
Address—“Present and Future Insur- 
ance Laws”—Leslie K. Arrington, insur- 
ance commissioner. 
_ Address—‘‘What the State Fire Preven- 
tion Office Has Done and Will Do for Local 
Agents”’—Charles S. Key, deputy fire pre- 
vention commissioner. 5 
Discussion—“Fire Insurance and War 
Conservation”—Obligation of agents. 
Special Topics— 
Qualifications for Broker and Agents. 
Uniform System for Collection of Pre- 
miums. 
Mutual and Interinsurers’ Competition. 
Uniform Daily Reports and Other Banks. 
Antidiscrimination Laws. 
Defense Laws for the Protection of 
Local Agents. 
é Increased Cost of Doing Agency Busi- 
ess. 
Service or Engineering Department for 
Agents. 
Jumbo Lines. 


Afternoon Session 
Unfinished Business. 





Report of Committee on Resolutions. 
Report of Auditing Committee. 
Report of Nominating Committee. 
Closing Business. 

Singing of “America.” 

Adjournment. 


Committees to be Named 


Organization of the new executive com- 
mittee of the Fire Underwriters’ Associa- 
tion of Kentucky will take place at the 
regular December meeting of the com- 
mittee Dec. 11. There are several com- 
mittees to be named, one of them being 
the special committee which will give its 
attention to elimination of shingle roofs 
in the state and to obtaining new civic 
restrictions on construction of buildings 
witn that type of roofs. Former President 
David Caldwell has been much compli- 
mented on his recommendations in the 
premises and is expected to be of great 
aid to the committee in carrying out its 
aims. 





Rate Publication Delayed 


_Publication of the new rates covering 
sixth class towns in Kentucky, according 
to the agreement reached between the 
Subscribers’ Actuarial Bureau and _ the 
Kentucky Insurance Commission, has been 
delayed. George H. Parker, manager of 
the Kentucky Actuarial Bureau, stated 
that it was the purpose of the bureau to 
cover the subject in one bulletin which 
would be issued in a form suitable for 
preservation, and that it would be forth- 
coming at the earliest date possible. 














HAIL GENERAL AGENCY WANTED FOR 
SASKATCHEWAN AND ALBERTA. 


We are a leading office in this field and desire a further connection with 
a strong aggressive American Company. Conditions are good here now 
and indicate a large business in this line in 1918. We can also give a 
good line of fire and automobile business. 
the field for a Company, and our record merits investigation. 


This is the best opening in 





Apply to P. O. Drawer 155, Regina, Saskatchewan. 








For Surplus 


Wm. 


Lines 


Try Us 


L. Dickelman & 


Insurance Exchange, 


CHICAGO, 


Co. 


ILL. 











WRITE youR HAIL INSURANCE THROUGH THE 


A. J. SHAW, £22" McPherson, Kansas 


Openings in Kansas, Oklahoma, New Mexico, Colorado, Nebraska and Wyoming 


Representing Stock Companies 
With Assets of More Than 


$27,000,000 


All Policies Written and Losses Paid through McPherson Office 











having twelve in our office. 
and underwriting references. 





of Galveston. 


National Underwriter. 


FIRE INSURANCE COMPANY WANTED—Owing to the 
greatly increased volume of high grade business, our present 
underwriting capacity must be increased. We can use as local 
agent in Philadelphia or general agent in the East, a fire com- 
pany. We have always made money for our companies, now 
We can furnish the best financial 
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} CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


‘Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
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MOUNTAIN AND COAST FIELD FIRE LIGHTNING TORNADO WINDSTORM 
MANY COAST FIELD CHANGES HAMBURG-BREMEN FIRE INSURANCE COMPANY 
Army Enlistments Necessitate Rear- HORATIO N. KELSEY, Manager 

rangements—Chas, Christensen Will 123 William Street . . . . » « » « © «= «= » « « » NEW YORK CITY, N. Y. 

Retire After Fifty Years’ Service 

M. F. BARTLETT, Special Agent......... Waterville, Maine J. W. CORBETT, Sp. Agt.,State N’I.Bk.B’g., Oklahoma City, Okla. JOHN L. SMITH, State Agent, Paul Jones Bldg., Louisville, Ky- 
MAINE AND NEW HAMPSHIRE. KANSAS. MISSOURI, OKLAHOMA SEE 


SAN FRANCISCO, CAL., Dec. 5.— 
L. G. Feyen has been appointed special 
agent for the Willard O. Wayman gen- 
eral agency in Oregon, Western Wash- 
ington and Western British Columbia, 
effective Jan. 1. He has covered the 
Washington and Oregon field for the 
Nord Deutsche for several years, and 
succeeds Special Agents Thos. H. 
Agnew and E. R. Thompson. The for- 
mer has been drafted in the army, while 
Thompson has been appointed to rep- 
resent the new agency of C. A. Henry, 
who was formerly associated with 
Wayman. Dudley P. Freese, who for- 
merly covered the Dakotas and Minne- 
sota for the Northwestern Fire and 
Marine, has been appointed special 
agent in the mountain field for North 
British Pennsylvania and allied com- 
panies, reporting to the Berdan & Os- 
born general agency at San Francisco. 
He succeeds Oscar Unmack, who has 
joined the army. ; 

Major Chas. Christensen, senior mem- 
ber of the San Francisco agency firm 
of Christensen & Goodwin, will retire 
Jan. 1, after fifty years’ service in in- 
surance, and will be succeeded by pres- 
ent associate Benj. Goodwin. John B. 
Fritschi, special agent for the firm in 
the mountain field, and J. R. Mackay, 
manager of the automobile department 
of the agency, will become assistant 
managers under Goodwin when Chris- 
tensen retires. Major Christensen was 
at one time secretary of American Cen- 
tral, resigning in 1894 to come to San 
Francisco as Pacific coast manager for 
that company, together with St. Paul 
and Lloyds Plate Glass. Goodwin has 
been a member of the firm since 1900. 





B. L. Barry Resigns 


B. L. Barry has resigned as_ special 
agent for the Pacific States Fire in west- 
ern Washington to engage in the mercan- 
tile business with his brother. 


Home Fire Will Expand 


The articles of incorporation of the 
Home Fire of Salt Lake City have been 
amended to enable the company to enter 
seventeen eastern states. 


Pacific Coast Notes 


Arthur M. Hart and Chester B. Hills- 
bury have become associated with the 
agency of Wadsworth & Raban at Great 
Falls, Mont. 

The Montana insurance department is 
winding up the affairs of the Merchants 
Mutual Fire of Helena, and has sent out 
a 30 percent refund on the assessment 
made just prior to the company’s quitting 
business. 


Wisconsin Notes 


M. H. Lokke has purchased the agency 
of Frank R. Fuller at Madison, Wis. 

A. L. Murphy, for 20 years secretary of 
the Hortonville, Wis. Farmers’ Mutual 
Fire, died suddenly Nov. 24, aged 69 
years. 

Freeman H. Lord, River Falls, Wis., 
for eleven years president of the River 
Falls Mutual Fire, died last week after 
a short illness. 


The American Bedding Company, Su- 
perior, Wis., is equipping its plant at 
Cornell avenue and Twenty-fourth street 
with an automatic sprinkler system. 
_ The Borden Condensed Milk Company is 
installing an automatic sprinkler system 
In its plant at Monroe, Wis. A 115-foot 
tower will carry a 30,000-gallon steel tank, 
connected with the municipal waterworks 
System. Steam heating connections will 
be made with the company’s power plant 
to prevent freezing during extreme cold 
weather, 

Report has been made on the large 
Sprinklered wholesale drug store of the 

ahr & Lange Drug Company, 207-215 
East Water street, Milwaukee. Attention 
18 called to the fact that, on June 30, 
an excursion boat, while making a turn 
in the river, hit the tank structure, tear- 
ing it and the gravity tank from founda- 
tion and throwing both into the river. It 
2 undersiood the assured have contracted 
ar a new tank, but, —s to legal com- 
Plications, work has been delayed. In the 
meanwhile the equipment is classed as 


H. E. BURNS, Special Agent. 4 Liberty Square, Boston, Mass. 
CONNECTICUT, MASSACHUSETTS, RHODE ISLAND. 


JOHN M. DOM, Special Agent, 307 Fourth Ave., Pittsburgh, Pa. 
WESTERN NEW YORK, WESTERN PENNA., MARYLAND 


JAS. J. GARLAND, Special Ag’t, 123 William St., New York, N.Y. 
EASTERN NEW YORK, EASTERN PENNA., NEW JERSEY 


C. BROUGH, State Ag’t, 626 Security Bldg., Minneapolis, Minn. 
MINNESOTA, NORTH DAKOTA, IOWA, NEBRASKA 





KENTUCKY, TENNES 


DARGAN & TURNER, Managers, Hurt Bldg., Atlanta, Georgia 
ALABAMA, FLORIDA, GEORGIA, LOUISIANA, S. CAROLINA, 


JOHN W. GORDON, General Agent, Mutual Bldg., Richmond, Va- 
DIST. OF COLUMBIA, NORTH CAROLINA, VIRGINIA 


HORNBERGER, SCHMITT * : o_Senlen., San Antonio, Texas 


J. O'BRIEN KIRBY, State Agent..... Grand Haven, Michigan 
INDIANA, MICHIGAN. 


E. S. MERRILL, State Agent............. Belvidere, IMlinois 
ILLINOIS, WISCONSIN. 


E. J. MILLER, State Agent, Gas & Electric Bldg., Denver, Colo. 
COLORADO, WYOMING. 


R. J. ALLEN, — Agt., Central Nat’l Bk. Bldg., Columbus, 0. 


C. C. KINNEY, Manager, 340 California St., San Francisco, Cal 
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Committee of the New York Board 
Comments on Work of Fire 
Department 





NEW YORK CITY, Dec. 4—The 
ship repairing plant of the Morse Dry 
Dock & Repair Company, extending 
along the Brooklyn water front, from 
55th to 60th streets, was greatly dam- 
aged by fire last night, amounting to 
something like $400,000. It was em- 
ployed in government work. This 
plant was heavily guarded. 

A_ special committee of the New 
York Board of Fire Underwriters had 
just issued a letter criticising the New 
York fire department as to its methods 
in handling two recent large fires in 
the city. The two fires were the Dows’ 
stores and the Charles Williams stores. 
After reviewing these fires the commit- 
tee made the following recommenda- 
tions: 

A fire in every district of important 
value should call on first alarm a trained 
and experienced officer of no lower rank 
than battalion chief. 

The fire department should be equipped 
with smoke helmets for immediate use by 
some company responding to a _ single 
alarm. 

The hose carried by all fire companies in 
important warehouse and business dis- 
tricts should be examined and replaced 
where necessary by new lengths. 

Proper coal be at once supplied to all 
fire boats in the service. 

That all pumps in high pressure stations 


Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 
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Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms; Hail insurance on growing crops, Threshing Machinery and Automobiles. 
Incorporated January 4, 1899 Eighteenth Year 
$501,455.91 paid Policy-holders for losses since organization. 

Authorized cash capital or guarantee surplus fund $500,000.00 
HOME OFFICE, FOURTH FLOOR FIRST NATIONAL BANK BUILDING. LINCOLN, NEB, 
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Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 


All the up-to-date forms of 
Live Stock, Automobile and Fire 
Insurance 
A strong organization of successful 
business men 
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Great Northern Insurance Company 


7 | Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’y 


BOARD OF DIRECTORS: 


George T. Simpson Carl G. Schulz J.C. Fulton 

C. L. Maguire Louis F. Dow George Jarchow' 
Julius A. Schmahl Louis B. Krook Dr. J. J. Ecklund 
Joseph I. Silbar 
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be examined and put in order as soon as 
possible. 


Son Will Continue Agency 


EXETER, N. H., Dec. 1.—The_ local 
agency interests of Rufus N. Elwell, re- 
cently appointed insurance commissioner 
of New Hampshire, are to be taken 
over by his own _ son, Clinton W. 
Elwell, who has been associated with 
his father for several years. The general 
agency for New Hampshire of the Com- 
mercial Union of New York, the Hand in 
Hand Underwriters and the Palatine will 
be discontinued by this office after Jan. 
ist, from which date the agents will report 
directly to the New York office. Clinton 
W. Elwell will assist Special Agent A. J. 
Murphy in the supervision of the New 
Hampshire interests of the three com- 
panies and will be given the title of spe- 
cial agent. Special Agent Murphy will 
have sole supervision in the state for the 
Commercial Union of England and the 
Union of England. 


Goes With the Caledonian 


Edson C. Price has been appointed New 
York state agent of the Caledonian, with 
headquarters in Albany. He is now the 
special agent for the Philadelphia Under- 
writers in eastern New York. 


Loudon Has Returned 


Hugh R. Loudon, assistant manager of 
the Liverpool & London & Globe at its 
New York office, has arrived home after 
spending some weeks at the head office. 





David Rumsey’s Law Firm 


David Rumsey of New York City, gen- 
eral counsel of the Continental, who re- 
cently resigned as its vice-president and 
LeRoy A. Lincoln, former counsel of the 
New York insurance department, have 
joined with the members of the old firm 
of Morgan, Lockwood & Brown for the 
general practice of law, under the name 
of Rumsey & Morgan in New York City. 


Looks Into Rate Advance 


The insurance department of Pennsyl- 
varia is inquiring into the action of the 
Philadelphia Fire Underwriters’ Associa- 
tion increasing rates 10 percent. Com- 
missioner Ambler;has written to the as- 
sociation asking for the reasons for the 
advance, saying that it seems to be a 
Hep considerable increase over existing 
ariffs. 


Rate Action Is Delayed 


NEW YORK, Dec. 3.—The New York 
Fire Insurance Exchange held a meeting 
last week to consider the 10 percent ad- 
vance that has been advocated by the com- 
panies. A report was submitted by the 
chairman of the committee having this 
matter in hand showing the needs for the 
increase, but he presented a letter from 
Superintendent Phillips of the insurance 
department in which the inadvisability of 
action at this time was pointed out. In 
view of this letter and the fact that the 
committee had not met since it was re- 
ceived, it was thought best to postpone 
action until the matter received further 
attention. It is likely that the committee 
will have a personal conference with Su- 
perintendent Phillips on the situation. 


Change in New York Field 


A. R. Brout, New York special agent of 
the Providence Washington, resigns to join 
the Syracuse agency of Bowen, Perry & 
Faber. Joseph A. Geyer, New York spe- 
cial for the American of Newark, has re- 
signed and will go into local agency work 
at Syracuse, having purchased the busi- 
ness formerly conducted by the Syracuse 
Fire Office. 

Want Greater Precaution 


Notification has been received by mem- 
bers of the New York Board of the impor- 
tance of outside guard in safeguarding 
food repositories and other important in- 
terests against loss by fire as a war meas- 
ure. It is of especial importance that ad- 
mission to plants be only after satisfac- 
tory credentials have been shown. Super- 
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intendent Stewart urges cooperation of 
members to the extent of asking that rep- 
resentatives from offices visiting plants 
secure proper identification. Further in- 
formation of interest will be welcomed by 
the state defense council and blanks are 
being sent members for the purpose of 
securing data as to important elements in 
guarding plants against incendiary fires or 
explosions. 


Westchester’s Capital Increased 
The Westchester Fire is issuing stock 


certificates for its capital increase, which 
now reaches one million dollars. 





No Successor to Gordon 


NEW YORK, Dec. 3—There will be no 
successor appointed to the vacant secre- 
taryship of the Globe & Rutgers cfeated 
by the death of J. T. Gordon on the 30th 
ult. Mr. Gordon was an underwriting sec- 
retary. He has been in ill health for the 
past five years, during which the com- 
pany’s secretarial work has been dis- 
charged by the two other secretaries, J. 
Mulvehill and W. L. Lindsay. | 
Gordon had been with the company since 
1897, and prior to that was connected with 
a New York agency. He was about fifty 
years of age. 





Eastern Notes 


James Gould, a member of Jesse Gould 
& Con of Chelsea, Mass., died the past 
week in Limerick, Me. 


R. S. Davidson, formerly of Winnepeg, 
Canada, has been appointed an inspector 
in the Improved Risk department of the 
New England exchange. 

The State of Pennsylvania has changed 
its Boston agency to Dewick & Flanders. 
It had been represented by Alden & Rus- 
sell, which went into the hand of a re- 
ceiver. 

A. R. Ellis, special agent of the Queen 
in northern New England, has been com- 
missioned first lieutenant in the aviation 
section of the Signal Corps and ordered 
into active service. 

The Allegheny County Board at Pitts- 
burgh has voted for a 10 percent flat ad- 
vance. This includes all business except 
sprinklered risks and brick dwelling 
houses and contents under fire protec- 
tion. This has jurisdiction over Pitts- 
burgh. 


Tash & Egerton of Boston, have given 
up the liability department of the Fidelity 
& Deposit; except burglary, with the ex- 
pectation of giving more attention to 
surety lines. D. E. Timmerman & Co., 
will handle the casualty lines, except acci- 
dent and health, for Boston and eastern 
Massachusetts. 

H. E. Burns of Boston, who has for 2h 
years been with the Hamburg-Bremen at 
Boston, has been appointed general agent 
for the Ohio Farmers in New England. 
Burns, Morrison & Yeaton, become Bos- 
ton agents of the Ohio Farmers, it tak- 
ing the place of the Hamburg-Bremen in 
that local agency. 


Commissioner Arrington of Tennessee, 
has recently been appointed chairman for 
Tennessee to organize the insurance in- 
terests of the state for the sale of war 
savings certificates. 
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is $5,000. Insurance under general form: 
Prov. Wash.$109,550 Fireman’s F.$ 54,775 
Phoenix, Globe & Rut. 109,550 

Eng. ..... 109,550 L.& L. & G. 219,100 
Standard ... 109,550 Urbaine ... 76,685 
No. Amer.. 109,550 Phila. Und.. 32,865 
mhedS FT. ..... “SEBO Bay occ 0s% 54,775 
Cy. ee 87,640 N. Y. Und 54,775 


Ger. Amer.. 2197100 
Norwich U. 219,100 
Royal. ..... 219°100 

* 


* 


St. Paul.... 109,55Q 


Johnson City, Tenn., Nov. 28.—A light- 
ning loss on the dwelling of L. H. Shumate 


will be $2,000. Insurance: 

Continental ...$1,000 Fire Assn..... $1,000 

Phila. Und... 2,000 N: Y. Und.... 1,000 
* * 


Madison, Wis., Dec. 1—The loss on pat- 
terns of the Fuller & Johnson Manufactur- 


ing Company is total. Insurance: 

TAINO osc ds-<0 $1,250 Coml. U...... $1,000 

IN csc: BO TOPO oncscics 1,00 

pO errr 1,250 No. Amer.... 1,500 
* Ld * 


St. Louis, Mo., Nov. 30.—Fire in the five- 
story. brick building, 511 Olive street, 
owned by Chapman Estate, occupied by 
Alex F. Kessler, as Fur and Hot Store. 
Fire occurred in ceiling of basement. 
Sixty percent damage to contents of base- 


ment. Smoke damage to contents of first 
floor. Smoke damage to stock in base- 
ment, rear, 511 Olive street, used by 


George J. Knatt, as saloon. Insurance on 
stock, owned by Alex F. Kessler: 


American ....$1,000 Netherlands ..$1,000 
BSstOn ..60005 1.590 Niagara ..... 2,000 
Caledonian ... 1,000 Northern -. 1,000 
Fid.-Phen, ... 1,000 N. W. Nat.... 3,000 
Firemen’s ... 2,000 Old Colony 2,000 


Glens Falls... 1,000 

Lon. & Lanc.. 2,000 Westchester... 2,000 

Ger. Und...... 1,000 
¢ & *& 

Earl Park, Ind., Nov. 29—An almost 
total loss is reported on the furniture 
stock of J. A. Goring. a 

* 


Blanchard, Mich., Dec. 1—There is a 
total loss to the mercantile building owned 
by I. Lynch, located on lots 3 and 4, block 
16. Insurance: 

Hanover .....$1,500 Springfield .....$200 
QuUCEN ..cccce U0 
* * * 

Storm Lake, Ia., Nov. 30—A 50 percent 
loss was sustained by B. B. Fiscus. Loss 
to furniture stock and fixtures. Location, 
lots 10 and 11, block 14. Insurance: 


Madison, Wis., Dec. 1—There is a total 





Losses of the Week 








loss to the Southern Wisconsin Foundry 





Company. A line of $20,000 insurance is 
involved. 
* * * 
Forest City, Tll., Nov. 30—A total loss 
is reported on the lumber yard owned by 
J. A. White. aes 


Flint, Mich., Nov. 30—A 10 percent loss 
is reported on the J. B. Armstrong Manu- 
facturing Company, St. John street, $120,- 


000 insurance involved, the following 
being a partial list: 

Germania ....$7,500 Coml. Union. .$6,000 
Royal .... 7,000 N. B. eevee G00 


Natl. Union... 5,000 | 2 
Cherry Valley, Ark., Dec. 1—Fire de- 


stroyed an entire business block, with 
total losses to A. I. Gordon and C 
Stevens. 


x * * 
Galesburg, Ill., Dec. 1—There is a 10 
percent loss to the brick building owned 
by Frolich & Neidlinger. Insurance: 


Wmbgs. City. .$2,000 Firemen’s ....$1,000 
GETS cccccess 1,000 Queen ....... 2,00 

Albany ...... 1,000 Hartford .... 1,000 
AAS oocesc es T0008 Apricukl ..... 1,000 
Caledon. ..... 1,000 Standard .... 2,000 
Security, Ct... 2,000 N. B. & M.... 2,000 
Nord Deutsche 2,000 Hanover oe. 2,000 


Springfield ... 2,000. . 


Madison, Wis., Dec. 1—A total loss is re- 
ported on the Scanlon-Morris Company. 


Orient .......$3,000 Mass. F. & M..$1,000 
Detroit ...... 1,500 North. N. Y.. 1,500 
Atlas ........ 1,000 Ger. Amer.... 1,500 


Fid. Phen..... 1,500 
Loss to cooperage stock was total to the 


following insurance. Hartford, $2,000; 
Amer. Cent., $2,000. ‘ 
Deerwood, Minn., Dec. 2—There is a 


total loss to the stock and fixtures of the 
general store of Cc. G. Osterlund. 


Detroit, Mich., Nov. 30—There is a 50 
percent loss to the Best Stove Company, 
30 East Atwater street. Caused by boiler 
explosion. Loss to stock. Insurance: 
Royal ..ee. $2,000 Hanover .....$2,500 
Ger. Amer.... 2,500 Springfield ... 2,500 
London ...... 2,500 Fid. Phen..... 3,000 
Phoenix, Ct... 1,000. No. Amer..... 4,000 


Geddes, S. Dak., Nov. 28—There is a 
$7,000 loss to the elevator of the Western 
Grain Company, it being insured for $5,000 
in the National of Hartford and $15,000 in 
the Home. 

* * * 

Storm Lake, Ia., Nov. 28—A disastrous 

fire, started from an unknown source. The 











OVEMBER losses, although heavy 
during the early part of the month, 
were about normal. Many of the heav- 
iest losses sustained during the month 
were on uninsured property. Grain 
elevator losses in the northwest and cot- 
ton losses in the south were consid- 
erably above normal. " 


Bedford, Ind., Dec. 2—Fire destroyed 
the Grand Hotel, and the Boland block, 
a two-story business house, besides do- 
ing damage to the Putman Hotel. The 
loss is estimated at $20,000 with some 
insurance. This was the fourth consid- 
erable fire in Bedford in recent months. 

of 


Whitesburg, Ky., Dec. 1.—Fire destroyed 
the head house and conveyor of the 
Southeast Coal Company, and caused other 
damage to the settlement. 


Wooster, O., Dec. 2.—There was a 25 per- 
cent loss on the dry goods stock of J. 
Frederick & Co. Insurance: 

Columbus, O..$1,000 Columbiana 
Fid.-Phenix .. 1,000 Co. M.......$2,000 
U. S 3 M. & M. Mut.. 1,500 





Coml. U. Ohio Und..... 2,000 
Concordia Montgomery 

Palatine i i ry 1,000 
Ger. Alli Western ..... 2,000 
Agricultural 1,000 Mansfield M.. 1,000 
Cent. Mfrs.... 3,000 Union Mut.... 2,000 
Security ..... 2,000 Mill O. Mut.. 1,200 


Stuyvesant ... 2,000 Minster Mut.. 1,500 

Amer. Eagle.. 1,000 we 

Knox Co. Mut.$1,000 | Total oe +e $34,700 
* 


Petoskey, Mich., Dec. 4.—An estimate of 
the loss suffered Nov. 23 by the Charcoal 





H. C. EDDY, Resident Secretary 





Iron Company on its dock at Boyne City 
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Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSURANCE CO. 


Surplus United States Statement, - - $ 461,101 Surplus - - - - - = $1,348,075 
Surplus Home Office Statement - ~- 11,727,022 

UNITED STATES “LLOYDS,” NEWYORK, N.Y. THE TOKIO MARINE INSURANCE CO. 
Surplus a a oe a oe ee ee oe ee $830,150 ? ’ 


In addition to this each subscriber’s 


3 South William St. 
AN ATTRACTIVE PROPOSITION 
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THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


COX, Attorneys 
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loss is estimated at $150,000. Several of 
the leading business houses were de- 
stroyed. om < 


Weeksbury, Ky., Nov. 26—Fire is burn- 
ing in a huge heap of slack coal, totaling 
8,000 tons, the property of the Elkhorn 
Piney Coal Mining Company, and the 
whole amount will be destroyed, as there 
are no facilities for moving the coal, 
which, f. 0. b. cars at the mines, would 
have a value of about $22,000. 

* a * 

Des Moines, Ia., Dec. 1—The Wood Bros. 
thresher plant was damaged by fire Fri- 
day night to an extent estimated at 
$40,000, fully covered. 

* s * 

Lakeland, Ky., Nov. 26—Twenty-nine in- 
mates of the tuberculosis annex of the 
Central Kentucky Hospital for the Insane 
here were rescued when fire destroyed the 
building, a one-story frame _ structure. 
The loss is placed at $15,000. 

* * * 

Murfreesboro, Tenn., Nov. 27—A roll of 
celluloid, used for making automobile cur- 
tains, fell from a shelf upon a steam 
radiator in the express car of a train. 
The damage done is estimated at between 
$40,000 and $50,000, including $10,000 in 
currency and war supplies. 

* ¥ * 

Huntingdon, Tenn., Nov. 23—Fire de- 
stroyed the cotton gin of J. T. Merrick at 
Westport, with damage to $10,000 worth 
of cotton and cotton seed. loss of 
$7,000 to $10,000 is estimated with $4,000 
insurance involved. 

* * * 

Elgin, Tll., Dec. 1—The loss on the 
Woodruff Edwards iron foundry was total, 
with this insurance on general form: 
Millers Mut..$7,500 National A 
Ohio M. Mut.14,000 Coml. Union... 6,000 
Cent. Mfrs. M. 6,000 Norwich Un... 3,000 

... 2,000 Newark 0 
Mill. M. Tex.. 2,000 Palatine 


Fitchburg M.. 2,000 Queen ....... ,000 
Westchester.. 3,500 Royal Ex..... 7,500 
Am. Central... 4,000 Royal ....... - 7,500 
Atlas ..cccoce 2,000 North Am... 7,500 
Phoenix ..... 2,000 


Iowa Notes 


Frank E. Hill has purchased the agency 
of L. D. Reid at Newton, Ia. 


L. L. Landers, local agent at Waterloo, 
Ia., has enlisted in the Quartermasters’ 
Reserve Corps, and in his absence his wife 
will look after the agency. 


Between 1,800 and 1,850 inspections of 
food storage plants in Iowa have been 
made by the conservation association, 
John D. Carpenter of the Queen, and 
chairman of the executive committee, re- 
ports. It is expected that reinspections 
wili start very shortly. 

Des Moines field men feel that they 
have won recognition at the weekly Mon- 
day noon luncheon. The chamber of 
commerce has screened off a section so 
that the boys can talk shop without in- 
terruption. The luncheons are proving 
pepular this year and the attendance each 
week is large. 

The Central National of Des Moines is 
moving into the Clapp block, fourth floor. 
These quarters are immediately under the 
offices of the old Century Fire, of which 
George J. Delmege was president prior 
to the sale to the St. Paul F. & M. Mr. 
Delmege is now president of the Central 
. National. 

K. L. Walling of the Iowa rating bureau 
at Des Moines has accepted the resigna- 
tion of R. E, McAninch, who has been in 
charge of the Sioux City branch, and has 
Placed Charles D. Arnold of the Des 
Moines and Dubuque offices in charge. E. 
W. Christman of Madison, Wis., is assist- 
ing Mr. Arnold in rating counties in Sioux 
City territory. 





Illinois Notes 


Ss. 8. Clark, Jr., local agent at Cen- 
tralia, Ill., is seeking additional company 
representation. 


C. C. Lund, cashier of the State Bank of 
Warren, has purchased the agency of 
Harry C. Tear at Warren, Ill. 


b Thomas B. F. Smith, local agent at Car- 
ondale, Ill., was appointed a captain at 
Ft. Sheridan last week. 
h Mrs. Clara G. Trimble will hereafter 
_ the management of the agency of 
me late George M. Trimble at Ottawa, 
1. Ben C. Cooper, is placed in charge 
of the fire insurance department. 
_ Max Freiburg, who has been conduct- 
iti a general insurance agency at Quincy, 
‘= has enlisted in the quartermasters’ 
corps of the United States Army and has 
gone to Columbus, Ohio, where he will 
receive his training. He has arranged 
With George H. Gille another local agent 


to take care of hi i i i 
se ” 1 
iicaen, ‘ S business during his 


ene promoters of the Dalton Oil Tank 
Bo ector, a device for arresting lightning, 
Po e€ asked the Kansas insurance depart- 
ro an to compel the insurance companies 
the pve a credit reduction in rates where 
eM redo is installed. Some time ago 
nies spartment Suggested to the compa- 
oie that a reduction for the use of a 

milar device ought to be allowed, but 


t has n ; 
Gectinn ot determined to require the re- 
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Men Who Know 


Applications for automobile insurancein the Insurance Company of North A merica 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
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PLATT, YUNGMAN & COMPANY, Genera! Agents 
400 Walnut Street, PHILADELPHIA, PA. 
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ST. LOUIS 1917 THEFTS 1,700 


Various Schemes to Reduce Losses 
Proposed by Owners and Detective 
Department Head 


ST. LOUIS, MO., Dec. 4—The thefts 
of automobiles and accessories have 
reached such an alarming proportion in 
St. Louis that the condition is being 
brought to the attention of the public 
by the daily papers. It is stated that 
1,700 automobiles have been stolen since 
Jan. 1, and that the theft of tires and 
other accessories would run the aggre- 
gate monetary loss to $2,000,000. 

An ordinance to place a nominal li- 
cense on all buildings rented for the 
purpose of harboring motor cars has 
been proposed. It is believed by Chief 
Detective Allender that thieves will not 
rent a garage if a licensing system is in 
vogue. President E. M. Flesh of the 
St. Louis Automobile Club says the po- 
lice have not sufficient support of the 
judges. Time after time the organiza- 
tion has run down and convicted men, 
only to see them get a light sentence, 
or be speedily paroled through political 
influence. 


FARMERS CARS ON TERM PLAN 


Western Conference Members Now 
Being Polled—Majority Disapprove 
Long Coverage 


There has been some controversy in 
the Western Automobile Underwriters 
Conference as to the advisability of 
companies writing farmers’ cars on the 
term plan. Conference members are 
now being polled as to whether they 
favor writing this class of business on 
a three year term basis. Some under- 
writers have felt that the companies 
that are writing farmers’ cars on the 
term basis, are getting the great bulk 
of the farmers’ business. Business 
written on the term basis carries with 
it a 25 percent commission to the 





HIGH GRADE AUTOMOBILE SALES- 
MAN wishes position as automobile spe- 
cial agent. Will go anywhere, but would 
prefer Rocky Mountain or Pacific Coast 
Territory. Address 44-E, care The 
National Underwriter. 





agent, while the one year business is 
paid for at 20 percent. Some of the 
companies have been checking up the 
records to discover just how much 
farm business they have on the books 
and the results have been rather sur- 
prising. 

Many companies not writing business 
on the term basis, discover that they 
have on their books a substantial vol- 
ume of farmers business. It is probable 
that the great majority of the com- 
panies will check up their records to 
ascertain the amount of such business 
on the books before making reply to 
the letter that has been sent. 

Secured at five percent less commis- 
sion, written on a basis that is invari- 
ably more satisfactory than a long term 
contract, and written by a class of 
agents usually more satisfactory to deal 
with than the farm agents, it is likely 
that the members of the Western Auto- 
mobile Underwriters’ Conference will 
in the majority decide against insuring 
farmers’ cars on the term plan. 





New Automobile Ratings 


New automobile ratings on the re- 
cently announced models of the various 
manufacturers are shown below: 

Haynes Automobile Co., Kokomo, Ind.: 


Type of List Col. Ins. 
Model body price class h.p. 
6 cyl. 5 p. tour. $1,725 Cc 29 
6 cyl. 7 p. tour. 1,825 - D 29 
6 cyl. 4 p. road. 1,825 D 29 
6 cyl. 5 p. coupe. 2,535 G 29 
6 cyl. 7 p. sedan. 2,58 G 29 
6 cyl. 7 p. tour. 3,250 A 29 
12 cyl 7 p. tour. 2,785 H 36 
12 cyl 4 p. road. 2,785 H 36 
12 cyl 5 p coupe. 3,385 J 36 
12 cyl 7 p. sedan. 3,385 J 36 
12 cyl 7 p. tour. 3,985 K 36 
Type of List Ins. Col. 
Modei Body Price H.P. Class 
Templar Motors Corp., Cleveland 
Series 
A43 N. P. 5-P. Tour. $1,985 18 D 
4-P. Tour. 1,985 18 D 
4-P.Vic. 2,155 18 E 
2-P.T. Rd. 2,255 18 E 





The Illinois Automobile Insurance Ex- 
change of Bloomington, has asked per- 
mission to begin business in Kansas. It 
writes full coverage on motor car insur- 
ance as an inter-insurer. 


According to reports from Sioux City, 
Ta., M. A. Clark of that city is seeking to 
organize a new fire insurance company to 
be known as the Liberty Fire, conducted 
on an. old line basis. 








National Automobile Insurance 


Com pany 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 


Rees Wilkinson, Secretary and General Manager 
Wilkinson Bldg., LINCOLN, NEBRASKA 














DIRECTORY OF 
Independent Adjusters 





ILLINOIS MISSOURI IOWA 
Quinocw Adjustment 
& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 





ILL., WIS., IND. 
CcC.H. TAYLOR 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 





ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





ILLINOIS 
J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 


518 W. Jefferson Springfield. Illinois 





ILLINOIS INDIANA 
ELDRIDGE H. SPERR 
201 First Nat'l Bank Bldg, Chamnios ik 
Western Union or Long Dist. Phone (Off. 147, Rea. 
458) facilitates prompt service. 





INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
I. H. OGell & Som 
_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





KANSAS 
THE WARREN ADJUSTMENT 
BUREA 


U 
ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON . - KANSAS 








MICHIGAN 
FPREDEK. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 
ADJUSTER Of FIRE LOSSES 





N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





HIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


‘WESTERN FIELD 


INSURANCE ADJUSTMENT Co. 
C. W Crossan G. W. Shirley H. G. Fowles 





| Fire, Tornado, Automobile and Inland Marine Losses 


Pioneer Automobile Adjusters 








Waldheim Building, Kansas City, Mo. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS - SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
| ee | re 1,178,606.00 212,243.00 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











[aay 
THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt | 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 











EDGAR J. HAYNES, Pres. 


Surplusto Policyholders - - - - = 
WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio + Union Trust Building, Detroit 


W. J. WENDT, Illinois. Indiana oe Wisconsin, 2021 Insurance Exchange, 
ago 





Responsible Agencies 
Solicited 














Assets $1,116,968 ORGANIZED 1858 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


a ee ee 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


Surplus $514,026 


W. H. MILLER, President 








PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, M c ealth Bidg., Pittsburg, Pa. 
pclae oe eee hs —_— 


Allemannia Fire Insurance Humboldt Fire Insurance Co, 
National-Ben Preakia a sues Teutonia Fire Insurance Co. 
Combined Capital, $1, 700,000 ‘Assets, $8.1 1146 146 Surplus to Policyholders, $3,572,680 
, Special Agent for iotiene and O 


P. H. Venere. Toledo, Ohio 


. Ti, General Agents for Illinois 
New Agents Solicited. ‘Schulkam 


1p, Madison, Wis., General Agents for Wisconsin 








The COLUMBIAN NATIONAL 
FIRE INSURANCE COMPANY 


— — 
ASSETS - ~ 
SURPLUS TO POLICYHOLDERS - -  - 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 

















General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 





= WALSH 


GEO. A. MOWRY | 
Presiden’ Ass’t Secretary 


W. A. GORDON 
Secretary 


} Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Aes. . 2» - « « $421,944.00 
Surplus to Pulteyuibiens 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIREOORIE NT 


INSURANCE COMPANY 
OF MILWAUKEE, WIS, INSURANCE 
ssi COMPANY 


Cash Capital - =  $ 600,000.00 OF HARTFORD,CONN. 


Reinsurance Reserve -<  1,312,818.13 

Reserve for all other Liabilities 111,534.54 —— 
Surplus to Policyholders 1,015,168.55 A.G.McILWAINE, Jr. - - President 
Total Assets = = = 2,587,558.08 HARTFORD, CONN. 
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CHARLES E. DOX, Manager 





W;: ritin g WESTERN DEPARTMENT 

Fire Tornado 39 S. La Salle St., Chicago, III. 
Sprinkler Leakage 

Rents Use and Occupancy a ss FRANCISCO — 4 








Detroit National Fire Pnusurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 





Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania. Vj,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 








flerchants National 
Sive Insurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


‘Fine! nh ~ ! 
Zak ane 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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Formerly THE WESTERN UNDERWRITER 
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TWENTY-FIRST YEAR No. 49 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, DECEMBER 6, 1917 


$3.00 per Year, 15 Cents a Copy 








HOW TO COMBAT THE 
PRESENT COMPLAINTS 





What Alert Life Insurance Men 
Are Saying to the Usual 
Objections 





NOW IS TIME TO BUY 





War Conditions Emphasize More Than 
Ever the Need and Stability 
of Protection 





Some complaint is heard from agents 
these days who say that the Liberty 
Loan campaign, Y. M. C. A., and Red 
Cross subscriptions, the various taxes 
and the depressed stock market, etc., 
have brought about such an unfavor- 
able money market that it is practically 
impossible to sell the same amount of 
life insurance it was six months or a 
year ago. 

It is not sufficient for the general 
agent, or agency manager to reply that 
life insurance is having the greatest 
year in its history, that all companies 
will show a substantial gain and that 
this month is the biggest month in the 
year. While this is all true, it does 
not satisfy the complaining agent. It 
does not furnish him with a concrete 
answer to the objections that he is 
getting, or that he imagines he is get- 
ting. Many of the reasons that are 
being given today for not taking life 
insurance, are afterall the flimsiest 
sort of excuses. 

Real Men Are Prospering 
Most company officials who have kept 
(CONTINUED ON PAGE 15) 








Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 











Chicago Agent 
Wanted 


The Michigan Mutual Life 
Insurance Company is seeking 
a hustling agent in Chicago who 
can produce business and get 
results. A man with indus- 
trious habits who can bring in 
the bacon can secure a good 
contract. 

The company will establish 
general agencies out in Illinois. 
The Michigan Mutual has the 
goods to sell. 


Address 


J. J. MOONEY 


Superintendent of Agents 


Michigan Mutual Life Insurance 
Company, Detroit, Mich. 





Make Your Road an Oiled Road! 


It may be up-hill—but make the going easy, so you 
can take it on high. 





How many calls do you propose to make today? 

Are you working on any SYSTEM—calling on your pros- 
pect at just the time when he is most likely to be ready to 
take insurance—preparing the way with literature? 

Are you working up your cases in advance? 


When you call, do you know your prospect’s age, his 
family and needs for insurance, his financial condition? 


With very little trouble you can have a system which 
will take care of details for you—which will make every 
ounce of work count—which will give you the informa- 
tion about each prospect just when you need it—which 
will tell you when to call on him to get the best results— 
which will make all the information you get pay you 
dividends. 


We have worked it out for you—write us for details. 


THE NATIONAL UNDERWRITER 


INSURANCE PUBLISHERS 
Chicago 





Cincinnati New York 


PRIDDY SHOWS THE 
BENEFITS TO AGENTS 





President National Life Under- 
writers’ Association Gives Value 
of the Movement 





COOPERATION IS NEEDED 





Legitimate Men in the Business 
Should Drive Out the One 
Case People 





On his last stop of his first swing 
around the loop as president of the 
National Association of Life Under- 
writers, Lawrence Priddy of New York 
was greeted at Chicago by nearly 150 
guests at the dinner given in his honor 
there Tuesday. As he put it, he came 
to talk to them rather than make an 
address and talk to them he did in 
characteristic Priddy style. 

In introducing Mr. Priddy, President 
Edgar S. Fowler of the Chicago asso- 
ciation asked that he tell what benefit 
the national body is to the field man 
and what the local association can do 
to help its members in their business. 
His talk was largely in line with Mr. 
Fowler’s request, taking time, however, 
to tell of the work life insurance men 
are doing toward helping the govern- 
ment place its insurance on soldiers 
and sailors and in the sale of Liberty 
bonds and war saving certificates. 


Educational Work 


The educational work of the Na- 
tional association was given as proba- 


(CONTINUED ON PAGE 11) 


“The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 








Address the Home Office 


Rockford Illinois 
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Cc. H. ELLIS 
President 


PAN-AMERICAN LIFE INSURANCE 
COMPAN 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 5,250,000.00 


The tecent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 














GREAT AMERICAN GETS 
FINE RUNNING START 


Hutchinson, Kan., Life Company is 
Planning a Business Campaign 
Along High Grade Lines 


COMPANY IN GOOD FORM 


President S. M.-Babbit and Secretary 
F. H. Hamilton Are Both Insurance 
Men of Splendid Experience 


The Great American Life of Hutchin- 
son, Kan., which was recently licensed 
is now writing at the rate of $2,000,000 
a year. It is starting out in good shape, 
has about 12 producing agents and is 
gradually adding to its list. The in- 
surance men connected with the enter- 
prise are President Stephen M. Babbit, 
and Secretary Frederick H. Hamilton. 
Both were formeriy connected with the 
Reliance Life. Mr. Hamilton was lo- 
cated at St. Louis, where he was super- 
visor and Mr. Babbit was supervisor in 
Kansas, northwest Missouri, lowa and 
Oklahoma. Therefore, both have had 
a good life insurance training, are 
practical men, who have carried the 
rate book and know the conditions in 
the field. 

Has Strong Backing 


The Great American Life has the 
strongest kind of backing at home, the 
Hutchinson Commercial Club, the 
bankers and business men of its home 
town, all joining in giving it substan- 
tial support. President Babbit has the 
confidence of the business and profes- 
sional men in his territory, who are 
willing to go to the limit for him. It 
was his high personal standing and his 
large acquaintance that put the Great 
American over in a very clean way. 


To Have Its Own Building 


The company has 142 stockholders, 
the investment averaging over $3,000 
for each stockholder. It is erecting a 
modest home office building, in Hutchin- 
son on the corner of Avenue A and Wal- 
nut street. It will net 7 percent on $30,000 
valuation. The Great American Life is 
very favorably located, as Hutchinson 
is in the center of the great wheat belt. 
It is stated that one-fourth of the wheat 
raised in Kansas is marketed through 
Hutchinson. It has excellent banking 
facilities, and the industries in this part 
of Kansas are in a very prosperous 
condition. 


Company Highly Commended 


The capital stock of the Great Ameri- 
can is $200,000 and the stockholders are 
representative men of its home state. 
Prior to licensing the company the 
Kansas department made an examina- 


| moved into his new 





tion and commended the organization 
most highly for its officers of high 
standing and for the life insurance ex- 
perience represented on the official list. 
The departinent called attention to the 
fact that the finance committee is com- 
posed of men who have been in the 
loan business for many years and are 
known as conservative people. 

President Babbit announces his 
policy of building a splendid organiza- 
tion of clean, producers, who will be 
business builders along permanent 
lines. 

The company is conducting a 42-day 
contest for agents running from Nov. 
10 to Dec. 22. x. Austin wrote 
$102;000 within 10 days after the com- 
pany was licensed. During the last 
60 days he has written $150,000. The 
company is attracting some very ax- 
cellent producers. 


Life Notes 


The legislative investigating committee 
of Texas has recommended that the de- 
partment of insurance and banking be sep- 
arated. 

John W. Maple, general agent of the 
Aetna Life at Milwaukee, has been ap- 
pointed secretary of the Wisconsin or- 
ganization in charge of the membership 
campaign of the American Red Cross. 

Henry L. Rosenfeld, vice-president of 
the Equitable of New York, recently ad- 
dressed the Rotary Club of Salt Lake City, 
Utah, telling the members of his ob- 
servations at the war front in Europe. 

George H. Moeckel, Kansas state man- 
ager of the Guarantee lund Life, has just 
$20,000 house, con- 
sidered one of the finest in the Riverside 
residence section of Wichita. 

Wyndham R. Wills, Richmond, Va., 
formerly traveling ordinary supervisor for 
the Life Insurance Company of Virginia, 
connected with the government war insur- 
ance bureau in Washington, has been or- 
dered to France to aid in extension of that 
work there. He will be accompanied by 
John E. Woodward, formerly with the 
Travelers in Richmond, 

Harry T. Miller, Minneapolis, Minn., 
agency director of the New York Life, re- 
cently spent ten days in hunting deer in 
the vicinity of Iron River, Wis., and took 
with him to his home a fine specimen of 
buck deer, weighing nearly 200 pounds. 
It was the seventh annual deer hunting 
trip which Mr. Miller has made _ into 
northern Wisconsin. He was accompanied 
by Mrs. Miller. 

Clifford L. McMillen, of Shakshesky & 
MeMillen, general agents of the North- 
western Mutual at Madison, Wis., was 
commissioned first lieutenant of infantry 
at the second officers’ training camp at 
Fort Sheridan. Jerome C, Saltzstein, su- 
perintendent of agencies of the A. L. 
Saltzstein general agency of the New Eng- 
land Mutual at Milwaukee, was com- 
missioned second lieutenant of field ar- 
tillery at the same camp. Both officers 
are on a furlough till Dee. 15. 

Late reports from Camp Zachary Tay- 
lor, the National Army Training camp 
just outside Louisville, Ky., are that the 
soldiers recently reported as so badly over- 
bought on Liberty loan bonds that they 
could not buy the government insurance, 
are taking insurance in large amounts. 
Out of 2,000 men it is said that a total 
of $20,000,000 in insurance has been writ- 
ten and the expectation is that the 40,000 
at the Louisville camp will buy about 
$300,000,000 of the war risk protection. 


Commissioners Meeting 


A full account of the Insurance Com- 
missioners Convention meeting will be 
found in Part I of this issue. 








agents, medical examiners, and appli 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the insutietion ro insurance sete. We make reports on insurance applicants 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
me 


8, also death claim reports and claim investigations 


INDIANAPOLIS, IND. 














44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 














(Mutual) 
Montpelier, Vermont 
67TH YEAR 


FRED A. HOWLAND, President 


$409,882 above par) the 67th report shows: 


Assets . . . .  $66,426,040.82 
Liabilities Fe : 62,268, 494.36 
_Surplus : - , $ 4,157,546.46 
Insurance in Force . H $212,037,400 


A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies 


On paid-for in: 1rance basis and with bonds valued at par only (market value 


NATIONAL LIFE INSURANCE COMPANY ! 

















EQUITABLE. 
ADVANTAGES 


The holder of an Equitable agency con- 
tract benefits not only by the impregnable 
strength and prestige of the Society, but also 
through being able to offer a variety of poli- 
cies that meet with precision the requirements 
of the insuring public. 

Profitable openings at various points for 
men of character and ability with or without 
experience in life insurance. 


Address: 
WILLIAM E. TAYLOR 
Superintendent of Agencies 


THE EQUITABLE 


Life Assurance Society 
of the U. S. 
120 BROADWAY - 





NEW YORK 
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saving to the insured. 


funds. 


Resources. 





Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
‘possible measure of security, service, and 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


safely be accepted as a criterion of larger service 


The manifold service of the past half century may 
in store for its policy-holders and their beneficiaries. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Jesse R. Clark, President 


Cincinnati 











READY FOR MEETING 
LIFE PRESIDENTS IN TOWN 


Hotel Lobby Conferences Will Be One 
of the Leading Phases of 
the Week 


NEW YORK, Dec. 5.—Many life 
company officers are in the city to at- 
tend the annual meeting of the Life 
Presidents Association tomorrow and 
Friday. Owing to the fact that the 
insurance commissioners have been 
meeting here this week, it gave an 
opportunity for officials to kill two 
birds with one stone. There has been 
more or less hobnobbing with the state 
officials, although there is no pressing 
life insurance question before the com- 
missioners convention. 

The war problems are many and life 
men are puzzling their brains how to 
meet them. With taxes increased and 
expense on the jump, the outgo will 
be enhanced several points in 1918. 
Many of the companies feel that some 

+ action will be necessary to keep up to 
modern standards. Agents expenses 
have increased. Cost of living is higher 
and there does not seem to be any 
chance of cutting down on the acquisi- 
tion end. 

One of the most important phases 
of the life presidents meeting this 
year will be the hotel lobby confer- 
ences among officials of companies of 
like problems. There are many west- 
erners in the city, most of them rep- 
resenting the newer group of nonpar- 
ticipating companies. 


Leon F. Foss, general agent at Boston, 
of the Berkshire Life, and ex-president 
of the Boston life underwriters associa- 
tion, has been given a captain’s commis- 
sion as a result of his work at the second 
Plattsburg Camp. 
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STATUS OF PITTSBURGH LIFE & TRUST 








| 
Mine life insurance men are be- 
ing asked regarding the status of 
the Pittsburgh Life & Trust and 
its relationship to the Metropolitan 
Life, which took the company over. 
Commissioner Ambler of Pennsylvania 
has recently issued a letter in answer 
to a number of inquiries concerning the 
affairs of the Pittsburgh. The Metro- 
politan Life has extended the time to 
Jan. 1, 1918, when Pittsburgh policy- 
holders can take advantage of its offer. 
The letter is as follows: 


On May 7, 1917, the insurance commis- 
sioner of Pennsylvania was appointed re- 
ceiver for the Pittsburgh Life & Trust 
as result of an emergency which disclosed 
heavy impairment of assets of the cor- 
poration, and which demanded immediate 
reorganization, if the corporation was to 
continue. For several weeks all efforts 
were availed of to find a method of re- 
organizing, but without success. About 
95 percent of the Pittsburgh liabilities 
were legal reserves. Reinsurance was the 
sole means of affording relief to policy- 
holders; and through efforts of Superin- 
tendent J. S. Phillips, of New York, and 
Commissioner J. D. O’Neil, of Pennsyl- 
vania, a ‘contract was entered into with 
the Metropolitan Life, and with authority 
of court. ‘ 

About one-half of the Pittsburgh assets 
wes real estate, the actual value of 
which can only be ascertained on sale. 
The quick assets of the corporation had 
been seriously impaired by questionable 
substitutions. An agreed valuation of all 
assets was arrived at and pursuant to 
court order the Metropolitan took over 
assets equal to 72% percent of the legal 
reserve. To meet the reserve deficiency 
(in compliance with insurance laws es- 
tablishing legal reserves) the Metropolitan 
required consent of each policyholder to 
lien his or her policy 334% of the legal 
reserve, with 4 percent interest on the 
lien. Each policyholder has received mail 
advice of amount of respective liens. The 
reinsurance contract further provides that 
any death claim arising in the period 
May 7, 1917-1922, will be paid in full less 
only 4 percent interest on the lien. 

* * * 


The Metropolitan assumes the contract 
without profit, and at an agreed maximum 
of expense. The assets taken over have 
been segregated, and if the liquidation of 
these assets shows any profit, such will 
finally be applied to reduce the liens re- 
ferred to. No contract could be fairer, 
and at all times this department has 
urged policyholders to accept the Metro- 
politan offer. 

The corporate life of the Pittsburgh was 
terminated as of May 7, 1917 (date of re- 
ceiver’s appointment), by court decree of 
July 27, 1917, and the decree fixed dis- 
tribution at 72% percent to general cred- 
itors, and for deaths occurring prior to 
May 7, 1917, and to those policyholders 
who do not accept reinsurance. It fol- 
lows, therefore, that the insurance com- 
missioner of Pennsylvania, now in capacity 
of statutory liquidator, will prepare a 
report for court, combining a schedule of 
claims and distribution plan, which must 
be passed upon by court before claims 
can be paid. On account of the immensity 
of the schedule, involving unusual com- 
plications and details, no speedy relief 





can be promised. Indulgence of all parties 
in interest is respectfully asked. 

Proofs of claim will not be required 
from policyholders unless by further or- 
der of court. General creditors alone are 
required to make proof in matter of claims 
for personal services, printing, supplies 
and all items distinct from policy claims. 

_The policy records of the Pittsburgh 
Life are at present in custody of the Met- 
ropolitan Life, who are in urgent and 
daily need of them. Therefore, inquiries 
from those refusing reinsurance in refer- 
ence to the amount of reserve claims un- 
der policies cannot be answered by us 
at this time. Later, when these records 
are returned, these claims will be deter- 
mined from the books of the company. 


Pyle Brings Another Suit 


DES MOINES, IA., Dec. 3—Henry 
Pyle, deposed president of the National 
Life Association of Des Moines, is 
again in court. He is asking that the 
organization pay him $9,439.75, for ser- 
vices as director during the thirteen 
years that he was connected with the 
concern up to the time of his removal 
in 1914. He states that the sum also 
includes money expended by him for 
entertainment of the agents. This en- 
tertainment set him back $4,300, says 
Mr. Pyle. The company is resisting 
payment on the ground that the sal- 
ary paid Mr. Pyle as president and 
secretary included compensation for 
his services as director. 

Mr. Pyle was removed in 1914 at the in- 
stance of the state department and Judge 
James P. Hewitt was named to suc- 
ceed him. Mr. Pyle’s suits following his 
removal have totaled claims for some 
$200,000 but he has been unsuccessful 
in recovering thus far. 


Medical Men to Meet 


The Ohio Medical Directors Associa- 
tion composed of the medical directors 
of the Ohio life companies will meet at 
Lima, Ohio, on the evening of Dec. 10. 
Dr. F. L. B. Jenney, secretary of the 
medical section of the American Life 
Convention will be the guest of honor 
and Dr. English of the Lincoln National 
Life will also be in attendance. As 
local medical directors are invited, 
these meetings usually have an at- 
tendance of 35 to 50, and are proving 
of considerable value. 


Moving to Cincinnati 


M. A. Karshner, general agent for 
Ohio of the Manhattan Life at Colum- 
bus is removing his headquarters to 
Cincinnati, where he will be located in 
the St. Paul building. 





| Monon building, Chicago. 





COMPANIES IN HOPPER 


PROMOTIONS IN ILLINOIS 
Thirteen Legai Reserve Institutions 
Have Charters That Are Alive— 


All Selling Stock 





There are thirteen legal reserve life 

companies that are in process of pro- 
motion or have taken out charters with 
the Illinois department. The Acme 
Life took out a charter for $500,000 
Aug. 9, 1916, with headquarters at Peo- 
ria. W. C. Schriever is attorney. The 
Cooperative Life & Casualty of Chi- 
cago, has a proposed capital of $200,000, 
the main man being N. H. Ernst, 1210 
The Cosmo- 
politan Life & Trust has proposed capi- 
tal of $200,000, the charter having been 
taken out Nov. 22 of this year, the at- 
torney being George M. Lobell, 130 N. 
Fifth avenue, Chicago. The Empire 
National Life has a proposed capital of 
$100,000, its headquarters being in the 
Westminster building, P. M. Dunn, be- 
ing the main factor. The Fort Dear- 
born Life has a proposed capital of 
$1,000,000, George C. Girling, being 
secretary, located in the Hartford build- 
ing. 
The Hercules Life is being promoted 
by M. Spiegel, formerly head of the 
Providers Life. Its capital is $500,000, 
and headquarters in the Harris Trust 
building, Chicago. The Hanover Life 
& Casualty has a proposed capital of 
$200,000, the headquarters being in the 
Michigan Boulevard building. The 
Public Life has a proposed capital of 
$500,000, the main factor being Alfred 
Clover, former president of the Royal 
Life of Chicago. Its headquarters are 
in the Woman’s Temple, Chicago. 

The Queen Life has a proposed capi- 
tal of $100,000, its headquarters being 
in the Unity building, Chicago. 

The Roma Life has $100,000 proposed 
capital, its headquarters being in Chi- 
cago. William Navigato is attorney. 

The Refuge Life has capital of $100,- 
000, its charter having been taken out 
Jan. 23, of this year, Thomas Connelly, 
an attorney, 127 North Dearborn street, 
representing it. 

The Superior Life is being organized 
with $100,000 capital in the First Na- 
tional Bank building, Chicago, L. O. V. 
Everhard being president. 

The Sincerity Life of Chicago is be- 
ing promoted with $100,000 capital, the 
attorney being Charles G. Hendricks, 
1047 Conway building. 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE 


LA FAYETTE, INDIANA 


CO. 


A. E. WERKHOFF, President 








AGENCY MEETING HELD 





INDIANAPOLIS LIFE MUSTER 





R. W. Stevens of the Illinois Life Was 
the Top Liner at the 
Banquet 





INDIANAPOLIS, IND., Dec. 3— 
The twelfth anniversary agency meet- 
ing of the Indianapolis Life was held at 
the home office Friday and Saturday, 
about fifty agents being present from 
Indiana, Illinois and Michigan, having 
qualified by writing the allotments stip- 
ulated as condition to their attendance. 
At the Friday afternoon session, field 
problems were discussed and plans for 
the remainder of 1917 and for 1918 were 
laid. 

On Friday evening there was a ban- 
quet with President Frank P. Manly of 
the company acting as toastmaster and 
- R. W. Stevens, vice-president and gen- 
eral manager of the Illinois Life of 
Chicago, as the principal speaker. “Life 
insurance men,” he said, “are more than 
ordinary salesmen.” The life insur- 
ance salesman must create the demand 
for the contracts he has to sell, which 
are intangible in the mind of his pros- 
pect, and he must stay with the transac- 
tion until the final delivery of the pol- 
icy. 

Business Is Bigger Than Company 


“The business of life insurance should 
be placed above any life insurance com- 
pany,” Mr. Stevens declared. “The 
business is bigger than any one com- 
pany or any single man that is in it.” 
Life insurance enables a man to con- 
tinue to provide for his family after he 
is gone and is therefore a most sacred 
business and the personal responsibili- 
ties of all men engaged in it are large, 
he said. He urged his hearers to be 
good representatives of the Indianapolis 
Life and what it stands for.’ 

Vice-President Edward B. Raub gave 
a brief resume of the company’s busi- 
ness for the past year. The report 
showed that the company now has $13,- 
440,798 insurance in force, a net gain 
of $1,600,000 for the last eleven months, 
and $1,145,000 in assets, a gain of $200,- 
000 for the same period. The com- 
pany’s entire investments are in first 
mortgage loans, government bonds and 
loans to policyholders. 

The Saturday morning session was 


The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 


Incorporated Under the Insurance Laws of Illinois, 1895 


M. H. Horr Frank T. Anp! A.M., M.D 
President and Counsel Medical Di r 


T. F. Banrr, u1.8., Secretary, Gen. Mgr. and Founder 


Pays Death—Total and Permanent Disability 
and “Old Age’’ Benefits. 


Six Thousand One Hundred and Fifty 


such claims and others paid on issued on 





policies issu 
residents of Chicago and within the “Forty Mile 


Limit” up to November 1, 1914. 


ORDINARY AND INDUSTRIAL BRANCHES 


CLAIMS PAID ON SIGHT 





devoted to specially prepared papers, 
discussing “Ordinary Life,” “Twenty- 
Payment Life,” “Twenty-Year Endow- 
ment” and “Monthly Income” policies. 
Prizes of $5 each for the best papers on 
each subject were awarded respectively 
as follows: John Ogborn, C. C. Lowe, 
J. J. Pawloski and A. H. Kahler. Prizes 
were also awarded as follows to the 
first ten agents on the basis of per- 
centage of production to allotments: 
First, Charles E. Ferrell; second, J. C. 
Duffey; third, A. H. Kahler; fourth, W. 
K. Blanchard; fifth, H. H. Huston;. 
sixth, C. A. Pratt; seventh, W. T. Sort- 
well; eighth, B. L. Millican; ninth, J. J. 
Pawloski; tenth, J. L. Ogborn. 

Kahler Agency Wins Cup 


The Kahler general agency at Peoria 
won the loving cup for largest busi- 
ness, this being the third year in suc- 
cession, which makes it a permanent 
possession of that agency., On total re- 
sults ‘for a three months’ contest, Indi- 
ana ranked first, Illinois second and 
Michigan third. The company has 
quite a number of agents who have 
been with it from the first and its staff 
is particularly notable for its loyalty to 
the company. 

President Manly, who underwent a 
severe operation at Rochester, Minn., 
last summer, is recovering his strength. 
He will go within a few days to Louisi- 
ana, where he will spend some time, as 
he is planning to put his daughter in 
school in New Orleans. 





International Life Meeting 


ST. LOUIS, MO., Dec. 3—All rec- 
ords for growth in the first eight years 
of the organization of an American life 
insurance institution have been eclipsed, 
according to a report submitted by 
President Massey Wilson to the ninth 
annual meeting of the stockholders of 
the International Life. 
Officers elected for the ensuing year 
are: Massey Wilson, president; J. L. 
Babler, vice-president and general man- 
ager of agencies; J. P. Hinton, vice- 
president; W. F. Grantges, secretary 
and W. Speed Stephens, treasurer. 
At the meeting there was submitted 
the company’s statement as of Nov. 1, 
which showed business in force of more 
than $68,000,000 and assets of more than 
$9,000,000, disclosing that during the 
last five years the company has quad- 
rupled its assets and more than doubled 
its insurance in force. 


Liberty Bond Proposition 


The Equitable Life of New York is 
arranging through its agency force to 
take subscriptions for the next Liberty 
loan, it is announced. The purchaser 
will be given five years to pay for his 
bond on a semi-annual basis. The 
bonds will be delivered when the pay- 
ments are completed. The subscrip- 
tion is protected by means of a five-year 
term policy for an amount equal to the 
bond and thus the bonds will be de- 
livered to the beneficiary in the event 
of the death of the purchaser, plus any 
balance due under the policy. Prem- 
iums are made payable semi-annually 
because of the semi-annual interest 
feature of the bonds themselves. 


Application for admission to Virginia 
has been made by the Morris Plan Insur- 
ance Society, which expects to write in- 





T. F. Barry, Sec. and Gen. Mgr 


REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 














OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 

















Agents Contemplating Writing 
Life Insurance 
should 
Join our RAPIDLY GROWING 


Agency Force 





Equipment we furnish you includes: 
LOW NET COST 
LARGE ANNUAL DIVIDENDS 
ATTRACTIVE POLICIES TO SELL 











—GOLDEN ANNIVERSARY YEAR— 
1867— EQUITABLE LIFE OF IOWA—1917 


H. S. Nollen, Vice-President. 
H. E. Aldrich, Supt. of Agents. 


J. C. Cummins, President. 


B. F. Hadley, Secretary. 

















Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Il. 
33 years’ continuous and successful eareer. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 





dustrial life business there. 
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ARE ACCOMPLISHING 
GREAT PIECE OF WORK 


Life Insurance Men Are Helping 
the Government to Put Over 
Its Soldier Indemnity 


FEEL RESPONSIBILITY 


Enthusiastically Giving Their Best 
Thought and Energies to Greatest 
Insurance Scheme Ever Launched 


Several insurance men have recently 
taken up work in the government insur- 
ance department for soldiers and sailors 
at Washington and are having some 
great experiences. The whole situation 
is one to fascinate and impress par- 
ticularly the life insurance field man 
who sees building under his eye a gi- 
gantic life insurance company within a 
time so short as to astound even those 
who are used to the business miracles 
which are being worked at Washington. 
The New York Life, one of the largest 
and most successful companies, has 
been in operation over 75 years and 
has two and a half billions of insurance 
in force; the government life insurance 
company within a space of less than six 
months will have built a company, so 
far as insurance in force is concerned, 
about six times as large as the New 
York Life. In other words, it expects 
to have nearly fifteen billions of life in- 
surance in force by Feb. 12, next. This 
is considerably more than half of all 
the life insurance in force in the entire 
United States. 


Tremendous Undertaking 


Those returning from Washington 
who have had a peep into the insurance 
bureau there come back with wonderful 


tales. The insurance men and others 
in the bureau are working day and 
night. Said one: “My day begins at 


8:30 and ends somewhere into the night 
and yet the time passes so rapidly that 
when I reach home I regret there are 
not more hours to the day. Imagine 
organizing an insurance company and 
within 30 days having applications for 
insurance totalling one billion dollars, 
average policies $8,600, which is where 
the department stood at eleven o’clock 
last Saturday night.” 

All things considered, it is understood 
that the bureau is running pretty 
smoothly. There are already 1,000 em- 
Ployes and it is expected to run a night 
shift, certainly an unusual thing in life 
insurance, and yet this is just the be- 
ginning. Just think of writing fifteen 
billions of life insurance before Feb. 12, 
next, and yet that is what the bureau 
hopes to accomplish. 


An Unique Expedition 


Within a short time it is expected 
that the expedition which is to go over- 
Seas to insure the soldiers in France 
will start. The expedition is unique 
in that it is the first one ever sent out 
by the United States government com- 





posed entirely of reserve officers. It 
will, before returning, insure every one 
of the 300,000 American soldiers abroad 
or know the reason why. 
One of the insurance men who has 
been conducting: a school instructing 
the enlisted men, says the work is great; 
that all of them are deeply interested in 
it and appreciate the responsibility. 
The military spirit of enthusiasm has 
permeated the insurance bureau and all 
hands have their coats off working 
many hours each day, and deriving a lot 
of solid satisfaction from it. 

Representing the Fraternity 
The life insurance men in the depart- 
ment feel that they are representing the 
life insurance fraternity and they are 
especially anxious that the life insur- 
ance men shall back up the government 
plan in every way. One of the most 
enthusiastic said: “I cannot help it—- 
it has gotten into me—and nothing can 
stop me now. I feel the responsibility, 
my duty to the life insurance men of 
this country. I must make good for 
their sake, and I have no fear. We are 
entitled to and hope we will receive full! 
support from all companies. This is 
the biggest thing that has ever hap- 
pened to life insurance. Look at the 
argument for  insurability, income, 
amount, etc. You could fill your next 
issue with the subject and then only’ 
scratch the surface.” 

Companies Backing Plan 

The New York Life and some other 
companies have sent out special in- 
structions backing up the government 
plan. One manager has instructed his 
agents that no application on soldiers 
will be considered until the limit of 
government insurance is first had. This 
is the attitude which it is hoped all the 
other companies will take. 
The Treasury Department has issued 
a booklet of pertinent questions and an- 
swers for the benefit of soldiers and 
others explaining fully the application 
of the government plan, under date of 
Nov. 15. This may be had_on applica- 
tion to the Treasury Department, 
Washington, D. C. It is known as Offi- 
cial Bulletin No. 4. 





Life Agency Changes 











La Bossiere Made Manager 


J. L. La Bossiere has been appointed 
district manager at St. Paul for the 
Tri City Life. Mr. La Bossiere is an 
experienced life insurance man and will 
devote his energies to building up a 
city agency. Superintendent of Agents 
John I. Butler is building up an effi- 
cient agency force and expects to write 
$1,000,000 in Minnesota in 1918. 


William F. Stilz 


William F. Stilz has been appointed 
manager for the Union Central Life in 
Oregon, succeeding Frank P. Tebbetts, 
who has been commissioned in the re- 
serve officers corps. Stilz was for four 
years general agent for the Columbia 
Life and Trust which was absorbed by 
the New World Life, and before com- 
ing west eight years ago was for many 
years with the Penn Mutual Life at 
Philadelphia. 





The Midland Life of Minnesota will 
withdraw from Michigan Jan. 1, and will 
enter some other state. 








We want a man who can show good clean 
record, for Full-Time Work. Territory in 
lowa. Strictly commission basis. Maxi 
mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 


Address JAS. H. JAMISON, Pres. 
























HERBERT M. WOOLLEN 
PRESIDENT 





MERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 











1899 














The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 
An OHIO Company, vriting policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Be ils oe Re are $ 2,220,534.72 
eeeeagawtaenaes 21,329,698.00 


Admitted Assets...... 
Insurance in Force.... 
Surplus to Policyholders 


. ; New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President 





358,399.47 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 














General and District Agents 
OUR THRIFT SPECIAL 


giving values at end of first year 


Helps Our Men Succeed. 


A LIBERAL CONTRACT and 
REAL CO-OPERATION GIVEN 


THE TOLEDO TRAVELERS 
LIFE INSURANCE CO. 


Second National Bank Bldg. 
TOLEDO - - OHIO 




















THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS | 





HOME OEFICE BUILDING 











‘THE COMPANY writes 
both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 











Over $17,500,000 of Business in Force 


W. F. Weese, Vice-Pres. 


H. W. Johnson, Pres. 


S. B. Bradford, Sec’y 
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With Industrial Men 











WEEKLY INCOME ADVANTAGES 


Contract Is Growing in Favor With 
Industrial Men—Arguments 
in Its Favor 


Industrial men are looking with in- 
creasing favor upon the weekly income 
policy. This contract appeals to the 
prospect who is ‘able to purchase some- 
thing better than industrial life insur- 
ance, but who is not a prospect for the 
more expensive forms of life insurance. 
The majority of working people are ac- 
customed to manage their household 
affairs on a weekly basis. The pay en- 
velope is received once a week and: the 
household purchases made on _ that 
basis. The idea of a check of from $10 
to $25 a week appearing for 13 or 26 
weeks, immediately appeals to the 
housewife. It is a proposition, that she 
can readily grasp, whereas the mention 
of $1,000 or $5,000 in a lump sum, is 
sometimes bewildering. 

Companies issuing this form of con- 
tract have found that the agents prac- 
tically sell the business to the wife on 
the daily rounds, who will make an en- 
gagement for the agent in the evening. 
The weekly income policy is a form of 
contract that is easily understood by 
a woman, and agents have found it to 
their advantage to present their prin- 
cipal arguments, and make their chief 
solicitation to the housewife. 











GOOD WORK BEEN RECOGNIZED 


Some Men in the Prudential Service 
Are Highly Commended for 
Their Efforts 


Timothy J. O’Callahan who, as an 
agent in the New York 7 district of 
the Prudential, made a pleasing record 
along industrial and ordinary lines and 
was successful in keeping his debit in 
good condition, has been promoted to 
the position of assistant superintendent 
in the same district. 

John D. Leaycrait has been promoted 
to the rank of assistant superintendent 
and will operate from the Hackensack 
assistancy of the Passaic, N. J., district. 
Mr. Leaycraft s agency record was 
made in Hackensack. 

When an assistant superintendent 
can look back ovet five years of Pru- 
dential service and say that he has 
maintained an average actual increase 
of over $2.25 per week, he is justified 
in believing himself successful. This 
honor and privilege is held by Assist- 
ant Superintendent Walter N. Howard 
of Denver, Colo. 


Haldor Haldorson, former agent in Ta- 
coma, Wash., recently won promotion to 
the assistancy ranks in that district 
through a very creditable record. 

Agent Joseph H. Bannister, of the New 
Bedford, Mass., district, has succeeded in 
placing his account in an enviable condi- 
tion. His arrears are 2 percent, while 
the advance payments amount to 458 
percent. The yearly collections are 104 
percent. His record in industrial produc- 
tion is favorable. 

Assistant Superintendent H. C. Barker, 
of Camden, N. J., has been transferred 
to Rahway, N. J., to fill the vacancy 
caused by the transfer of Assistant Super- 
intendent D. F. Hochbaum as special as- 
sistant to Orange, N. J. 

Frederick Hess has received promotion 
sistant superintendency in Cam- 
.. from an agency in that district. 
Agents A. H. Thompson and F. 
J. Derling of Perth Amboy, N. J., and 
Bayonne, N. J., are advanced. Mr. Thomp- 
son succeeds Assistant E. E. Wiberg, who 
was transferred to Kingston, N. Y., and 
Mr. Derling assumes charge of an assist- 
ancy in Bayonne. 

Following an agency service marked by 
good all-around work, A. L. Gordy, of the 
Brooklyn 5 district, is now directing the 
efforts of a staff as their assistant super- 
intendent. 





formerly of Mt. Hope, W. Va., has assumed 
charge of the Portsmouth, Ohio, assist- 
ancy of the Chillicothe district. 


dianapolis 1 district; Jesse G. Wischmeyer, 
of Cincinnati 2, and Earl B. McKim, of 
Covington, Ky., recently became members 
of Class A of the Prudential Old Guard. 


agent in the Williamsport district to the 











Assistant Superintendent C. V. Mankin, 





gents Harry D. Kendrick, of the In- 


The promotion of E. E. Ritter from 
position of assistant 
that city is announced. 

An exceptionally fine record in the writ- 
ing of industrial business is that credited | 
to Agent J. M. English, of Chicago 8, who 
holds a prominent position in the line of 
the leaders in Division J. The Chicago 5 
district refers to Agent E. Lindenthal as 
a splendid worker in ordinary increase 
building. At present he is close to the 
top in the western group. 

J. F. Aldridge, who was agency organ- 
izer at Ironwood, Mich., has been placed 
in charge of the Calumet, Mich., organi- 
zation. 

Agents who have been recently promoted 
to assistant superintendents: W. C. Ald- 
ridge, Ironwood, Mich.; William J. Norpel, 
Davenport, Iowa; W. M. Deck, Peoria, Il. 

Agent J. L. Penning, of the Rockford, 
Ill., district, has a fine record in both in- 
dustrial and ordinary. The debit of over 
$120 which he controls displayed less than 
2 percent arrears in November. 

Assistant Superintendents H. A. Potter 
and F. Michelson, Milwaukee 1 district, 
occupy prominent positions among the 
leaders in industrial. 

A very creditable industrial showing is 
being made by Agent Stein of Omaha. 
Agent H. D. Hindmark of St. Paul, 
Minn., and W. T. Gillespie of St. Joseph, 
Mo., are doing excellent work in industrial. 


superintendent in 














John Hancock Appointments 


The John Hancock Mutual has es- 
tablished four new districts and placed 
in charge of them, men who have risen 
from the ranks. At Trenton, N. J., 
Richard J. King is made superintend- 
ent; at Elizabeth, N. Florenze T. 
Winter; at Waltham, Mass., James J 
Pillion, and at River Point, R. L, 
Michael H. Roarke. Mr. Roarke has 
been assistant superintendent at Provi- 
dence. Mr. Pillion was assistant sup- 
erintendent at Cambridge, Mass. Mr. 
Winter has been assistant superintend- 
ent in the New York 3 district. Mr. 
King has been assistant superintendent 
at Philadelphia No. 1, 





Commissioners in Meeting 
NEW YORK, Dec. 5.—At the winter 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York | 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than “a other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America, 








| The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
| to Reserve. $220,509.26 per day in Increase of Assets. 

















MANAGER WANTED 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


{ Now organizing with $500,000 Capital to write Life and Accident Insurance. 
{ Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 





meeting of the Insurance Commission- 
ers Convention being held here the fol- 
lowing states are represented: 
Alabama, Deputy Sanford; Califor- 
nia, McCabe; Colorado, Fairchild; 
Connecticut, Mansfield; Idaho, Hyatt; 
Illinois, Actuary James Fairlie; In- 
diana, Deputy Turner and Miles Schaef- 
fer, actuary; Iowa, English and Actuary 
McGraw; Kansas, Wilson; Kentucky, 
Thomas and Gray and Goodloe of the 
fire rating board; Maine, Deputy Lang; 
Maryland, Coudon; Massachusetts, 
Hardison; Michigan, Ellsworth; Min- 
nesota, Sanborn; Missouri, Chorn; Ne- 
braska, Eastham and Actuary Louns- 
bury; New Hampshire, Elwell; New 
York, Phillips and Deputy Appleton; 
North Carolina, Young; Pennsylvania, 
Deputy McCulloch; Rhode Island, Dep- 
uty Burlingame; South Carolina, Mc- 


Master; South Dakota, Van Camp; 
Tennessee, Arrington; Vermont, 
Brown; Virginia, Button; West Vir- 


ginia, Darst; Wisconsin, Cleary; Wy- 
oming, Forsyth. 















An Unusual Opportunity. Superintendency o: an important field in the 
West is open with an old established Western lie insurance company, noted for 
its strength, conserva ive management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communica.ions confidential. Address 9=V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium) 
famous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


Backed financially by some of Indiana’s foremost men of finance 
and commerce. Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly. Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued to first class risks. Become a Safety First conservative 
man by applying to 


A. S. BURKART, Vice-Pres. and General Manager 
South Bend, Indiana 


4) LAYYS OF THE STATF 
_ OF §NDIANA ji 























Open in 


We are now ready with another 





The good work of the following named | 


of the Division F field force was recog- 
nized by promotions: L. C. Miller, 
pointed assistant superintendent at Cleve- 
land 1; 
superintendent at Cleveland 2; W. W. 
Kidd, appointed assistant superintendent 
at Mt. Hope, W. Va. 


ap- | 


John Racek, appointed assistant | 





Office: 


Second Nat’! Bank Bldg. 
TOLEDO, OHIO. 


11 





STOCK SALESMAN 


Good Territory 
Unless a selling proposition has real BACKBONE in it and behind it— it’s lost motion. 


furnish you with good selling propositions—with good commissions. We keep our men busy the year around. 


Ohio — Michigan — Wisconsin 
Minnesota — Indiana — Illinois 


fast selling stock issue. If you can furnish us with good references, we can 


Office: 


DRAPER BROTHERS 11 South La Salle Street 


Stocks and Bonds CHICAGO, ILL. 
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MILLIONS OF LIFE ADS 





DISEASE ON THE INCREASE 





Red Cross Stamps Emphasize Greater 
Dangers to Civilians in 
War Times 





Millions and millions of Red Cross 
stamps will be attached to mail mat- 
ter during the next few weeks. Each 
one is not only a messenger of mercy, 
but an advertisement for life insur- 
ance. The sale of these stamps is be- 
ing pushed chiefly with the argument 
that tuberculosis increases in war time. 
The proceeds from the stamps all go 
into the antituberculosis fight con- 
ductetl by the American Red Cross. 
This work must be doubled this year 
because of the impending increase in 
the disease. Belligerent countries of 
Europe have had an enormous increase 
in mortality from tuberculosis and there 
is no reason why the United States 
will not suffer in like manner. The 
present high prices, misinterpretation 
of requests for food conservation and 
numerous other causes contribute to 


LIMIT BOTHERS NONE 


AMENDED LAW VERY ELASTIC 














New York Life Could Pay for $450,000,- 
000 Under Statute as It Stands 
Now 





Despite the fact that nearly all of the 
big companies will write more business 
in 1917 than they did last year, it is 
doubtful if any of them reach their 
legal limit. This limit, by an amend- 
ment of the law, has been greatly in- 
creased. Under it, the New York Life 
can write $266,000,000 and then borrow 
15 percent from its limit for future 
years. It can borrow $39,000,000 from 
its allotment for 1918, $45,000,000 from 
its allotment for 1919, etc. Should it 
have to borrow its allotment for the 
next two years, it would be permitted 
to write $350,000,000 of new business. 
Only preferred business would count 
in this, so that if it wrote $100,000,000 
of sub-standard business, its total per- 
mitted new business for 1917 would be 
$450,000,000. 











the increase of the disease. For the 
industrial life solicitor particularly is 
the Red Cross campaign a good thing. 
It is among his prospects chiefly that 
tuberculosis will increase. For the or- 
dinary solicitor it merely emphasizes 
the fact that mortality in the civilian 
population increases from not only tu- 
berculosis, but from many other causes, 
during war times. 


Civilian Deaths Increase 


Many agents today can use the Red 
Cross stamp as an introduction to his 
subject. He can call attention to the 
fact that the disease rate is increasing 
and will continue to increase for some 
time. He can point out that tuber- 
culosis will affect certain classes. That 
the nervous strain of the war will 
affect everybody. That the increased 
industrial pace will greatly increase the 
accident death rate, and above every- 
thing else, the increased business pace 
will increase the degenerative diseases 
among business men, such as arterio 
sclerosis and cirrhosis of the liver. 

The danger of diseases at any time 
should be great enough to induce a 
man to insure when he can, and in- 
sure for a good amount. The empha- 
sis that the war puts on should make 
the closing of life insurance business 
easier. 

Great Scarcity of Doctors 


There is scarcely a prospect that does 
not personally know several doctors 
who have entered the army and all of 
them have heard of the large number of 
great surgeons that have gone in. 
Many a man today wonders what he 
would do in case he or one of his fam- 
ily should need the services of a spe- 
cialist in some particular line, or even 
in some instances of a good family 
doctor. They are by no means as 
plentiful as they should be and many 
a person is going to die who could 
be saved if the doctors were not in 
Europe, at the army cantonments or in 
ase hospitals. 
These are just some of the many ar- 


| WANTED— man with long experi- 


ence in Agency develop- 
ment and for some years connected with a 10-year- 
old Life Insurance Company in the middle west, 
would like a chang: to a broader opportunity. 


Address 48-1, care The National 








In view of the fact that the law prac- 
tically places no limit now on business, 
it is altogether likely that either the 
coming legislature or some legislature 
in the next few years will wipe off the 
statute books the measure setting any 
limit whatever on the amount of new 
business that a company can write. 
There is some agitation for the 
amendment of section 97, which places 
the limit on commissions payable to 
agents. 


Some Interesting Facts 


It is estimated that one and one quar- 
ter million persons in the United States 
who have reached the age of 65 are in 
want and are supported by charity, pub- 
lic and private. This means that 28 per 
cent, or, in other words, more than one 
out of every four are dependent upon 
public and private charity. In Massa- 
chusetts, where an excellent census was 
recently completed (1915), it was found 
that close to 35,000 persons out of a 
total of 190,000 were the recipients of 
public or private relief. This consti- 
tutes 18.2 percent of the total popula- 
tion 65 years and over, but does not in- 
clude a very large number who received 
assistance or maintenance from rela- 
tives and other unregistered sources..—- 
Louis I. Dublin, “The Vital Statistics 
of Old Age.” 


To Open Grand Rapids Office 


The State Mutual Life of Worcester, 
Mass., is contemplating establishing a 
general agency in Grand Rapids, Mich., 
to handle its business in the western 
part of the state. It now has a state 
agency in Detroit, but desires to divide 
the territory. No appointment has been 
made yet, but the company is casting 
about for the right kind of material. 











guments the war puts at the disposal 
of life insurance men. Nearly any- 
thing regarding the war interests the 
average person today. The danger in 
using these arguments, of course, lies 
in the fact that some men will get into 
a discussion that will wind up into a 
question as to whether the Germans 
or the French are the greatest strat- 
egists instead of into an agreement that 
the man should buy life insurance and 





Underwriter. 





buy it immediately. 














DISTRICT AGENTS 


WANTED | 
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KANSAS «4 NEBRASKA 


Excellent Renewal Contracts 
Dire& with the Company 





Guaranteed Low Cost Policies 














Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 
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Springfield Illinois— 











ECRET OF OUR 
One Success IS 
ERVICE 


Cash Capital $200,000.00 





We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


DETROIT 
MICHIGAN 


V. D. CLIFF, President 


Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, g 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


| STRENGTH OF {1 
j, GIBRALTAR |! 





Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 











Capable Agents, Desirable Company 


The two most important factors in life underwriting are 
capability in the Agent and quality in the Company. If the 
Company provides an unexcelled, attractive policy for a 
low net cost, and has a reputation for prompt and efficient 
service, the result is contentment, loyalty and success for 
the man in the Field, if he is capable. This Company’s 
record is evidence of the character of its representatives 
and of the quality of the institution. 

Occasionally we have a General Agency opening. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. INCORPORATED 1851 
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WANT DEFINITION 
OF GROUP INSURANCE 


Actuaries and Commissioners 
Wrestled Over the Knotty 
Problem This Week 


ASK RESERVE STANDARD 


State Officials Take Up Perplexing 
Subjects With the Actuaries of 
Life Companies 


NEW YORK, Dec. 5.—What is group 
life insurance? Six insurance commis- 
sioners and six prominent actuaries 
wrestled with the definition for five 
hours this afternoon and then passed 
it on to a subcommittee to settle. It 
was the occasion of an adjourned meet- 
ing of the special committee of insur- 
ance commissioners and company act- 
uaries which conferred on the subject 
of group insurance Nov. 1, and the pur- 
pose of today’s session was the at- 
tainment of a scientific, inclusive defi- 
nition of the term and such additional 
information regarding the possibility 


of reaching a uniform standard of oper- 
ation for all companies, in order that 
the committee might report fully to 
the mid-winter meeting of the Insur- 
ance Commissioners Convention later 
on in the week. 


Those Who Were Present 
Chairman Jesse S. Phillips of New 


York presided. The attending com- 
missioners were Phillips of New York, 





Hardison of Massachusetts, Mansfield 
of Connecticut, Cleary of Wisconsin, 
Sanborn of Minnesota, and Chorn of 
Missouri. The committee of life com- 
pany actuaries was composed of Messrs. 
Graham of the Equtable, Morris of the 
Travelers, Cammack of the Aetna, Gore 
of the Prulential, Craig of the Metro- 
politan, and Hunter of the Germania. 
The meeting was open and was attended 
by eight or ten other company repre- 
sentatives. 


Definition Is Asked 


When the call for definitions came, 
and that was shortly after the session 
opened, six or eight samples were sub- 
mitted. Commissioner Mansfield, who 
had been in conference recently with 
the Connecticut companies, presented 
one that was guaranteed to represent 
the sentiment of those writers. Com- 
missioner Hardison offered one of his 
own, as also did Messrs. Gore, Craig 
and Graham. These definitions were 
essentially similar, with a division on 
the point of whether a minimum group 
should be limited to 50 or 100 members. 
It was finally decided to attempt a 
composite of all the definitions sub- 
mitted, which was done, but the result 
did not satisfy, and at last it was voted 
to turn the task over to a subcommit 
tee consisting of Commissioners Mans- 
field and Hardison and Actuaries Gore 
and Cammack. These gentlemen will 
draw up a definition and report it back 
to the full committee later, when it will 
be studied by all hands and polished 
off for consumption by the convention 
as a whole. 


What It Must Contain 


The subcommittee is instructed to 
draft its definition ‘along the lines 
agreed upon in the composite defini- 
tion this afternoon, and it must con- 
tain the following elements: That 
group life insurance is insurance writ- 
ten under a blanket contract on the 
lives of the employes of one employer; 
that a minimum group be fifty; that the 





amounts of the insurance shall be de- 
termined by the annual wages of the 
employes, or on some similar basis; 
that individual selection be tabooed; 
that the employe have the privilege 
of continuing the insurance on some 
basis if he leaves the employer; that 
the proceeds be made payable for the 
benefit of some person other than the 
employer; that the insurance shall be 
on all or any classes segregated by the 
conditions of the employment, and that 
in event of premiums being paid jointly 
by employer and employe the employer 
shall not pay less than 75 per cent of 
the total premium. 


Discussion of Reserves 


This was the principal business of the 
afternoon, and after it had been disposed 
of by the commission to the subcommittee 
a general discussion of reserves was had. 
Certain of the commissioners, notably Mr. 
Cleary, pressed for particulars to the ba- 
sis now employed by the companies and 
urged the necessity of settling upon a 
uniform standard for all companies. Mr. 
Cleary at length frankly announced that 
the pressure upon him for some definite 
statement had become so great in Wiscon- 
sin that he is determined to have a stand- 
ard. If the other commissioners will co- 
operate he will gladly join them, but if 
they do not he proposes to act alone. “I 
appreciate,” said he, “the annoyance to 
the companies of being compelled to work 


‘on one standard in my state and another 


standard elsewhere, and I sincerely trust 
that is not going to be the case; but, in 
any event, I shall have to act.” 


‘Want Some Reserve Standard 


It was the unanimous desire of all pres- 
ent that some standard be reached—some 
standard that would closely reflect the 
experience of the individual companies; 
but the difficulty lay in what table to 
employ. It soon developed into ‘‘The Bat- 
tle of the Tables” all over again. The 
majority of the companies are using the 
Medico-Actuarial Table as most closely re- 
flecting the experience of modern life un- 
derwriting. They figure this table aver- 
ages only about 60 percent of the Ameri- 
ean table. Mr. Gore announced that great 
progress is being made with the new ta- 
bles, and stated that he had himself seen 
one or two complete graduated tables. He 
could not say, when asked, when the work 
would be entirely completed, but added 
that it was being vigorously pushed and 
that clerks were working on it night and 





—=—= 


day. The difficulty of adapting a standarg 
to both participating and nonparticipating 
writers was recognized. 


Statement From Companies 


Actuary Morris said that the Travelers 
uses the Medico-Actuarial, and loads jt 
about 22 percent for the extra hazard. 
Actuary Graham stoutly defended the use 
of the American Experience Table, with q 
subsequent refund in the form of diyj- 
dends when the experience shows such gq 
course justifiable. He insisted that the 
deviations in the curve are far less im- 
portant in writing group than regular ip. 
surance, and that they average up in the 
long run. He admitted the need of g 
standard, and said that without some com- 
mon basis life underwriting would stand 
in danger of duplicating some of the er. 
rors of fraternalism. Nothing definite 
came of this discussion, except to empha- 
size the certainty of a hot time when the 
group question comes up before the con- 
vention as a whole. 











Endowment Policies .- | 
Best Investments 


| 








Despite the many slurs that have been 
cast on endowment insurance, from an 
investment standpoint, policies of this 
nature are today proving to be the best 
things obtainable. Many stocks haye 
slumped to the lowest points in their 
history, high class bonds are off 5 and 
6 points and Canadian mortgages are 
not paying a cent of interest nor prin- 
ciple under the moratorium that has 
existed in that country since the begin- 
ning of the war. In comparison en- 
dowment policies look pretty good to 
the holder. They are among the few 
things that are not affected by market 
prices. They pay 100 cents on the 
dollar and the cash values under them 
are worth 100 cents on the dollar, If 
ever there was an opportunity to sell 
endowment insurance it is at present. 


“Identify” yourself with good men 
and organizations in working for and 
with them whenever an opportunity 
presents itself. 
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‘A‘FARM-MORTGAGE | 
BEHIND — 


VERY: POLICY 
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ewe awe: Cooma. 


4 Because—We have a farm mortgage behind every Policy. 9. 
‘ No investments are made in any other securities. 

Rate of interest 6.2%. 

5, Because—We keep abreast of the times with Special 

Policies and all modern up to date features of the best 

policies—which sell. Policies for Total Abstainers 

a specialty. 

by Because—We issue the BEST income policies on both Par- 

ticipating and Non-Participating rates—Income in- 

surance is the most popular form sold today. 


7 Because—Our Guaranteed Paid-up Addition Policy 
° will meet any competition—It guarantees to save the 
insured 4 Premiums out of 20 and gives him dividends 

besides. It may be placed on Total Abstainers. 


8, Because—WE GIVE SERVICE TO POLICY HOLDERS 
‘ —therefore making it easier for the agent to succeed. 

WHY DON’T YOU BE A 
SUCCESS WITH US? 


1. Bec 


3. Bec 















TWELVE REASONS WHY 
OUR AGENTS SUCCEED— 


ause—We issue both Participating and Non-Participat- 
ing policies—a big advantage in meeting com- 


petition. 


2. Because—We insure both men and women on equal terms, 


ause—Total Abstainers are insured at reduced rates— 
A wonderful advantage to the agent as well 


as the Insured. 


ties for our men. 


10. 


ad ROLEGE..\ 


Because—We are constantly extending our fields and 
developing new territory and making opportuni- 


Because—We make our men succeed—Each man is 
given assistance and: instruction until he is a success. 
Every man must make good. 


11 Because—All our Promotions are made from the ranks 
r of our own agents, thereby giving our own men the 
advantage of all our opportunitiess—Something to 

work for all the time. 


12 " Because—We make good General Agents’ Con- 
: tracts direct with the Company, giving them 
full advantage of all there is in the business 

—A lifetime contract. 
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HEARING IS GIVEN 
ON ACQUISITION COST 


Insurance Commissions Discuss 
With Company Men This Phase 
of Workmen’s Compensation 


NO ACTION BEEN TAKEN 


Some of the State Officials Contend 
That 17%4 Percent Is Too 
Much to Pay 


NEW YORK, Dec. 4—The hearing 
before the Insurance Commissioners 
Convention committee on workmen’s 
compensation occupied all this after- 


noon. Commissioner Hardison pre- 
sided. 
Rates and acquisition cost were 


thrashed all over again, but without 
bringing any new arguments to light. 

The attendance was about sixty, and 
nearly half those present had something 
to say. Mr. Hardison kept insisting 
that 17% percent is entirely too much 
of a commission to pay. W. C. Wilson, 
manager of the Aetna Life at Cleve- 
land, aroused applause by telling points 
made in defense of the present commis- 
sion rate. 


President Stone’s Position 


President Stone, Maryland Casualty, 
said he has always favored elimination 
of acquisition cost, but under present 
war conditions it would be suicidal to 
take any action on the subject and 
would serve no useful end whatever. 
Later on perhaps it might come up, 
though even then it might be of ques- 
tionable wisdom. The matter ought not 
even be discussed now. Mr. Hardison 
thought the subject pertinent in view 
of many new agents being licensed. Mr. 
Stone replied there are but few changes 
now in agents and that if there were it 
has nothing to do with the subject of 
acquisition cost. A. Duncan Reid, 
Globe Indemnity, would reduce the 
number of agents and increase the effi- 
ciency. of those left. He says special- 
ists in this line are decreasing in num- 
ber, and agents are giving up compen- 
sation in disgust because there is noth- 
ing in it. 

Superintendent Phillips’ Views 

Superintendent Phillips, New York, 
would put the whole matter up to the 
legislatures, as they have the legal right 
to act. The underwriters and commis- 
Sloners have failed to come to any con- 
clusion. He said that employers are 
constantly writing to the department com- 
Dlaining of rates, though not 10 percent 
know what the agents get. 

Considering that the state requires em- 
ployers to take out compensation, it should 
protect them, and when company rates 
are complained about the State Fund may 
be recommended as providing relief. He 
ee have state funds strengthened, au- 
thorized to write liability properly super- 
vised and made a live competitor. He 


intimated this might be his course in 
the near future, 


L, A. Wallace, manager of the casualty 
and liability department of Johnson & 
. a ng of this city, demanded that state 
unds be put on the same footing as stock 


} stop a burglar for a while. 


TIME TO GET BUSINESS 


OPPORTUNITY FOR BURGLARY 





Local Agents Should Get Busy at This 
Time of the Year for Appli- 
cations 


Local agents should list up all the 
banks, financial institutions and busi- 
ness houses that have safes or vaults 
and solicit them for burglary insurance. 
A fireproof vault or safe simply retards 
fire. A burglarproof vault or safe may 
The expe- 
rienced burglar, however, can get into 
any safe or vault and no owner is safe 
without proper indemnity. 

Now is a good time for local agents 
in the smaller cities to go after bur- 
glary insurance, because during the 
winter season the “knights of the road” 
are seeking headquarters and also try- 
ing to get a living without work. The 
usual safe in a store or office in a small 
city is not very strong and is easily 
opened. 

A business that does a large Satur- 
day afternoon or night trade and has to 
carry over a good deal of money until 
Monday, should not go unprotected. 
Many stores make it a habit of keeping 
open Saturday night. Cigar stores, res- 
taurants and other enterprises are open 
on Sunday. All these are good pros- 
pects for the agent. The opening of the 
winter season is the best time in the 
year to solicit burglary insurance, be- 
cause of the concentration of tramps 
and the “ne’er-do-wells” in the cities at 
that time. Clothing stocks, millinery, 
tailors’ goods and the like can be in- 
sured under a mercantile burglary form. 

The agents therefore should make a 
drive these days for burglary business, 
list up all the prospects and get in 
touch with them without delay. 


Rice Takes Chicago Bonding 


William E. Rice, formerly superinten- 
dent of agents and in charge of the health 
and accident department of the Cleveland 
Life, has gone with the Chicago Bonding, 
and is specializing on franchise busi- 
ness in the company’s industrial accident 
and health group department. 








companies in the matter of rules, regula- 
tions and reserves, and that then their 
competition would be negligible. Superior 
service is now given by stock companies. 

Commissioner Wilson, Kansas, said his 
state is having trouble to get compensa- 
tion protection, as agents do not push it 
and the state is not big enough to estab- 
lish a state fund. He thinks all but three 
or four states in much the same predica- 


ment. 
Mutuals Are Championed 


Walter S. Bucklin, of the Liberty Mu- 
tual, defended mutual companies and pre- 
dicts big competition from them. He says 
$15,000,000 in premiums will be written 
by the mutuals in the United States this 
year. He thinks the state ought not to 
step in on a competitive situation. The 
injection of state authority would be 
revolutionary and unproductive of sound 
conditions. The natural evolution of busi- 
ness will effect the best results. He 
cited life companies as a- good illustra- 
tion of effectual adjustment of commis- 
sion basis, but Mr. Phillips upset this 
argument by pointing out that that was 
accomplished by statute after the Arm- 
strong investigation. No subsequent ac- 
tion was taken by the committee on the 
subject. After adjournment Chairman 
Hardison advised a representative of The 
National Underwriter that he doubts if 


NOT MANY QUERIES MADE 
MOST CONCERNS PAYING CASH 


However Government Revenue Act 
Especially in the Pure Food Provi- 
sion Opens New Field 


Bonding companies are not having, so 
far, very many inquiries or applications 
for bonds under the revenue act taxing 
manufacturers and producers of auto- 
mobiles, musical instruments and many 
other articles. The law stipulates that 
the tax be paid in cash or payment 
may be delayed for seven months by 
giving a bond. Some automobile con- 
cerns are getting bonds but as a general 
rule, the tax is being paid outright. 
Concerns that have the money will not 
care to go to the expense of taking 
out bonds. In case of those having 
stocks of liquor, there was a big demand 
for bonds because the values were so 
much greater and the tax higher. 
Furthermore, the liquor people had 
paid out about all their cash and ex- 
hausted their resources in purchasing 
whiskey stocks. There was consider- 
able speculation in whiskey. Like the 
liquor bond however, the present tax 
bonds are in the nature of a financial 
guarantee and companies would only 
write these of excellent repute. 


Much Business in Sight 


One prominent surety_man in comment- 
ing on the situation declared that the 
surety people do not realize yet the busi- 
ness that could be gotten through these 
tax bonds. He said that those liable for 
the taxes have not waked up, the govern- 
ment has not gotten out notices, surety 
companies have not gotten out supplies, 
and there is a general lack of information. 
One of the greatest demands for bonds 
will come from purchasers of industrial 
alcohol under the pure food act. The pur- 
chaser must give a bond running to the 
government guaranteeing that he will not 
use this alcohol for any other purpose 
than that specified. The bond must. be 
three times the purchase price. Druggists 
must file such a bond. The manufacturer 
or wholesale man is responsible for the 
tax and can file a tax bond if he does not 
pay in cash, There is considerable stock 
on the market, especially in the way of 
automobiles, that is taxable under the 
new revenue act. Automobiles are in the 
hands of sales agencies, and they become 
liable for the tax. anes ; 

Large wholesale dealers in industrial al- 
cohol notified their customers of the pro- 
visions of the government act and urged 
them to take out bonds at once. One Chi- 
cago wholesale house, for instance, has 
15,000 customers. 


Burglary Losses Heavy 


Burglary losses on whiskey stocks and 
ladies’ wearing apparel of every kind have 
been very heavy during the past two 
months. Losses on unoccupied summer 
residences have also been high. Burglary 
companies are now requiring that such a 
residence must have a permanent occupant 
the year round, or the business will not 
be written. 


Cc. L. Stevick, manager of the San Fran- 
cisco office of the Fidelity & Deposit, has 
been spending the week at the home office 
conferring with officers of the company. 


Takes in Two Partners 


Ben F. Webb, manager of the Republic 
Casualty in Chicago has associated with 
him, Schick & Beard, who have been gen- 
eral brokers, the firm to be known as 
Webb, Schick & Beard. Schick & Beard 
are general agents of the Automobile 
Owners’ Service Company, but will dis- 
pose of their other interests to give their 
whole time to the Republic Casualty. C. 
E. Schick, was formerly_secretary of the 








any will be. 


ACCIDENT OFFICERS 
DISCUSS CONDITIONS 


Committee Appointed to Take Up 
Question of Policy Forms 
and Benefits 


ANNUAL MEETING HELD 


William BroSmith of the Travelers Fs 
Elected for Third Time as Head 
of Bureau 


NEW YORK, Dec. 3—Urgent need 
for higher rates and betterment of serv- 
ice in personal accident and health in- 
surance was the unanimous sentiment 
of the Bureau of Personal Accident & 
Health Underwriters, as expressed at 
its annual meeting this afternoon. 
Steps looking to a development along 
this line were taken in the form of reso- 
lutions unanimously adopted. 

The meeting was called to order by 
Chairman William BroSmith. Fifteen 


companies were represented of the 
twenty-four that compose the member- 
ship. Formal reports were read by the 
committee of five on statistics, Benedict 
D. Flynn, chairman; the committee on 
standard manual, John M. Parker, Jr., 
chairman; the committee on “Question 
of Publishing Financial Statements in 
Illinois,” F. W. Lawson and A. E. For- 
rest; the committee of five on statistics 
on insurance for aviators, Benedict D. 
Flynn, chairman, and the committee on 
“Proposed Amendments to the Stand- 
ard Accident and Health Insurance Pro- 
visions Law,” William BroSmith, chair- 
man. Special interest was taken in the 
report of the committee of five on 
“Standard Form of War Accident In- 
surance Policy,” which was a lengthy 
document, the purport of which was 
that the thing is impossible. 
Ask for Rate Increase 


Then came the real business of the 
meeting. President Arthur E. Childs 
of the Columbian National prseented a 
resolution calling for a 20 percent rate 
increase on commercial accident busi- 
ness, and a vigorous discussion promptly 
ensued. It was clear that such a step 
was contemplated by many with great 
apprehension, and that the resolution 
was certain to divide the membership. 
Vice-President W. C. Faxon of the 
Aetna Life, offered a substitute resolu- 
tion that kept clear of rates and dealt 
with policy improvements; and this 
meeting with more cordial support, Mr. 
Childs withdrew his resolution. There- 
upon the bureau unanimously passed 
the Faxon resolution. 


Scope of the Committee 


This measure proposes that the chair 
appoint a committee of five, to consist 
of two representatives of large compa- 
nies, two of small companies, and one 
of an intermediate, and that this com- 
mittee, in turn, choose a committee of 
fifteen which shall consider the whole 





old Illinois rpg | and R. H. Beard was 
general agent of the company at St. Louis. 


CASUALTY AND SURETY SECTION 


(CONTINUED ON PAGE 3) 
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BALTIMORE ARRANGES 
NEW STUDY CLASSES 


Insurance Society Provides for Cas- 
ualty and Surety 
Lectures 


EXECUTIVES IN CHARGE 


Unusually Strong Men Secured to 
Handle Various Subjects—John T. 
Stone First Speaker 


BALTIMORE, Dec. 4—The Insur- 
ance Society of Baltimore announces 
a series of lectures intended to develop 
a general familiarity with the leading 
lines of casualty insurance and surety 
bonding, to be given throughout the 
winter season. This is an innovation 
in Baltimore. 

Every member of the Insurance So- 
ciety of Baltimore, or any nonmember, 
who is engaged in the insurance busi- 
ness, either in the employ of an insur- 


ance agent or insurance broker in Bal- 
timore, or is a home office employe of 
any of the insurance or surety compa- 
nies, is eligible to attend. In order to 
make the course appeal especially to 
employes holding minor positions, only 
a nominal fee will be charged. In the 
case of persons who are already mem- 
bers of the society, the fee will be $2, 
and for those who are not members of 
the society the charge will be $3. 


All Lectures on Tuesdays 


All lectures will take place Tuesdays 
in its headquarters on the sixth floor of 
the Maryland Life Insurance building, 
10 South street. The initial lecture oc- 
curs Dec. 11. With a few exceptions, 
the lectures will be delivered by men 
selected from the home office of the 
Baltimore casualty and surety compa- 
nies, who are authorities on the sub- 
jects they will cover. Several promi- 
nent underwriters, selected from out-of- 
town companies, will also speak. John 
T. Stone, president of the Maryland 
Casualty, will be the first, and his sub- 
ject will be “History and Development 
of Casualty Insurance in the United 
States.” On Dec. 18, Charles R. Mil- 
ler, vice-president of the Fidelity & 
Deposit, will talk on “History and 
Growth of Fidelity and Surety Bond- 
ing; Surety as Distinguished From In- 
surance and Surety as Distinguished 
From Fidelity.” 

Many Notable Speakers 


On Jan. 8, William B. Hill, manager 
of the accident department of the 
United States Fidelity & Guaranty, 
speaks on “Fidelity Bond Forms and 
Coverage.” 

Other lecturers and their subjects are 
as follows: 


Jan. 15—Accident and Health Underwrit- 
ing: Policy Forms, T. Leonard Bean, man- 
ager accident department, Fidelity & De- 
posit. Fidelity Underwriting: Principles 
and Ratings, E. E. Kolb, superintendent 
fidelity section, Maryland Casualty. 

Jan. 22—Claim Adjustments Under Ac- 
cident Policies: Medical Examiners’ Re- 
lations, F. L. Templeman, manager of 
claims, Maryland Assurance. Fiduciary 
Risks—Underwriting Principles and Re- 
quirements, . R. Bishop, associate su- 
perintendent, judicial department, Fidelity 
& Deposit. 

Jan. 29—Contract Bonds: General Con- 
tracting Hazards, Underwriting Principles 
and Requirements, Sidney Hall, superin- 
tendent contract department, United States 
Fidelity & Guaranty. Fly Wheel, Sprin- 
kler Leakage and Water Damage Insur- 
ance, J. W. Rausch, manager boiler, fly 
wheel and sprinkler leakage department, 
Maryland Casualty. 

Feb. 5—Plate Glass Insurance, Nelson 
D. Sterling, superintendent plate depart- 
ment Fidelity & Casualty. Public Official 
Bond Forms and Coverage: Underwriting 
Requirements and Statutory Regulations. 
(Lecturer to be assigned.) 

Feb. 12—Residence Burglary Insurance: 
Policy, Underwriting Form, Claim Settle- 





LAPSES ARE NOW HEAVY 


DRAMSHOP BOND SITUATION 





Saloonkeepers Are Tied Up Financially 
Because of Purchasing So Much 
Whiskey Stock 





Companies writing dram-shop bonds 
find that cancellations and lapses are 
very heavy these days when renewals 
come around, because saloon men have 
bought whiskey stocks very heavily and 
this has exhausted their resources. 
Many were put to it to pay the govern- 
ment revenue tax, or to purchase a 
bond in lieu of the tax. Therefore when 
the dramshop indemnity bonds come 
around they haven’t the money to pay 
for them and are taking their chances 
on personal liability. Some of the com- 
panies find that their loss ratio out- 
side of the big cities is increasing rap- 
idly, and they are therefore getting 
away from the so-called small towns 
and country districts, because of the 
prejudice against saloon people. A jury 
in a small city in most cases will go 
the limit in awarding a verdict against 
a saloon man or owner of saloon prop- 
erty. Companies writing dramshop 
bonds are therefore watching their 
business very carefully these days. 








ments, E. S. Keating, superintendent bur- 
glary department, Fidelity & Deposit. 
Financial Guarantee Bonds, L. C. Rey- 
nolds, superintendent judicial section, 
Maryland Casualty. 

Feb. 19—Mercantile Burglary Insurance: 
Rating, Prohibited Classes, Policy, Riders, 
Ete., Arthur L. Amos, manager burglary 
department, Maryland Casualty. Bank 
Fidelity and Depository Bond Forms and 
Coverage: Underwriting Requirements, 
Hubard P. Ringgold, assistant secretary 
U.S. Fidelity & Guaranty. 

Feb. 26—Boiler Insurance: Underwrit- 
ing Principles and Requirements. Inspec- 
tions and Use and Occupancy, J. ; 
Rausch, manager boiler, fiy wheel and 
sprinkler leakage department, Maryland 
Casualty. Internal Revenue and Customs 
Bond Hazards and Underwriting Require- 
ments, C. J. McFee, assistant secretary 
United States Fidelity & Guaranty. 

March 5—Handling Claims Under Fidel- 
ity and Surety Bonds, Richard D. Lang, 


vice-president United States Fidelity &. 


Guaranty. 

March 12—Relation of Master and Serv- 
ant at Common Law: Liability Contracts 
and Policy Forms, Charles W. Maydwell, 
manager liability claim division, Mary- 
land Casualty. 

March 19—Method for Figuring Rates 
for Various Liability Forms: Pay Roll 
Audits, E. J. Bond, Jr., underwriter lia- 
bility and compensation department, Mary- 
land Casualty. 

March 26—Origin and Development of 
Compensation Insurance, James M. Motley. 
vice-president United States Fidelity & 
Guaranty. 

April 2—Accident Prevention, Holger 
Jensen, superintendent inspection and rat- 
ing bureau, Maryland Casualty. 


Has Had Fire Course 


_ The society has conducted for some 
time a course in fire insurance, which 
has been highly successful and well at- 
tended. 

This city is generally considered the 
center of the casualty and surety busi- 
ness, particularly of the latter, as the 
largest companies writing these classes 
of business have their home offices in 
Baltimore. Officers of the Insurance 
Society are hoping that the city’s 
prestige in this matter will be upheld 
by a large enrollment of students and 
that those who enroll will successfully 
complete the course. 

The insurance business, in common 
with other lines, will lose some of its 
men on account of the war, and their 
places will have to be taken by other 
men and women. These will naturally 
be anxious to qualify for the advanced 
positions thus opened up and the Insur- 
ance Society of Baltimore offers an op- 
portunity to learn more of the general 
principles of the business from men 
who are actually engaged in it, and who 
are willing to give their valuable time 
without pay for the good of the cause. 





The Life & Casualty Company of Ten- 
nessee, Nashville, Tenn., has increased its 
capital from $150,000 to $200,000. 





The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, —- 
FRED. L. GRAY COMPANY - Northwestern Managers, 328-336 Security Bank es inneapolis 
RAYMOND & RAYMOND - -  -_ General Agents, Southern Michigan, Jour Bldg Detroit 
ALFRED PAULL & SON - -_ = General Agents, West Virginia, Board of Trade Bldg. ‘Wheeling 
R. H. CLARK - - General Agent, Northeastern Ohio, 337 E. Superior Avenue, N.W.. Cleveland 
HOWARD FERRIS, JR., - General Agent, Southern Ohio, 1310 ist National Bank Blidg., Cincinnati 
KING, McCUNE & McKENZIE - -  - Res. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lima. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, 0. 











ccident 
















FIRE AND LIFE 


7 ASSURANCE CORPORATION, Ltd. 
F nanan RICHARDSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 











The Frankfort 


BRANCH OFFICE SERVICE 


@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill.,and Pittsburg, Pa. 
The Frankfort General Insurance Co.,123 William St., New York City 


Implement Dealers Mutual 40% Annual Dividends Returned 


Fire Insurance Company GEO. E. DUIS, - - - President 


D. G. McINTOSH, Vice-President 
Inc. 1983 J. E. SHEEHY, -'- - Secretary 























Grand Forks, North Dakota Only Preferred Risks Accepted 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents - - - - ST.LOUIS MO. 
GARNER & MANN, General Agents . ° - KANSAS CITY, MO. 
E. J. MILLER, General Agent - - DENVER, COL. 


For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 











For Better Bookkeeping 
LOO | |-P 


‘"ASK YOUR STATIONER ”’ 
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NEWS OF COMPENSATION 


——_—— 


POINTS OUT LAW’S DEFECTS 


New Chairman of Texas Board Says 
Distances in That State too Great 
For Proper Administration 





AUSTIN, TEXAS, Dec. 4—After 
having served one month as chairman 
of the Texas Industrial Accident Board 
of Texas, James R. Wiley, former state 
senator, has tendered his resignation. 
In the letter to the governor accom- 
panying his resignation, he says: 

It is my opinion that the boara should 
be abolished and the activities of the de- 
partment distributed between the attorney 
general’s department, district courts act- 
ing through the medium of a referee with 
general supervisory control under a bu- 
reau to be designated as the compensation 
bureau and located in the department of 
insurance, if the department of insurance 
and banking should be separated. If the 
department of insurance is continued in 
connection with the department of bank- 
ing, it would then be a mistake to con- 
nect any part of this department with 
that of insurance, and it would then be 
advisable to maintain a separate depart- 
ment for administrative purposes, placed 
under the direction of one man. 

The law, as framed, does not give the 
employe the consideration that he should 
have, not as a result of carelessness or 
inattention on the part of the members 
of the board, but simply by reason of 
the fact that the local jurisdiction of 
the courts is denied him, and the dis- 
tances of this state are so great that 
the injured employe, or his beneficiaries, 
seldom appear in person before the board, 
and that the employe has very little, if 
any, knowledge of the proceeding that is 
of so great interest to him. 

The law has many virtues which may 
be retained and at the same time make 
its application more direct and give it a 
local jurisdiction that should result in 
material improvement in its administra- 
tion from the view point of the laboring 
man. Distance in this instance is more 
harmful than the delays incidental to reg- 
ular court trials. But, this law may be 
so amended as to dispense with the ob- 
jections of distance and that of delay, 
as well as excessive cost—all of which 
may be had through the medium of a 
referee under the jurisdiction of the dis- 
trict courts. 


California Commissioner Disapproves 


State Insurance Commissioner McCabe 
of California has intimated that the 5 per 
cent increase recommended in compensa- 
tion rates to cover war expenses would 
not be approved by his department when 
the matter was presented for his consid- 
eration. He has since left for New York 
to attend the midwinter meeting of com- 
missioners, and the proposed increase will 
be brought up again upon his return, when 
it is hoped that he will see the situation 
differently, 


ACCIDENT OFFICERS 
DISCUSS CONDITIONS 


(CONTINUED FROM PAGE 1) 


question of a revision of policy forms 
and benefits and take the question up 








with the individual companies. 
apply its findings to commercial acci- 
dent and health insurance on the basis 
of the 1916 volume of busines. 

_ This resolution is to be regarded as en- 
tirely distinct from the resolution passed 
Nov. 23 at the meeting of casualty and 
surety executives. The chair announced 
that the committee of five will be named 
later. Mr. Childs, who was still keen on 
the subject of rate increases, then intro- 
duced a resolution to the effect that it is 
the sense of the meeting that the execu- 
tives’ resolution of Nov. 23 is confirmed, 
and that the question of rate advances on 
personal accident and sickness insurance 
be submitted to the governing committee 
to take up with the companies. A yea and 
nay vote was demanded. The resolution 
Was passed, fourteen to one; the nay vote 
being cast by the Employers Liability. 


Bro Smith Again at Head 


the annual election was then held. 
Chairman Faxon of the nominating com- 
mittee reported the same slate as last year 
and the secretary was instructed to cast 
one ballot as recording the unanimous 
choice of the bureau. Thus, for the third 
time, Mr. Bro Smith was elected chair- 
man. The governing committee will again 
consist of Chairman Bro Smith of the 
Travelers and officials of the Aetna Life, 
Continental Casualty, Columbian National, 
Royal Indemnity, Maryland Casualty, Na- 
tional Casualty, General Accident and 
Globe Indemnity. 


The Carey-Bobbitt Company has _ been 
named as general agents of the Fidelity 


It will | 

















General Casualty & Surety Co. 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER H. DEARTH ‘ ‘ ‘ j ' 


DIME BANK BLDG., DETROIT 


President 








FEDERATION ACTIVITIES 
KANSAS IS BEING ORGANIZED 


Insurance Men Preparing to Defend 
Business Against Threatened On- 
slaughts of Legislators 


TOPEKA, KAN., Dec. 4—Kansas in- 
surance men are perfecting their or- 
ganization for the fight which seems 
certain to come next year on the propo- 
sition of the state entering the insur- 
ance field as the government has done 
with the soldiers. There have been 
rumblings in Kansas already and sev- 
eral bills looking toward state insur- 
ance were introduced in the last ses- 
sion of the legislature. At a meeting 
last week of insurance men of the To- 
peka district John T. Hutchinson of 
Detroit, field agent for the National 
Council of Insurance Federations, urged 
the organization of local councils 
throughout the state. Local divisions 
have been organized at Lawrence, Sa- 
iina, Hutchinson, Wichita, Kansas City 
and Topeka. 

Active organization work is to be 
carried on throughout the winter until 
practically all of the larger counties 
and many of the smaller ones are thor- 
oughly organized, with every insurance 
man interested. It is proposed to ob- 
tain from the candidates for legislative 
offices any expression of their views on 
state insurance and the local divisions 
will then organize their campaigns ac- 
cordingly. 

The Kansas Employers Association, 
one of the big organizations in the 
state, has openly espoused the cause of 
state liability insurance because of the 
1igh rates charged them on compensa- 
tion insurance. The employers assert 
that the state must handle the compen- 
sation insurance as long as it enacts 
laws requiring the payments to be made 
to employees. 

Insurance men feel that there is more 
danger in the state enacting state life 
nsurance than in any other line at pres- 
ent. The government’s action has 
caused a revival of interest in state life 
insurance, 


Revision of the Manual 


W. F. Moore, the head of the Plate Glass 
Rating Bureau in New York will promul- 
gate a revision of the manual applying to 
plates of 100 inches square and_ over. 
Rates on such plates are materially _in- 
creased so that the higher cost of glass 
is covered. Rates for sizes not hereto- 
fore quoted in the manual are also given. 
These new rates will become effective 
Jan. 


Trust Arrangement Terminates 


On Dec. 31 the trust arrangements be- 
tween the Southern’ Surety and the old 
Southwestern Surety will terminate. 
When these companies were merged two 
years ago the stock of both was trusteed 
for two years to give an opportunity to 
work out the. experience on the old busi- 
ness and to determine what the real as- 
sets and liabilities of each company were 
on Dec. 31, 1915, as a basis for the ex- 
change of the Southwestern Surety for 
Southern Surety stock. 


Cc. G. Jackson, safety engineer of the 
National Workmen’s Compensation Serv- 
ice Bureau, has gone to Kentucky from the 
Detroit office and will work out of the 
Louisville office under C. J. Condit, man- 
ager, doing inspection work for the bu- 
reau. He succeeds Lorraine Jerrold, form- 
erly with the Louisville office, who has 





& Deposit at Indi 
F. Carey. ndianapolis, succeeding H. 





reported to the Indiana division and will 





The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines of Casualty Insurance 
( 


Local and General Agents Wanted in Ohio and Pennsylvania 











. UNDER FEDERAL GOVERNMENT LICENSE ’ 
American Indemnity Company catreston, Tezas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, 
sota, Missouri, Nebraska, Nevada, New Hampshire, New Jersey, Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiyia, Wisconsin. 
BRANCH OFFICES AT 
NEW ORLEANS, LA. ST. LOUTS, MO. CH’CAGO, ILL. DETROIT MICH 
Canal Bank Bldg. Pierce Bidg. 1443Ins.Exchange Farwell Bldg. 
Autom. Ins. om O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. General Agents Manager 
Sealy Hutchings, Pres. J. PF. Seinshelmer, Gen. Mgr. 


, 


George Sealy, Sec’y. 














PUTS “SURE” IN INSURANCE 


DING AUTO POLICY 





Assets Written (1916) 
saaaeanenaas ADO INS! BANC $1,802.734.31 
oe CEORGIA CASUALTY COMPANY — 
Surplus and Reserves to Policy Holders - . . > $1,526,022.81 


SMITH -LAWSON-COAMBS COMPANY 
GEN’L AGENTS - CHICAGO 























work out of Indianapolis. 


SATISFACTION 


Guardian Casualty & Guaranty Company 


SAFETY: SERVICE 








Salt Lake City, Utah 


ASSETS OVER - = = = = = = $1,000,000 
















Workmen’s Compensation 
Automobile Liability 
Accident and dealth 
Plate Glass 
Burglary 

Fidelity and Surety Bonds 





L. B. McCORNICK & CO. = = = General Agents 
226 So. La Salle Street, CHICAGO 
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IN THE ACCIDENT FIELD 


ee 


KEEN INTEREST IN MOVEMENT 





Ohio Commission Will Now Look Into 
Compulsory Health and Old Age 
Insurance 





CINCINNATI, O., Dec. 4—Keen in- 
terest will be taken by health and ac- 
cident underwriters in the work of the 
Health and Old Age Insurance Com- 
mission provided for at the last session 
of the Ohio Legislature and which was 
named the other day by Governor 
James M. Cox. The director is John 
Lapp, for the last five or six years 
head of the Indiana Legislative Refer- 
ence Bureau. He has received his train- 
ing largely in this kind of work and 
has advanced social views. However, 
the sentiment in social welfare and po- 
litical circles in Ohio with reference 
to state insurance and similar paternal- 
istic schemes has undergone quite a 
radical change since the war and it 
is a question whether Governor Cox 
and his followers will be in favor of as 
radical a program as they were when 
the workmen’s compensation law was 
passed. 

Those who are in favor of a socialistic 
solution have the problem of old age and 
disease, notably the American Society for 
Labor Legislation and others who have 
been working with it for state health in- 
surance, are pinning their faith to Ohio 
and the Old Age commission for what they 
hope to see accomplished in the near fu- 
ture. The law creating the commission 
earries with it a liberal appropriation for 
expense and there is little doubt that Ohio 
will be quite a battlefield for the state 
health insurance issue during the coming 
year. 

The outcome will also be of the greatest 
interest as showing the change of opin- 
ion in this country in favor of a social- 
istic or an individualistic democracy; in 
other words, whether the Russian or 
American idea of democracy is to prevail. 





WILL CALL IN MANY AGENTS 


National Life, U. S. A., Will Have Con- 
vention on Fiftieth Anniversary 
of Company’s Establishment 





The National Life, U. S. A., will be 
50 years old July 26, 1918 and will cele- 
brate the event with a big round-up of 
agents at the home office in Chicago. 
Rules have been formulated for the va- 
rious departments so that nearly every 
agent who will put forth any effort 
at all between January 1 and June 30, 
will be able to qualify. 

The company does not only a sub- 
stantial life business and a very ex- 
cellent health and accident business, 
particularly monthly premium and 
weekly premium business. Either the 
National Life or the World Life & 
Accident has agents in every state in 
the Union and even in Hawaii. It is 
expected that every commonwealth will 
be represented. 

The company is also planning to ex- 
tend its accident and health business 
to Cuba and some of the South Ameri- 
can countries. 


Opposes Beneficiary Insurance 


DES MOINES, IA., Dec. 3.—Commis- 
sioner English has been holding an in- 
teresting discussion with the accident 
companies. He has asked that beneficiary 
insurance be eliminated from the acci- 
dent policies or that a specific charge be 
made for that coverage. He holds that 
there may be discrimination in that double 
indemnity which might pay special in- 
demnity to the individual could not ac- 
crue to an estate. Some of the companies 


GOES TO HEAD OFFICE 


J. J. HEELAN BEEN PROMOTED 








Becomes Superintendent Bureau of In- 
spections and Accident Prevention 
of Aetna Life 





J. J. Heelan of Chicago, supervisor 
of inspections of the bureau of inspec- 
tions and accident prevention of the 
Aetna Life in the western department, 
has been appointed superintendent of 
the bureau at the head office in Hart- 
ford. He has been connected with the 
Aetna Life in Chicago and the west 
for the last 15 years, giving his time 
to the engineering and inspection end. 
He is well known to the safety engin- 
eers of the west and has taken a promi- 
nent part in accident prevention ac- 
tivities. 

Mr. Heelan applied the first schedule 
for rating compensation risks in this 
country. The Aetna Life got out a 
schedule of its own some years ago and 
Mr. Heelan applied it to the furniture 
factories at Grand Rapids, Mich. He 
is succeeded at Chicago by H. H. Rich- 
ardson, who has been in the home office 
bureau. 


Reinsures in Eastern Casualty 


BOSTON, Dec. 1.—The Boston Elevated 
Mutual Aid Society, organized five or six 
years ago to take care of accident and 
health hazards of employes of the Boston 
elevated railway system, and composed 
of some 2,800 members, has voted to trans- 
fer its membership to the Eastern Cas- 
ualty Company, where it will be reinsured 
under the group system. 

The Eastern Casualty took over the re- 
lief associations of the Boston and Maine 
and the New York, New Haven and Hart- 
ford railroads under the group system 
some time ago. Several hundred of the 
10,000 employes of the elevated who were 
not members of the Mutual Aid have 
come in under the new contract. 








have discontinued such insurance while 
others are trying to convince the com- 
missioner that his views are erroneous. 


Chicago Association in Trouble 


An injunction to restrain the Interna- 
tional Health & Accident Association of 
Chicago, and a receiver to take over the 
company’s funds are asked in a petition 
filed in the circuit court by the state’s 
attorney. William H. Stead, director of 
trade and commerce, who also has super- 
vision over the department of insurance, 
is the complainant. He alleges that the 
association has not conformed with the 
laws under which the charter was granted, 
and that it has failed to create a reserve 
fund of $5,000, or to increase such fund 
with each policy written. An examina- 
tion of the books as of September 29, 
showed 198 members and liabilities of 
$20,866. This concern was organized by 
R. G. Murdoch, and had as one of its 
directors E. J. Thiele, former president of 
the Illinois Commercial Men’s Association. 





Issues New $9 Policy 


The Transylvania Casualty of Kentucky 
is just out with an announcement of a 
new policy which it has named the “Lead- 
er” accident policy. On the basis of a 
$9 annual premium charged, it pays $25 
weekly indemnity for fifty months, with 
double indemnity for travel accidents, all 
injuries covered without exceptions. The 
principal sum is $1,000 increasing in five 
years to $1,500. An allowance of $11 for 
physicians and surgeons is included. 





Separate Life and Accident 


The Kansas commissioner has ruled that 
life and health and accident insurance 
may not be written in the same policy. 
An effort was made at the last session of 
the legislature to have an old statute on 
this question repealed and it is on this old 
statute that the commissioner has based 
his ruling, which was given to the United 
Life & Accident on its application. It is 
claimed that dissatisfaction with the set- 
tlement of an accident claim might cause 
the lapse of a life policy. 











For high-class big money 


Brown Building 





A RARE OPPORTUNITY 


men who expect to make $5,000 or more a year. 


We have the most attractive, substantial ACCIDENT AND HEALTH 
° PROPOSITION OPEN IN SEVERAL STATES. 
Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


DES MOINES, IOWA 


First and Largest ge m writing business and professional men upon 


io’ 
as traveling men’s associations. 
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THE NATIONAL CALENDAR 


Patented Nov. 30, 1909 


ALEXANDER AGENCY CO. | 


CANTON,OHIO. 


INSURANCE-REAL ESTATELOANS 
“Over 70 Years Without A Lawsuit 














Made in four sizes—1314x23, 12x19, 9x14 and 714x12 


The National is the natural first choice Calendar of the busy men who 
do the big things. It is the constant office companion to men who have 
the final ‘say in matters involving larger transactions and greater totals 
than is disbursed in all the departments of many State Governments. 

It is here that it keeps in daily touch with the young men growing up 
in big business—the men you must deal with in the years to come. 





Manufactured only by 
MATT PARROTT & SONS COMPANY 
: WATERLOO, IOWA, U.S. A. 
A. J. McDADE, General Sales Agent 











THE TRAVELERS 
INSURANCE oF INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 























INSPIRATION! 


Do you feel the need of it sometimes when you start out to sell accident and 
health insurance? 
Do you wish you had a new argument or a new way of pulting an old one? 
Do you feel that your canvass has become wooden? 
That's the time to pick up a copy of the Casualty Review and infuse 
something new into your mind and spirit. 
Send 10 cents for sample copy or $1.00 for a year’s subscription 


CASUALTY REVIEW 


Lincoln Inn Court Bldg. Wulsin Bldg. 
Cincinnati Indianapolis 


709, 95 William St. 
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Casualty and Surety Comment 








TIME FOR BOOSTING 

Tus is the time when every agent 
needs to stiffen up his talk and stand 
firmly for his business. Rates are be- 
ing increased by almost every class of 
insurance. It will be the easier task 
for the local agent to agree with the 
assured that this action is unnecessary, 
that the people are in the grip of the in- 
surance trust and that prices are being 
increased just because people will stand 
for it at this time. 

Perhaps more prejudice is created 
against insurance companies because 
local agents agree with the public and 
take sides against the companies than 
by any other means. The insurance 
companies are not only paying their 
share of the income tax on their capi- 
tal and excess profits, but in addition 
they are saddled with a specific tax. 
The railroads, express, telegraph, tele- 
phone and other corporations simply 
add the extra charge so the customer 
pays the freight. It involves a little 
extra bookkeeping and trouble, but 
there is no financial loss. 

The insurance companies are sup- 
posed to absorb this tax alone, even 
while prices all along the line have in- 
creased. It is true that insurance is 
about the only thing that has not in- 
creased during this war period. Up to 
this time the companies have gone 
along with few changes, even been 
more liberal in their contracts and given 
their goods at less price. It is impos- 
sible, however, to stand out against the 
increases in every other line of busi- 
ness. 

Owing to the high cost of living, 
clerks in offices must be paid more. It 
is estimated that at this time the extra 
operating cost is about 7 percent. Un- 
doubtedly expenses will increase and 
taxes will be heavier. The companies 
therefore are simply saving themselves 
and their customers. Any local agent 
who does not stand up for his business 
these days deserves to be drummed out 
of camp. The companies are forced to 
take the position they have. Now let 
the agents do some boosting instead of 
knocking. 


BIG FIELD FOR AGENTS 


As general insurance men are getting 
to be more conversant with casualty and 
surety lines, they see the big field that is 
ahead of them in this direction. 

Naturally fire and the various casualty 
lines are the easiest to solicit, are more 
simple and tangible. The surety bond 
proposition is more complicated, requires 
more information and keener intelligence. 
Each case has its own individuality, while 
in most fire insurance and casualty lines 
there are big groups that are just alike. 

General insurance men therefore are 
not educated up to the efficient surety 
soliciting as they are in other lines. They 
do not go after it, and cannot talk it as 
fluently and understandingly as the others. 
However, there is a big field for surety 
and agents are beginning to appreciate it. 
In the smaller places there are numerous 


The active agent will find this a splendid 
field. There is less competition, especially 
where an agent is well informed as to 
bonds, because his knowledge and mastery 
of his business will be recognized. 


“NOT TAKEN” POLICIES 


INSURANCE companies these days are fig- 
uring up administration cost because 
economy must be practiced in every de- 
partment. Printing and paper are more 
expensive than ever before. One of the 
largest and most unnecessary expenses 
incurred by companies is “not taken” poli- 
cies. These policies are written up on 
suspicion, as ELpert Hupparp would have 
expressed it, the agent hoping he can make 
them stick or they are sold to people who 
cannot afford insurance. Some agents will 
take an application and write up a policy, 
telling the prospect that he can wait until’ 
the actual document arrives, then can look 
it over and if he does not see fit to take it, 
he need not pay a cent. Now and then 
there are good causes for turning back a 
policy. The agent may be absolutely sure 
at the time of the sale that he can deliver 
the document. Untoward circumstances 
may arise to show that he was mistaken. 
The large amounts expended on “not 
taken” policies show that the agent is at 
fault in making the sale. The “not taken” 
policy has to go through the books and 
costs just about as much as one that is in 
force. Here is, an opportunity for the 
agent to help the company along lines of 
economy, and it will be an assistance that 
will be keenly appreciated. 
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Personal Glimpses 
of Casualty Men 





W. G. Alpaugh, secretary of the In- 
ter-Ocean Casualty of Cincinnati, is 
celebrating the arrival of a baby boy in 
his family. 


Conkling, Price & Webb of Chicago, 
managers of the London Guarantee & 
Accident and the surety department of 
the Fidelity & Deposit, have gotten out 
a house organ entitled, “C. P. & W. 
Policy.” It is stated that it will be a 
special ambassador sent out now and 
then. On the front page of the first 
number appears the photograph of the 
United States manager of the London 
Guarantee, Fred W. Lawson. Ralph T. 
Johanson, who is driving the Conkling, 
Price & Webb ambulance in France, 
contributes a very interesting letter, 
giving his experiences on the firing line. 

Conkling, Price & Webb, by the way, 
are entering on their twenty-fifth year. 
During all this time, this firm has built 
up a reputation for stability, dependa- 
bility and service that is second to none. 
Members of the firm and their lieuten- 
ants are all insurance people of the 
highest grade. 


Thomas Broughton, supervising in- 
spector and assistant underwriter of the 
eastern territory of the Prudential 
Casualty at the time of that company’s 
retirement, has become chief inspector 
for the Wisconsin Compensation Rat- 
ing & Inspection Bureau under General 
Manager George F. Haydon. 


Luck will carry a man across the 





court, fidelity, license and contract bonds. 














UNDESIRABLE FIDELITY BONDS 














agent who is new to the fidelity 
bond business will have the first 
applications which he submits to his 
company rejected. The time spent in 
securing the application (and it is usu- 
ally more than is consumed in securing 
a fire application) is wasted, and this 
has a tendency to discourage the agent 
with the fidelity bond business. 

Almost every company publishes a 
prohibited list, but usually these lists 
do not include all of the clasess which 
the companies do not care for. Com- 
panies hesitate to compile prohibited 
lists that are too lengthy, for the rea- 
son that a complete list might make it 
appear that there were very few classes 
of business that would be accepted. 
There are several classes of bond busi- 
ness that are particularly undesirable, 
and a new agent, and some of the older 
ones, should bear in mind the classes 
of business that are to be avoided in 
soliciting. 

Fidelity bonds on employes of private 
banks are now being written by very 
few companies. In fact, depository 
bonds on the same banks are not looked 
upon with favor, for the reason that 
private banks have very inadequate su- 
pervision by the state. 

Cashiers and collectors for depart- 
ment stores are in some cases undesir- 
able risks. Other employes of depart- 
ment stores are handling cash, such as 
inspectors and wrappers, and the de- 
sirability of such risks must be deter- 
mined by the general character of the 
store by which they are employed. 
For instance, in Chicago there are six 


A aeent « without exception the 





brook if he is not too lazy to leap. 


department stores which do the bulk 








of the business on State street. The 
fidelity business of two of these is 
regarded as undesirable, for the reason 
that wages are too low to attract high 
class employes. 


Losses have been high on jitney license 
bonds. The owners of jitney busses are 
usually irresponsible individuals and this 
class of business should be avoided. 

Drivers and collectors who sell from 
their wagons are not good business if 
they sell on commission, for there is the 
additional hazard on the contents of the 
wagon. Few companies will write a bond 
which covers the contents of a wagon. 
This sort of coverage would make the 
company liable even if goods were stolen 
by someone other than the driver. 

Storekeepers, shipping clerks and cus- 
todians of goods should not be written 
unless their accounts are checked up 
monthly or at least semi-annually. : 

Care should be_ exercised in writing 
bonds to cover goods sold on consignment. 
Many stores selling commodities, such as 
shoes, drugs, ete, are established in a 
town and to all appearances are in no 
way connected with outside interests. As 
a matter of fact the store is merely one 
of a large chain in charge of a local man- 
ager. He is supplied with goods from a 
central distributing station. As time goes 
on he encounters bad credit, goods are 
lost and a controversy arises with the 
home office as to where credit should be 
allowed on damaged or lost goods, etc. A 
shortage occurs which it is difficult for 
the insurance company to avoid paying 


for. 

Goods sold on consignment are always 
dangerous. For instance, there will in- 
variably be a difference in accounts at 
the shipping and destination points. 

This will hold true in the case of live- 
stock where a difference in weight is al- 
most always to be noticed. As an ex- 
ample, companies have long ago ceased to 
write business on oil wagon drivers. Oil 
wagons are often loaded in the evening 
and the driver takes the load out the 
next morning. Several gallons will usu- 
ally evaporate over night, and because 
of the many controversies over shortage, 
the companies do not care for this class 





of business. 
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AMONG THE SURETY MEN 


—_———_——_— 


TELLERS’ SHORTS ARE COSTLY 





Companies Writing Blanket Fidelity 
Bonds for Banks Will Soon Elim- 
inate Their Coverage 





Tellers’ shorts have proven very 
costly to companies covering such 
losses under blanket bank fidelity 


bonds, and all contracts of this nature 
outstanding will soon be indorsed to 
explicitly exclude claims for such 
losses. . : 

Originally it was not the intention to 
cover this class of claims, but competi- 
tion resulted in the issuance of bonds 
specifically providing for the making 
good of losses of this nature. The later 
form did not grant the coverage, but 
various claims have been paid by some 
companies. A rider that has been pre- 
pared removes any ambiguity that there 
may be on this point and excludes such 
losses. 

Tellers’ shorts are the amounts that 
receiving tellers may be short at the 
close of business each day by having 
credited a customer of the bank with 
more than was actually turned in or by 
having overpaid a customer. 


W. L. Wilder Resigns 


W. L. Wilder has resigned as manager 
of the surety department in the Chicago 
branch of the Aetna Casualty & Surety. 
His connection ceases on Jan. 1 and he ex- 
pects to announce a new connection for 
that time. He has several propositions 
under consideration at present. 

W. W. Draheim, who has been for six 
years connected with the Chicago office of 
the Aetna Casualty in its surety depart- 
ment looking after the details of the office 
underwriting, has tendered his resigna- 
tion. He is regarded as a very efficient 
man. It is understood that the home office 
of the Aetna Casualty will send out some 
one from its end to take Mr. Wilder’s 
place in Chicago. 





Chicago Surety Luncheon 


At the monthly luncheon of the Surety 
Underwriters Association of Chicago on 
Tuesday, William H. Hansmann of John 
McGillan & Co. resigned as treasurer, hav- 
ing enlisted in the quartermaster’s depart- 
ment of the army. He has as yet received 
no assignment, and does not know to what 
part of the country he will be sent. Peter 
Loranger of the city surety office of the 
Massachusetts Bonding was elected his 
successor. 

Two new members. were admitted— 
Webb, Schick & Beard of the Republic 
Casualty and Eldredge, Manning & Cleary 
of the London & Lancashire. 





Milwaukeeans Study Decisions 


Paul D. Durant, a Milwaukee attorney, 
who has handled many surety claims for 
various companies addressed the Surety 
Underwriters of Milwaukee at its lunch- 
eon last Friday on the subject of some 
pitfalls in connection with contract bond. 
He told of some recent losses in which 
David J. Borun had figured. Borun dis- 
appeared from the state room on _ the 
Steamer “Indiana,” sailing between Mil- 
waukee and Chicago, last week. Mr. Du- 
rant made the statement that the cost 
of labor had increased 100 percent and 
that the efficiency of labor had just about 
been halved. 

With an idea of benefitting from the ex- 
perience of others the association will at 
its meeting this week go over the follow- 
ing supreme court decisions on contract 
bonds: Tweeddale vs. Tweeddale, 116 
Wisconsin, 517; Webster & Co. vs. Blue 
Mound Hotel Co., 151 Wis.—1; Concrete 
Steel Co. vs. Illinois Surety Co., 161 North- 
western Reporter, 543; Milwaukee Bldg. 
Supply Co. vs. Illinois Surety Co., 157 
Northwestern Reporter, 545. 


Surety Notes 


The American Surety has removed its 
Des Moines offices from the Clapp block 
to the Equitable building, where a special 
suite has been prepared following the re- 
moval of the Bankers Life to the new 
Valley National Bank block. 
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TO INCREASE THE RATE 


EXPENSES MUCH HEAVIER 





Seems Likely That Steam Boiler and 
Fly Wheel Companies Will 
Need to Act 


There seems to be no doubt, but that 
some revision of rates will be made 
with regard to steam boiler and fly- 
wheel business, owing to the conditions 
of the times. These casualty lines have 
been hit the same as the others. A 
large corps of inspectors is employed 
and their traveling expenses have 
greatly advanced. Some underwriters 
say that from 30 to 50 percent increase 
will be necessary. 

There are about $3,000,000 of gross 
premiums in the boiler and fly-wheel 
business. The Hartford Steam Boiler 
does perhaps 70 percent of this. It is 
likely that the bureau will soon con- 
sider what needs to be done in case of 
this line. 


Mauch Has Resigned 


COLUMBUS, O., Dec. 4.—J. A. Mauch, 
vice-president of the American Guaranty, 
has resigned to take up new work. Wil- 
liam Mauch who represented the automo- 
bile department of the same company, 
has also resigned and will be succeeded 
by A. A. iller. John L. Hamilton is 
president ‘of the company. 


NEWS of the 
LIVE STOCK 


Insurance Business 
































Will Write Food Animals 


The Farmers Live Stock of Des Moines, 
which filed articles of incorporation last 
week, is the first company to file its char- 
ter under the amended insurance laws of 
the state, which permit insuring hogs and 
other food animals against death from 
disease. This company plans to do a gen- 
eral live stock insurance business, special- 
izing on food animals. The company pro- 
poses to insure hogs at a flat rate of $1 
per head and pay three-fourths of the 
value of the animal at the time of death 
from any cause. The company feels that 
the increase in the value of all kinds of 
farm animals has created a field for a live 
stock company that will insure all classes 
of risks, instead of confining its activities 
to the more valuable pure bred animals. 


Live Stock Bureau Meets 


A meeting of the Live Stock Insurance 
Bureau, composed of the live stock insur- 
ance company Officials, is being held in 
Chicago today (Thursday). The meeting 
was planned to be held in Chicago at the 
same time as the Live Stock Exposition. 
While very little live stock business is 
written at the show, live stock underwrit- 
ers are enabled to get in closer touch 
with the large stock raisers and receive 
information on stock raising problems at 
first hand. 


Company Changed Its Name 


The Standard Live Stock now being 
organized at Oklahoma City has changed 
its name to the Oklahoma Live Stock, 
owing to its name conflicting with an- 
other company doing a livestock business, 
the Standard Live Stock at Indianapolis. 


The United States Fidelity & Guaranty 
has placed several large contract bonds 


on torpedo boats now being built for the 


government. 





* 
*‘Conservative but Aggressive’ 





AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
- WICHITA, KAN 
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SAS 
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We issue a Five Year Policy. 


J. L. KONZEN, President. 


THE NORTHWESTERN OHIO 


MUTUAL AUTOMOBILE INSURANCE COMPANY 
HOLGATE, OHIO 


Investigate our proposition. 


Reliable Agents wanted. 
R. W. AUSTERMILLER, Secretary. 





LIFE AND ACCIDENT 
Lincoln, Nebraska 
ional contracts to 


Aoply for Territory Contracts. 


ES. 


SALESMEN, WRITE: American Old Line Insurance Company 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
aie salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASS 
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SUCCEEDING 





Bonds 
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Official 
Judicial 


Contract 





ERVICE 
TRENGTH 


INCERITY 


Depository 


Miscel- 
laneous 





Admitted Assets 
| $1,801,040.80 


Capital 











| Chicago Bonding &InsuranceCo. 


Chicago Bonding (@ Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 





Insurance 





Accident 
Health 


Liability 


Automobile 
Plate Glass 


Burglary 








$500,000.00. 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


| 
| Home Office:—C HICAGO, ILL. 
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WE HAVE NO ENEMY REINSURANCE TO OFFER QQQQOQEIO 
Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 
AMERICAN REINSURANCE COMPANY 





Hanover Bank Building 
Nassau and Pine Streets 


NEW YORK CITY 
STRICTLY CASUALTY REINSURANCE 
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FINE CO0-OPERATING BODY 


BURGLARY ADJUSTERS MEET 





Weekly Gatherings of Chicago Loss 
Adjusters Bringing About Reforms 
in Burglary Field 


Progress is being made by the Bur- 
glary Loss Adjusters association of 
Chicago which is carrying on the work 
formerly performed by the Burglary 
Underwriters association. Chicago bur- 
glary loss adjusters and underwriters 
meet each week on Friday afternoon in 
the office of the Globe Indemnity to ex- 
change loss information. Twenty-one 
companies are members of the organi- 
zation. Burglary loss men thus ex- 
change information on Chicago robber- 
ies and secure co-operation with the 
police. Since the organization has been 
active many more recoveries have been 
effected. 

The organization is helpful to the 
burglary underwriter in that it en- 
ables him to see where the heaviest 
losses are occurring, not only with his 
own company, but all company mem- 
bers of the organization. Police are 
usually interested in securing convic- 
tions, while the burglary loss man is 
primarily interested in recoveries. 
Without the burglary man taking an 
active interest in securing recoveries, 
the police do not often push this end 
of the case as vigorously as the secur- 
ing of the conviction. The weekly 
meetings of the burglary loss men with 
the detective bureau have emphasized 
to the latter the importance of secur- 
ing recoveries. 


Hazards Are Many 


These are the days of skidding auto- 
mobiles and frequent smash-ups on_ icy 
roads. The following paragraph, from 
which, for obvious reasons, the names 
have been omitted, is furnished by an 
agent of the Travelers who had personal 
knowledge of the circumstances: “A man 
who had taken out certain lines of insur- 
ance for his business was asked to buy 
a policy for his automobile. He replied 
that he drove the car himself and did not 
believe he cared to insure it, as he never 
had accidents. Not long afterwards his 
car ran into a mud puddle and turned 
turtle, killing three persons and seriously 
injuring the man who had declined the 
insurance.” 


New Company to Start 


The newly incorporated Buckeye Mu- 
tual Accident of Columbus, Ohio, has 
opened offices in the Columbus Savings & 
Trust building. Channing E. Jones is 
president; Albert Ross, vice-president; 
Manly J. Hemmens, secretary and treas- 
urer, These men with Ira W. Morris and 
Arthur E. Paul compose the board of 
trustees. The object of the association is 
“to give business and professional. men 
of Ohio the same form of accident insur- 
ance that commercial salesmen have had 
through their mutuals.” 


Stuart G. Shepard, an attorney of Chi- 
cago, has been placed in charge of the 
legal branch of soldiers’ and sailors’ in- 
surance bureau, according to announce- 
ment by Secretory McAdoo. 








s GET 
ESTERNIZED” 


Reinsurance facilities offered 
upon a reciprocal 
basis. 





The best territory in the West 
open to Accident and Health 
Salesmen. References required. 


Address 


Western Accident and Indemnity Co. 
HUGH D. COOK, President 
Helena, Montana 





IGNORANCE CHIEF CAUSE 


ACCIDENT PREVENTION LOW 





Automobile Mishaps at Crossings Come 
Chiefly From Disobedience of 
Ordinances 


CINCINNATI, O., Dec. 4—A _ Cin- 
cinnati agent who makes a specialty of 
writing personal liability insurance, 
property damage and collision insur- 
ance for automobile owners declares 
that 80 percent of the automobile ac- 
cidents which occur in cities is due to 
a lack of knowledge of and obedience 
to city ordinances. Cincinnati has a re- 
cently enacted ordinance which is 
simple and easily understood and yet 
it is declared that a very small per- 
centage of the automobile owners un- 
derstand its terms. 

The ordinance is of special value to 
casualty companies because it is com- 
paratively easy to determine which 
party to a collision is at fault under 
the law. Formerly east and west traffic 
had the right of way in Cincinnati, ex- 
cept upon main thoroughfares and 
boulevards. Confusion resulted in the 
interpretation of this ordinance because 
a driver who wanted to get across first 
always believed that he was on the main 
thoroughfare and also because it was 
sometimes difficult for a driver to tell 
in Cincinnati just what direction he was 
going because the streets do not run at 
right angles with the directions. 


Must Look to Right 


The new ordinance prescribes that a 
driver has only to look to his right 
when approaching a corner. He has 
the right of way over anything coming 
from his left. That settles the right of 
way proposition at crossings. Pedes- 
trians have no right of way privileges 
on the street in the congested section, 
except at crossings in a space ten feet 
wide, five feet on either side of the 
curb line. 

An accident occurring outside of this 
space to a pedestrian is due to his own 
neglect to obey the law. Of course, 
where traffic officers are stationed, the 
pedestrian has the right to the ten-foot 
space only as the traffic officers direct. 

While the automobile club in Cincin- 
nati distributes the ordinance, it has 
made no concerted and aggressive ef- 
forts to inform its members of the ordi- 
nance’s terms. Tests have shown that 
many of the traffic officers themselves 
do not understand the new ordinance. 
The New York police department is 
probably the only one in the country 
that has a definite accident prevention 
policy. It is clearly demonstrated in 
Cincinnati that there is an excellent ac- 
cident prevention opportunity both for 
the automobile club and the police de- 
partment. 


Casualty Association Meets 


NEW YORK, Dec. 3—The question of 
federal taxation as it affects mutual cas- 
ualty companies was informally discussed 
this morning at a meeting of members of 
the National Association of Mutual Cas- 
ualty Companies. This conference was 
voluntary as to attendance, and was by 
way of preparation for the meeting of the 
Board of Governors of the Association, 
which convenes tomorrow at the offices of 
the Liberty Mutual, Firty-second street 
and Madison avenue. The National asso- 
ciation was organized on Nov. 8 last, un- 
der the laws of Illinois. Its headquarters 
are in Chicago. The Board of Governors 
consists of President Joseph C. Adderly, 
P. W. A. Fitzsimmons, George L. Mallery, 
H. J. Hagge, Walter S. Bucklin, James S 
Kemper, John L. Train, R. M. Ferguson 
and W. M. Burch. This is the first meet- 
ing of the governing board and its mem- 
bers are on edge for action. 


Water Damage Insurance 
NEW YORK, Dec. 4.—The companies 











writing water damage insurance will al- 
low a 15 percent reduction in rates, where 
| the risk is inspected through the super- 
vision service of a duly approved water 
inspection company. In New York the 


| Water Supervising Company at 299 Broad- 
way will make a periodical inspection of 
property insured under such policies. At 


surance is being solicited owing to the 
danger of frozen pipes and heavy storms. 
For dwellings and apartments there is 
a rate for plumbing only, an additional 
rate for steam or hot water pipes or 
radiators, another for windows and sky- 
light, another for roof and leaders and 
spoutings. In mercantile risks, the wa- 
ter hazard includes everything but sprin- 
kler leakage that being covered under a 
regular sprinkler leakage policy. 


American Reinsurance Expands 


The American Reinsurance Company of 
Reading, Pa., has been licensed in New 
York to transact all forms of casualty 
and surety reinsurance. Ream, Ives & 
Wrightson, Ine., have been appointed 
underwriting managers for the United 
States and Canada. 


Compensation Bureau Meets 


The National Workmen’s Compensation 
Service Bureau held its annual meeting 
yesterday. The present officers were re- 
elected. The following governing commit- 
tee was. selected: Hartford Accident, 
Employers Liability, Aetna Life, United 
States Casualty, Continental Casualty, 
United States Fidelity, Fidelity and Cas- 
ualty, and Ocean Accident. 


Link Goes to Albany 


Milton P. Link, manager of the Travel- 
ers at Rochester, N. Y., has been ap- 
pointed manager of the compensation and 
liability department and for the Travelers 
Indemnity at Albany, N. Y., succeeding 
Manager Hogsett, who has been trans- 
ferred to Cleveland. Edward C. Mason, 
assistant manager at Detroit, will take 
Mr. Link’s place in Rochester, 


Casualty Notes 


The New York Court of Appeals has 
handed down a decision to the effect that 
an accident resulting when a watchman 
“dozed off’? was not arising out of and in 
course of his employment within the 
ene of the Workmen’s Compensation 
aw. 


Twenty-one officers and employes of the 
Transylvania Casualty of Kentucky as- 
sembled at a farewell banquet recently in 
honor of Franklin R. Macpherson, who 
left to enter the aviation service, join- 
ing the training squad at Pensacola. 

The Maryland Casualty has established 
a claim department at Fargo, N. D., man- 
aged by B. E. Keicher, who has offices 
with Thomas Baker, Jr. & Co., general 
agents of the company for North Dakota. 
This will add to the service of the Mary- 
land Casualty in that state. 

President Corwin McDowell, of 
Eastern Casualty, is on a two weeks’ 
business trip through the middle west, 
during which he will visit the general 
agencies in Cleveland, Toledo, Detroit, 
Chicago and continue on to Minnesota, 
returning by way of St. Louis and stop- 
ping in Ohio, Pittsburgh and Philadelphia. 


Safety First Inquiry 


A special agent visiting a local dined 
with him in his happy home. Some months 
later he visited the town again, and at the 
station met the agent’s wife, who was 
taking the train he left, and spoke to her. 
Among other hasty mentions he said, “I 
suppose your husband is well and happy?” 
She replied, ‘“‘My recollection of him is that 
he was well.” Her reply puzzled him until 
he learned that their domestic relations 
— been cancelled by separation proceed- 
ngs. 

A jolly bachelor special agent whom we 
know of, in his calls on familiar agents 
and friends, usually fires this inquiry, 
“Well, how’s the wife?” adding before an 
— can be given, “Still living together, 
eh? 


He says, “In these days it is only a 
‘safety first’ inquiry.”—Now & Then. 
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Now in Its Thirty-First Year 


BUSINESS MEN’S PENSION 
POLICY PAYS: 





























Accidental ——e a juarterly 
Death ness Benefits remiu 
$5,000.00; $100.00 | $9.00 
Covers every accident and sickness so long as 
totally disabled. Sold in Classes AA-A-B. 
The Best Seller in America. 


Agency Openings in Seventeen States 


THE PROVIDENT 


LIFE & ACCIDENT 
INSURANCE COMPANY 


CHATTANOOGA, TENN. 
LIFE, ACCIDENT, HEALTH INSURANCE 














IS YOUR CAR INSURED 








THE 


REATEST 


Home Office 


Write for Agency 


Astin planar OMPANY 


SSURES 


ONFIDENCE 


COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 














MERICAN LIABILITY 


COMPANY 


SPECIALISTS in MONTHLY PAYMENT { 
Accident and Health Insurance 


AGENTS WANTED 
W. R. SANDERS, SECRETARY 


SECOND NATL BANK BLDG CINCINNATI, O. 
$100.000.00 INSURANCE DEPT, DEPOSIT 
— ~ ——— ee ated 














this time of the year water damage in- 





WRITE FOR AGENCY TO 


A. G. OGLE, 2nd Vice-President and General Manager 





SIOUX CITY, IOWA 


. AGGRESSIVE MANAGEMENT 
BROAD POLICIES 
CONSERVATIVE UNDERWRITING 
CONSISTENT SERVICE 


American Bonding & Casually Company 
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THE 


evierrnewc | METROPOLITAN CASUALTY 


LIBERAL INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








% 


Ny CLOVER LEAF CASUALTY 
COMPANY 


The Strongest, Best Equip 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men, 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 


and most 


g6 


ARIZONA 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER. 











FIRE INSURANCE COMPANY 


ues 2019 INSURANCE EXCHANGE 








CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


ARTHUR J. DAVIS 
GENERAL AGENT 


CHAS. P. HALL, Special Agent 


CHICAGO 


























Insurance Company 
(Stock) 
LINCOLN, NEBRASKA 


H. R. HAYNIE, Secy. 


Union Accident 


Nebraska's Most Progressive 
Accident and Health Company 





Union Fire 


Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 


Nebraska’s Oldest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 





1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 
Insurance in force over $16,000,000 
Premiums in force over 250, 


F. L. TESCA CHAS. L. THURBER 
President Secretary 


























A Progressive 
SURETY and CASUALTY 
Company 





The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 








© STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle] 





One minute from the 
Insurance District 





The Patronage of Ins 
es surance Men is 

‘§ Solicited 

c=!) Laurence R. Adams, Sec’y and Mgr, 











RE-INSURANCE 
EXCESS RE-INSURANCE RE-INSURANCE UNDERWRITER 
CATASTROPHE HAZARD 


(CASUALTY LINES) 


DEE A. STOKER 


11 SO. LA SALLE ST. 
CHICAGO 

















EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 


The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $11,524,704.68 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 


SURPLUS, $2,415,621.95 


JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 


: ‘ INSURANCE 
Metropolitan Fire coneany 
OF CHICAGO 
; ‘ 4 - INSURANCE 
Hibernia Fire eovrany 
OF CHICAGO 
are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 


JOHN NAGHTEN @, CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINO!S 




















The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





E.M. TREAT, President 


insures manufacturers and whol 


inst E ive Annual Loss through 





Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 





We can always use a few high-class solicitors. 


OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 


80 Maiden Lene, NEW YORE 





1146 Marquette Bldg., CHICAGO 











Will Purdhase Lite Gospens 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All comrunications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 
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Yourgreatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen, Manages 








NINA 


‘FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 











Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 
Age25 . . . . . $12.20 
Age3S5 .... . 15.40 
Age50 . .... 25.44 
Other Ages in Same Proportion 


AGENTS WANTED IN 
Hlinois, Indiana, Michigan, 
Kentucky and Missouri 




















NEW PLAN OF CHICAGO AGENCY 





NEW goal has been set for the 

Chicago agency of the Mutual 

Life, which for the last five years 
has been known as that company’s “Mil- 
lion a Month Agency,” through the 
fact that for each month since October, 
1912, it has paid for not less than $1,000,- 
000 of new business. This time it is 
not volume of business but the develop- 
ment of personal efficiency throughout 
the entire agency. At the rate at which 
the office has been going this year it will 
pay for between eighteen and twenty 
millions of new business and Manager 
Darby A. Day sees no special reason 
why this volume should fall off ma- 
terially, even though the main energy 
is not put forth for the mere attain- 
ment of volume. 


Studies Agency Situation 


Mr. Day has been studying over the 
lost motion, the wasted energy and 
time, the lack of directed effort, and the 
rather lax business methods of some 
agents in their personal affairs, and 
decided that if he could really help his 
men to help themselves, each one to 
find his own sphere and to live a 
real life within that sphere. While the 
volume of his agency might show a 
temporary slowing up, ultimately the 
“Million a Month Agency” would go 
beyond what it has ever attempted be- 
fore and have a firmer and surer foun- 
dation. 

To get a basis on which to start to 
work, self analysis cards were given 
out to each man in the agency and he 
was asked to study himself, weigh his 
good points and his poor ones, and 
then with absolute frankness grade him- 
self in the various qualities listed. Some 
of the points taken into consideration 
were mental alertness, frankness, neat- 
ness, energy, forcefulness, self direc- 
tion and poise. 

Manager Graded the Cards 


When the cards were made out they 
were returned to Mr. Day who then put 
down his own valuation of the man on 
each point. The two grades or valua- 
tions were then compared in an effort 
to arrive at the man’s actual worth 
on the various points. These cards ac- 
complished two things that were worth 
many times the trouble of making them 
up; they caused the agent to weigh 
himself in the balance and think soberly 
of whether or not he was getting all 
out of himself that he should, and it 
gave Manager Day the agent’s own 
estimate of himself and a starting point 
for getting closer to his man in other 
ways than asking how much business 
he could pay for at the end of the 
month. 

Needs Tightening Up 

Mr. Day says there is no other com- 
modity in the world sold as haphazardly 
as life insurance is and that a salesman 
for a mercantile house caught roaming 
aimlessly about trusting to luck for a 
prospect to cross his path like a lot of 
life agents do would be fired so quick 
it would make his head swim. But the 
life man just goes along sort of feeling 
that something will turn up and that if 
he can just get one case over he'll have 
enough commission coming to ask the 
general agent to advance enough on it 
to pay the rent that'll be due day after 
tomorrow. 

Keeping Down to Earth 


Another thing Mr. Day wants to do 
is to hold the agent’s feet down solidly 
on the earth and not let the chap who 
lacks a little in proper balance go soar- 
ing when he lands a good case after 
having gone through a rather slack pe- 
riod. He wants to see the man who 
makes only $1,500 or $2,000 a year live 
within that amount the whole year 
around, and not jump to $4,000 expen- 
ditures for a little while only to come 
down with a thud. He has a whole lot 
more respect for the man with $100 in 
the bank and no debt than he does for 





the one who belongs to the clubs but 
is always broke. 


Pail to Use Money Sense 


He says there are some agents who 
can go out and bring in the applica- 
tions right along but fail to use their 
money sense when it comes to the set- 
tlement part of it. They are like the lit- 
tle boy with the pie, bite off more than 
they can chew and the general agent 
has to go to the rescue. Along this 
line, too, the Chicago manager hopes 
to see greater development among his 
men. Not that h2 isn’t always ready to 
help where the agent would be gaining 
something certain for himself but that 
he wants to be relieved of that feeling 
that he bears the responsibility for the 
agent’s getting along. 

Volume Will Take Care of Itself 


Volume is going to take care of itself, 
Mr. Day thinks, if every agent in the 
office goes out with a clear head, a 
definite purpose and writes business that 
he can pay for. And, in addition, the 
man who is making his living writing 
life insurance will be building a life 
and filling the place in the world’s af- 
fairs he was intended for. 








Mortality Figures of 
the French Army 








Roger Babson, the statistician, gives 
the following information as to French 
war casualties on the other side: 

“Fourteen men out of fifteen so far 
have been safe. Under present condi- 
tions, where man power is being saved, 
no more than one in thirty is killed. 
Only one man in five hundred loses a 
limb—a chance no greater in hazardous 
conditions at home.” Mr. Babson’s 
conclusions are based on the mortality 
figures of the French army for the full 
three years of war. Attention is called 
to the fact that present fighting is not 
claiming anywhere near the number of 
dead recorded for the first two years. 
He says: “Most of the wounds sus- 
tained in the trenches are clean cut and 
of a nature that a few weeks in the hos- 
pital makes the subject as fit as ever. 
But 300,000 French soldiers have been 
discharged on account of wounds dur- 
ing the three years of the war. Most 
of the wounds received in the trenches 
are on the top of the head, simply scalp 
wounds. Practically speaking, a wound 
is either fatal or slight, with but few in 
between these two extremes.” 








Recent Cases Used | 
as an Example | 








Following the action of Julius Rosen- 
wald, president of Sears-Roebuck & 
Co., who took out $2,000,000 of ordinary 
life insurance for the purpose of pro- 
viding his estate with immediate ready 
cash when needed at his death, many 
life agents have been active in pre- 
senting this case as an example of 
the proper course for owners of large 
estates to take. In going after this 
class of business it can be emphasized 
that the Bingham estate has recently 
been ordered to pay to the state of 
Kentucky, exclusive of the federal tax, 
a state inheritance tax running into 
the millions, or more than enough to 
wipe out the entire debt of that com- 
monwealth. The state of late J. D. 
Archbold must pay a federal inheritance 
tax of $2,915,602 and a New York state 
tax of about half that amount. The 
former would have been much higher 
under the revised law. These figures 
are significant and make the rich man’s 
obligation to his beneficiaries greater 
than heretofore. 






Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 





Only in Wisconsin 


2 * 
Gar dian fif 


Home Office Madison 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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CAUSE OF LAPSES 

Ir an analysis were made of the poli- 
cies that lapsed in almost any life in- 
surance company, the figures would re- 
veal that the great majority dropped 
from the rolls because the prospect was 
not properly sold in the first place. 
Lapses do not necessarily occur because 
the policyholder is unable to pay the 
premium, but more often because of 
some dissatisfaction with the form of 
contract that is held. He feels he has 
been misled. Lapses are as much the 
agent’s problem as the company’s. A 
policy that is a misfit is usually written 
by an agent who has gone after the 
business without a sufficient amount of 
information regarding the prospect to 
present a proposition best suited to the 
individual. He has neglected, for in- 
stance, to learn his approximate salary 
and income, the nature of his business 
(whether prospering or not) his fam- 
ily relations, standing in the commu- 
nity, etc. 

Equipped with this information, the 
agent has a foundation upon which to 
build arguments for the particular con- 
tract best suited to the prospect. To 
sell a 20-year endowment where an ordi- 
nary life is the best contract, or to jam 
a 20-payment life policy down the pros- 
pect’s throat who really needs an ordi- 
nary life, is simply inviting lapse. As 
other agents solicit the policyholder 
and the subject of life insurance is 
brought up, if the competing agent sees 
that there is any dissatisfaction with 
the policy that is held, he will not fail to 
take advantage of his opportunity to 
breed discontent. To sell a misfit pol- 
icy is as foolish as to sell life insurance 
to a man who is financially unable to 
carry it, for the reason that both will 
eventually lapse. 





PUBLIC RECORD NEEDED 

No life insurance general agency office 
should be without a comparative rec- 
ord of some kind, posted in a conspicu- 
ous place, so that all of the agents may 
see it daily. The majority of offices 
have a large blackboard chart, showing 
not only the number of applications 
produced, but the amount of insurance 
written. This record is probably the 
most interesting thing, from the agent’s 
standpoint, that there is in the office. 
The figures posted for public exhibition 
where everyone can see them, touch the 
agent’s pride. The nonproducer re- 





solves to fill some of the blank spaces, 
and the man who is making a good rec- 
ord is encouraged, and spurred on to 
greater efforts. 








METHOD OF COMPRESSING 


AN agency manager said recently that 
in starting out a new man, he had him 
write out his selling talk, and then re- 
write it several times with a view to 
shortening it. He has new men pur- 
sue this course, not for the purpose of 
memorizing a sales talk, but to have 
them bring out the principal selling 
points in the least possible number of 
words. In other words, selling argu- 
ments and not words, get the business. 

To a man, new to the life insurance 
business, the subject is a large one, and 
the tendency is to use a canvass en- 
tirely too long. The new man’s talk 
must be shortened up and the nones- 
sential arguments weeded out. This 
agency manager has found that the 
quickest way to do this, is to have the 
man put his views down on paper, and 
then cull out anything that tends to 
make the selling talk too labored or 
lengthy. 





HABIT OF SAVING 

No doubt one of the greatest sugges- 
tions that has come out of the Liberty 
Loan campaign for life insurance men 
is to urge people to begin systematic 
saving to pay life insurance premiums 
the same as they are Liberty Loans. 
Through the medium of Liberty Loans, 
one’s country is being protected and 
through life insurance one’s home or 
business. The two must go hand in 
hand. While the habit of thrift and 
economy is being encouraged now, life 
agents can take advantage of the op- 
portunity and urge that a certain 
amount of money be saved every week 
to apply toward life insurance. 

All the people of this country have 
been called to a halt and much extrava- 
gance has been checked. Now is the 
best time in history to emphasize and 
reinforce every argument that is made 
towards saving. People are being 
shown the changing character of all 
things material. The world indeed 
seems upside down. Changes are many 
and rapid steps are being made toward 
revolution in many lines of activity. 
Life insurance seems to stand out as 
just about the most certain business 
proposition in the world today. It is 
the beacon light in the great storm of 
chaos and war. With the government 
life insurance plan being explained to 
sailors and soldiers and they in turn 
telling its features to their people, the 
life insurance idea is being engendered 
and people are being taught the neces- 
sity of having protection. 

There is a big thought in this govern- 
ment life insurance plan. It is an old 
line legal reserve idea. After the war 
these policies can be converted into 
higher priced forms that will carry the 
regular value. It seems to us that it is 
up to the life insurance men of the 
country to use the present situation to 
drive home every possible lesson that 
could be learned from the times. 








Tue things we think out while alone, 
and when we are able to concentrate, 
are the better plans for the following 
day.—Silent Partner. 








Personal Glimpses of 
Life Underwriters 


J. R. Clark, president of the Union 
Central Life, is ill and it will probably 
be several weeks before he will resume 
his regular duties. He has no serious 
trouble, but is run down and will prob- 
ably take a vacation before taking up 
his work at the office again. 





Marriage of Col. Joseph Button, Vir- 
ginia commissioner of insurance, and 
Mrs. Annie Donald Shotwell, a Rich- 
mond widow, has been announced. 
The wedding took place in Bronxville- 
on-the-Hudson, Dec. 1. The news came 
as quite a surprise to many of Colonel 
Button’s friends, who had come to re- 
gard him as a confirmed old bachelor. 
Two days before this marriage, Miss 
Esther Donald Shotwell, daughter of 
the now Mrs. Button, was married in 
Richmond to Lieutenant Edward T. 
Burr, United States reserves. 


President T. B. Macaulay of the Sun 
Life of Montreal has been selected to 
fill the very important post of Domin- 
ion chairman of the national committee 
on food resources. His general func- 
tion will be the organization of efforts 
throughout the provinces for increased 
production and conservation of food, 
and for this purpose the promotion of 
active cooperation between the federal 
and provincial governments and their 
various departments. It is a highly 
important post and one which Mr. Ma- 
caulay is amply able to fill. 


Dr. John W. Abbott of New York has 
been appointed medical director of the 
Maryland Assurance. 

He is medical director of the Ger- 
mania Life, a graduate of Harvard 
Medical School, a former medical ex- 
aminer for the Travelers, then assist- 
ant medical director of the Germania 
Life. 


Judge Rufus M. Potts, until recently 
insurance superintendent of Illinois, has 
now reentered the practice of law. 
He will specialize in insurance matters 
representing both private or public in- 
terests, and has opened offices in the 
National Life building in Chicago, with 
a branch office in Springfield. 

Judge Potts’ term of office ended last 
May, and since that time he has been 
busy attending to his personal interests. 
During his administration, he distin- 
guished himself by hard work, aggres- 
siveness and progressive views. He 
has begun the preparation of a book to 
be published under the title, “The Great 
Institution of Insurance,” and as soon 
as time will permit, will publish an in- 
surance dictionary, compilation of 
which is under way. 

Before taking charge of the insur- 
ance department Mr. Potts had twenty 
years’ legal experience as lawyer and 
judge, the latter years of which were 
devoted exclusively to insurance mat- 
ters. His thorough knowledge and 
training in the practical and technical 
phases of the insurance business, with 
his recognized legal talent and strong 
personality, will make him an insurance 
counsellor of great ability. 


Charles F. Quest, of Cleveland, claim 
adjuster for the John Hancock Mutual 
Life, has been appointed traveling auditor 
in the ordinary agency of John R. Baird, 
general agent for Missouri with headquar- 
ters in St. Louis. 


SEVEN C’S OF SUCCESS 
Here comes a big producer shouting— 
Sail the Seven C’s of Success: Common 
sense, Caution, Courtesy, Consideration, 
Candor, Competency, and Conscience. 

Good! Good! 

Sail those Seven C’s of Success you 
Can! 

You can—and bring back the treasure 
of piles of commission money. You can! 

Sail them—sail them! There are no 
submarines upon them. — Jnternational 
Lifeman. 





THE greatest thing you can ever do 
is to do your best at all times. 











Get in Touch 
With Leading Men 








J 


R. O. Miles of Detroit, Mich., gen- 
eral agent of the Connecticut Mutual, 
made a talk the other day on, “Im- 
portance of Identifying Ourselves 
With Leading Business Men and Or- 
ganizations in Our Respective Com- 
munities.” A few extracts from his 
address are given: 

1. My message is to men who 
aspire to be somebody as well as to 
make money. : 

2. You will find that there is pay 
as well as joy in doing things for 
others. 

3. Merely joining a club or an or- 
ganization is not “identifying” your- 
self with it. Don’t be just a “person,” 
be a “personality.” 

4. I prophesy that the time will 
come when life insurance men will be 
paid more for what they are them- 
selves, for what they themselves rep- 
resent, and less for the volume of busi- 
ness they write. God knows it is time 
more was said about men themselves 
and less about money. 

5. You are honor roll men, and 
that means that you may identify 
yourselves with the leading business 
men in your community because you 
are one of them. “Birds of a feather 
flock together,’ and if’ a man con- 
siders himself a leading business man, 
he will naturally become one. 

6. You should ‘not expect to get a 
living from the public without in turn 
giving to the same public whatever 
you have of good to help your city or 
community. ‘ 

7 You may help your charities, 
take an interest in good government, 
support your churches, help uplift the 
standards of your community, adver- 
tise your city and entertain its guests. 
To do these things you must ally 
yourself with men of big business. The 
question is not should you do these 
things, but how can a real life man do 
anything else? : 

8. As agents we expect to be criti- 
cized if we fall short in our duty to 
our company, and as leading business 
men we should be prepared to be 
criticized if we fall short of our duty 
to the public. 

9. Create conditions yourself—don’t 
wait for conditions to create you, but 
be tactful about it. 

10. Life insurance is both a profes- 
sion and a business. As a profession 
it requires ‘trained scientific knowl- 
edge, and as a business it requires 
modern methods of service to the pub- 
lic. The only way to properly serve 
the public, therefore, is to know it 
and its needs, and the only way to 
know its needs is to study it to ad- 
vantage through the men of business 
who are most influential in molding 
the life to which the majority con- 
form. 

11. Ex-President Roosevelt 
that “things happen to those who 
get in the way of them.” By constant 
“mixing,” by constant making new and 
desirable acquaintances, by continuous 
use of your note book, good and re- 
liable men can be found and interested 
in agency work. “By the way, I am 
looking just now for a man I can 
train in my business. Do you know 
where I can find one?”—a simple ques- 
tion; always gladly answered; a com- 
pliment, indeed, to the man of whom it 
is asked. ' 

12. Make friends. Someone has 
said, “There are none so humble but 
that they aspire to and claim the 
friendship of the great; there are none 
so great that they can afford to despise 
the friendship of the lowly.” “How, 
then,” you say, “shall I set about to 
make friends?” They are both made 
and retained by the exercise of tact, 
and if you do not possess it you must 
acquire it. Its growth and develop- 
ment are rooted in a desire to please. 
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PRIDDY SHOWS THE 
BENEFITS TO AGENTS 


(CONTINUED FROM PAGE 1) 

bly the greatest direct good being done 
for the fraternity as a whole, but he 
took occasion to go back into the past 
and show some of the concrete things 
accomplished for the men who carry 
the rate book. One of the things being 
worked on right now is to accomplish 
the repeal of the resident agent laws 
in a number of states. Life insurance 
territories, he says, have to be made 
up without reference to state bounda- 
ries. They have to be so arranged that 
they can be reached by the agent with- 
out having to put in half his time on 
the train, and this cannot always be 
done if state lines are recognized in 
laying out the territory. 


Benefits of Local Associations 


As to what a local association can 
do to make itself indispensable to the 
life men of that locality, Mr. Priddy 
says that red blooded men demand ac- 
tion and that if they are given some- 
thing to do, or know that things are 
being done, they are going to be strong 
for their organization. And to prove 
his assertion he referred to the work 
of the New York association while he 
was president of that body. He told 
of a number of cases of twisting and 
rebating that were effectively handled 
and how the one case man was effect- 
ually stopped from his robbing the le- 
gitimate life insurance agent of his 
commissions. Crooks and ignoramuses, 
he. Says, are the cause of its oftimes 
being so hard for a capable life man 
to get at prospects. Life insurance 
commissions should be paid only for 
service rendered and none but a well 
posted life insurance agent is capable 
of rendering real life insurance service 


Should Have Active Support 


One reason assigned by President 
Priddy for the apathy in some local 
associations is the lack of men who 
have the nerve to take hold and do 
what has to be done. Somebody, he 
Says, has to lead and when a man 
shows himself who has the nerve to 
take hold he should have the active 
support of those who want to see things 
done. And he sees no virtue in letting 
the fellow who shows up about once a 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 





year tear down the whole playhouse. 
He recommended that a record of every 
member’s attendance be kept by the sec- 
retary and then when kicks came in let 
it be known how many meetings the 
knocker had attended. If he was a 
regular attendant he had a right to 
kick, but if he came to only the annual 
banquet he had no kick coming to him 
on the way the organization was being 
run. This suggestion was acted on 
right there and the Chicago associa- 
tion made a record of each man pres- 
ent at the meeting. 


Dealing With One-Case Agents 


The national president suggested 
that a good way to get rid of undesir- 
able agents and one-case men was to 
have published in the daily papers a 
list of all the live agents licensed. 
Many a lawyer and clerk, he said, 
would cancel his license rather than 
have the fact published in the daily pa- 
pers that he was holding himself out 
as an insurance agent. He declared 
that 50 per cent of the licenses in one 
town were recently voluntarily can- 
celled when the list of all licensed 
agents there was published in the pa- 
pers. And to get rid of the crooks 
who have their licenses cancelled in one 
state and then move to another, Mr. 
Priddy suggested a clearing house of 
all the state departments and an agree- 
ment among the commissioners that 
they would not license any one who 
had had a license cancelled for cause 
in another state. 


Nonproductive Agents 


Mr. Priddy declared the national offi- 
cers were much in favor of the sug- 
gestion made to the American Life 
Convention for cutting out the expense 
of the new and nonproductive agent. 
It all takes from the pocket of the man 
who knows his business and is capable 
of earning the commissions and he 
thinks the new man should show that 
he is in earnest when he starts out to 
be a life insurance man. 


Next National Convention 


In speaking of the annual conven- 
tion to be held in New York City next 
year, Mr. Priddy said this session 
would be devoted almost exclusively to 
business, that the entertainment fea- 
ture would be practically eliminated, 
and the men would get what they go 
there for, something that would help 
them when they got back on the firing 
line. It has already been arranged, he 
says, for President Wilson to make the 
opening address if the nation’s affairs 
will permit his presence. 


Government Insurance Plan 
Speaking of the government’s insur- 
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said he could see no reason for life in- 
surance men to be alarmed at any 
phase of the situation. It is the plan 
of the government to carry the insur- 
ance to maturity and, of course, it 
should do so, but he believes that prac- 
tically all of it will continue on the 
present basis, one year renewable term. 
He says the men who are covered by 
this insurance are no different from the 
fellows who have to be made to con- 
vert their term policies in the com- 
panies to permanent forms, and not be- 
ing pushed into conversion by agents 
they are not going to convert. 





Goes With the Maryland 


Thomas M. Searles of Vicksburg, 
Miss., general agent for the Mutual 
Benefit Life in Tennessee, Mississippi 
and Alabama has resigned and become 
agency director of the Maryland As- 
surance, the new running mate of 
the Maryland Casualty. He will have 
charge of the agency work of this com- 
pany. The Maryland Assurance has al- 
ready made application to do business 
in Mississippi. It proposes to be in 
business Jan. 2. The new secretary, 
Albert G. Portch, is now working on 
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CO-OPERATION 


E furnished 28,206 
leads last year from 
actual prospects who made 
inquiry concerning our 


Each lead has been 
proven by experience to 
be worth $2.96 in first 
year commissions. 


This prospect bureau 
is one of our effective 
plans of co-operation with 
real producers. 


Phoenix Mutual Life Insurance a 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 
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GIBRALTAR TO REINSURE 


GOES TO WICHITA SOUTHERN 





Former Company Has About Two Mil- 
lion Insurance in Force While 
Latter Has Eight 





The Gibraltar Life of Paris, Texas, 

which was incorporated in 1912, has 
arranged to reinsure its business with 
the Wichita Southern of Wichita Falls, 
Texas. The Gibraltar is a stock com- 
pany, issuing nonparticipating and de- 
ferred dividend policies. B. P. Bailey 
was president and actuary and E. LB. 
Norment, secretary. The company had 
a capital of $147,500 and a surplus of 
$46,519 on Jan. 1. It had about $2,000,- 
000 insurance in force. 
_ The Wichita Southern began business 
in 1911. E. P. Greenwood is vice-presi- 
dent and general manager. The com- 
pany operates in Colorado, Missouri, 
New Mexico, Oklahoma and Texas and 
had upwards of $8,000,000 in force on 
Jan, 1. 


Mutualization Proxies Are Received 


NEW YORK, Dec. 3—More than 
100,000 ballots have already been re- 
ceived by mail in the mutualization vote 
of policyholders of the Equitable Life, 
and these, upon their receipt, have been 
taken in charge by representatives of 
the New York department, who have 
been established in quarters at the Equi- 
table home office. The date of the pol- 
icyholders ballot on the mutualization 
proposal is next Thursday. Every pol- 
icyholder is entitled to a vote, in per- 
son, by a proxy or by mail, provided 
he is insured in at least $1,000 and that 
his insurance has then been in force and 
shall have been in force for at least one 
year prior to such meeting. The law 
requires that notice shall be given pol- 
icyholders for at least one month in ad- 
vance of the meeting. The Equitable 
sent out its notices, ballots and proxies 
under date of Oct. 10. 

The Equitable holds its election of 
directors on Wednesday next. Seven 
policyholder directors and six stock- 
holder directors are to be elected. One- 
quarter of the board is elected each 
year, 


Life Counsel Meeting 


NEW YORK, Dec. 5—The Associa- 
tion of Life Insurance Counsel holds its 
annual meeting today at the headquar- 
ters of the Bar Association. A paper 
will be read by Guilford A. Deitch, gen- 
eral counsel of the Reserve Loan Life, 
on “Doctrine of Election.” William 
Marshall Bullitt, former solicitor gen- 
eral of the United States, reads a pa- 
per on “Present Status Regarding Anti- 
removal Statutes With Respect to Life 
Insurance Companies.” Frederick G. 
Dunham, attorney for the Life Presi- 
dents Association, will submit an 
analysis and criticism of the morito- 
rium statutes. A discussion of this paper 
will be read by Jas. H. McIntosh of the 
New York Life, and Alfred Hurrell of 
the Prudential. A war dinner will be 
served at the Waldorf this evening. 


Libel Suit Was Dismissed 


Arthur O. Main, some time ago, 
brought suit against the Philadelphia 
Life for $250,000 damages for alleged 
libel. Last week the suit was dismissed 
in Indianapolis, the court ruling out the 
report card upon which the action was 
based. 


Midland Life’s Soldiers 


Paul V. Woolley, former medical ex- 
aminer for the Midland Life, of Kansas 
City, who was commissioned a lieuten- 
ant and is now in France, was recently 
made a captain. O. V. Dodge, Jr., son 
of O. V. Dodge, second vice-president, 
recently returned from Fort Sheridan 





with a captain’s commission. A. Bruce 
Lovett, representative of the company 
at Larned, Kansas, was made a lieu- 
tenant at Fort Sheridan. 


What Companies Are Doing 


The life insurance companies of the 
United States are distrihuting annually 
among policyholders and their benefi- 
ciaries more than $450,000,000, $1,505,000 
every working day, $185,000 every work- 
ing hour, $3,080 every minute and $51 
every second. 


Separate Life and Accident 


TOPEKA, KAN., Dec. 4.—Kansas will 
not permit the writing of combination life, 
accident and health policies by a single 
company. This was the notice sent to the 
United Life & Accident of Concord, N. H. 
There is an old statute in this state which 
prohibits this and an effort made a year 
ago to get the legislature to change the 
law failed. Since the legislature refused 
to make the change the department felt 
that it could not issue the permit. 

It is claimed that the accident and 
health business when connected with the 
life policies often results in quibbling and 
jll-feeling that tends to cause many pol- 
icyholders to allow their life policies to 
lapse when the settlement of accident and 
health claims are not entirely satisfactory 
to them. There are companies writing 
both life, and accident and health policies, 
but they are required to handle them as 
separate divisions. 


Missouri State Life—This company re- 
ports a gain of $10,000,000 during the year 
ending with November. The company has 
written $57,990,108. 

During November $4,517,996 insurance 
was written, a gain of $586,672 over No- 
vember last year. November was the larg- 
est month in the history of the company. 

D. D. Raley, general agent at Colorado 
Springs, Colo., qualified for the $100,000 
Club last week. He did not start until 
Aug. 1, but has made a remarkable record 
during the past three months. 

James J. Parks, field secretary of the 
company, was appointed a delegate to rep- 
resent it and its officers at the seventh an- 
nual banquet of the general’agency of W. 
H. Inlow of Oklahoma City. During the 
first year of Mr. Inlow’s connection with 
the company his agency paid only for 
$192,000. Thus far in 1917 his agency has 
paid for nearly $4,000,000 of new insur- 
ance and leads the company’s entire force. 


Life Notes 


Frank S. Claypoole, who has had 20 
years’ experience as salesman, has been 
appointed district manager of the Massa- 
chusetts Mutual Life at Troy, O. 

The Missouri State Life has appointed 
J. L. Boerger and A. H. Stolzenbach as 
general agents at Lima, Ohio. 

Superintendent A. J. Decker of Mis- 
hawaka, Ind., district of the Conservative 
Life of South Bend, Ind., has been trans- 
ferred to Peru, Ind., district as superin- 
tendent, succeeding L. O. Egnew, resigned. 

Thomas P. Reynolds, Virginia general 
agent for the Prudential, has appointed 
Claude R. Fooshe city manager at Rich- 
mond. Mr. Fooshe was formerly army 
and navy representative at Norfolk. Dr. 
J. Emmett Sebrell has recently been ap- 
pointed district manager in that city. 





| For SEVENTY-THREE YEARS, SERVICE AND SATISFACTION have been 
synonymous with STATE MUTUAL of Worcester. 


{| The Company’s record of SEVENTY-THREE YEARS OF SERVICE spells SUC- 
CESS for a!! 


§] Additions are made to our General Agency force when the right men are found. 


STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 


INCORPORATED 1844 
STEPHEN IRELAND, Inspector of Agencies 


B. H. WRIGHT, President D. W. CARTER, Secretary 











The Acid Test for Strength, Liber- 
ality, Service and Low.Cost places 
| high on the list 


CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent 
S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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NATIONAL LIFE 
_ ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 Age 45........ $17.50 


40% Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity ‘Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 


Agency Openings in Many © 
Desirable Localities 
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Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 













































































litle, National Life Insurance Ce. 


INDIANAPOLIS 


Authorized Capital, $1,000,000:00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 























FELIX BROEKER, Secretary and Manager - 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 
Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS 
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FRATERNAL HEADS MEET 


MERGERS ARE DISCUSSED 


Consider Cleary Bill Unsatisfactory— 
Urge Amendments to Present 
Laws Affecting Fraternals 


NEW YORK, Dec. 5—By way of 
preparation of their position on the 
question of mergers for submission to 
the coming Convention of Insurance 
Commissioners, a conference was held 
yesterday morning by the executive 
committee of the National Fraternal 
Congress and representatives of lead- 
ing fraternal societies. About forty 
were present. A general discussion 
was had of amendments to the frater- 
nal uniform bill so as to have some- 
thing to present that might be an im- 
provement, from the fraternal stand- 
point, upon the proposed bill brought 
before the commissioners convention 
at the St. Paul meeting by Commis- 
sioner Cleary of Wisconsin, and which 
is practically the bill now in force in 
Wisconsin. Attorney Allen of the Fra- 
ternal Aid Union of Lawrence, Kas., 
argued that present laws are strong 
enough, as the right to approve rests 
with the insurance commissioners. 


Urge Amendments to Laws 


He thought that the criminal laws 
should be amended so as to make it a 
felony to falsify a statement to a com- 
missioner. The general opinion was 
that the Cleary bill is unsatisfactory, 
but that the present laws on mergers 
are too lax at present; and a substitute 
for the Cleary bill was submitted by 
Supreme Secretary Charles E. Piper 
of the Royal League. The executive 
commitee finally appointed a sub-com- 
mittee, consisting of Mr. Piper and Hill 
Montague, president of the Golden Seal, 
to confer on the subject with the sub- 
committee of the commissioners. 


NEW YORK, Dec. 4—Whole family in- 
surance and mergers occupied the atten- 
tion of representatives of the fraternal 
societies and the executive committee of 
the National Fraternal Congress at this 
morning’s_ meeting. The fraternals are 
united and determined in their opposition 
to the position taken by Superintendent 
Phillips of New York, by which he has 
announced that when new licenses come up 
for issuance on Jan. 1 next he will can- 
cel the New York license of any fraternal 
that is writing child insurance in any 
state. This would affect about thirty fra- 
ternals, with an approximate membership 
of five hundred thousand. 


Praternals Support Measure 


The position of fraternal leaders is one 
of solid support of the child insurance 
law now in operation in eighteen states— 
a measure approved by the Congress and 
by the insurance commissioners two years 
ago. Any change in that bill will be bit- 
terly opposed by fraternal men. Uniform 
legislation is desired by them, but they 
believe that will be entirely possible if the 
present law of the eighteen states is 
adopted by the others. There were dark 
hints of the strength of opposition in New 
York emanating from the Metropolitan and 
Prudential insurance companies. The ses- 
sions will probably continue through 
Thursday. 





Association Activities 











Wheeling, W. Va.—The best meeting of 
the year was held by the Wheeling As- 
sociation at its monthly gathering last 
week. Henry J. Powell, ex-president of 
the National Association and general agent 
of the Equitable Life of New York at 
Cincinnati and Louisville, and John L. 
Shuff, home office general agent Union 
Central Life, were the chief speakers. The 
meeting was presided over by H. M. Tay- 
lor of H. M. & C. B. Taylor, Wheeling 
general agents of Northwestern Mutual. 


Peoria, 1ll—The November meeting was 
known as Metropolitan night, the pro- 
gram being in the hands of D. H. F. Pott- 
ker, superintendent of the Metropolitan, 
who led a discussion on service, speaking 
from his own standpoint of the friendly 
feeling he now has for his competitors, 
compared to that entertained for them 
before the association was organized. 
There was a discussion as to when com- 
petition ceases. It was agreed that com- 
petition should cease when the prospect 
signifies to the agent his willingness to 
take an examination for the purpose of 


cepted or on opproval. President Rosen- 
berg said the application of the Golden 
Rule would be a good enough guide. Dr. 
Carpenter spoke on Service and Mr. Chas. 
A. LaPorte on Salesmanship. 

The next meeting will be John Hancock 
night. The speaker will be Charles Buck- 
walter of Indianapolis. Members will be 
privileged to bring as many guests as 
they please, and it is expected to have 
an attendance of at least 200. About 10 
applications for membership were taken 
during the evening. —_ 


Waukesha, Wis.—An association has 
been organized here with a membership 
of eighteen. Officers have been elected as 


follows: President, J. . Judin; vice- 
president, E. Brasted; secretary, J. 
Bruce Buell; treasurer, H. A. Tullar. 

* eS * 


Milwaukee—President Priddy of the Na- 
tional association was the guest of honor 
at a banquet given by the Milwaukee as- 
sociation Dec. 1. Nearly 100 agents from 
Milwaukee, Racine, Madison and other 
nearby cities were present, special invi- 
tations having been issued to other local 
associations in Wisconsin and individual 
members of the national body throughout 
the state to greet the head of the organ- 
ization. Mr. Priddy dwelt at length upon 
the government’s plan of insuring the lives 
of enlisted men in the army and navy, 
and made it plain that the life underwrit- 
ers of the entire nation stand behind the 
United States in promoting the work. 

* ea a 
Wichita, Kan.—The regular monthly 
dinner was held Dec. 1, the members’ 
wives being guests of the evening. Talks 
were made by John L. Powell and J. N. 
Haymaker. Mr. Powell’s subject was, 
“Partnership and corporation insurance 
from the view point of the business man.” 
Mr. Haymaker spoke on, “Life insurance 
for minor beneficiaries; how best handled.” 

* * * ‘i 
Bismarck, N. D.—The North Dakota as- 
sociation sent a large delegation to the 
meeting of the St. Paul and Minneapolis, 
Dec. 3, to hear President Priddy of the 
National association, and to stir up in- 
terest in the northwest underwriters’ con- 
ference to be held in Fargo next June. 
The last regular meeting had a patriotic 
tinge. Prof. A. E. Koenig of the Uni- 
versity of Minnesota, who had been lectur- 
ing in his mother tongue in North Dakota 
German communities, declared he found a 
majority of his former countrymen loyal 
to their adopted country and that he had 
found the state, as a whole, second to 
none in genuine patriotism. Harry Cur- 
ran Wilbur, secretary of the North Da- 
kato Insurance association and _ also 
executive secretary of the North Da- 
kota Red Cross chapter, told what his 
organizations were doing. Many North 
Dakota cities were represented at the 
meeting. 

* * * 
Philadelphia.—The regular meeting is 
scheduled for Dec. 13. President Thomas 
S. Fansler has suggested that the cus- 
tomary dinner be dispensed with and the 
money be donated to the Red Cross. 

* * * 

San Francisco—The Life Underwriters 
Association of San Francisco will elect 
officers for the coming year at the Decem- 
ber monthly meeting Thursday night, and 
the new officers will be inaugurated at 
the January meeting. Justice Henry A. 
Melvin, of the California supreme court, 
will be the principal speaker at the De- 
cember meeting, for which an excellent 
program has been arranged. 
* * oS 

Grand Rapids, Mich—The local life 
underwriters’ association held its annual 
meeting Dec. 3 and elected the following 
officers: President, Ira D. Blossom; first 
vice-president, Eugene Jordan; second 
vice-president, Harry Moore; secretary and 
treasurer, Ned Bomers. The question as 
to whether educational advertising being 
used by the association should be han- 
dled individually or by the association was 
discussed and the matter was placed in 
the hands of a committee composed of 
Roy Fuller, H. H. Perkins, E. J. Farrel, 
N. E. Degan and Ned Bomers. T. J. Hen- 
derson suggested that money usually set 
aside by the insurance men for their 
Christmas shopping for members’ children 
be turned over to the Red Cross. The 
Grand Rapids association has received the 
loving cup from the national body, offered 
for obtaining the largest proportionate in- 
crease in membership during the year, and 
will display the trophy in a down-town 
window. 








The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














A company doing business in Michigan wants 
a man who knows that territory, who can locate 
new agent AND HELP THEM PRO- 
DUCE. Compensation strictly salary. The 
right man can tie up permanently and close to 


Address in confidence 1-N, 


care [The National Underwriter. 


a good company. 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh *“giac:™* Pittsburgh, Pa, 














“Many have the right idea but few have the punch to put it over.” 
An old line legal reserve Mutual Life Insurance Company is looking 
for a man with the right idea who has the punch, in the capacity of 
Superintendent of Agents. Must be experienced in Industrial and 
Ordinary business. Give full particulars in confidence. Address 49=J, 





care The National Underwriter. 














having a policy issued, either to be ac- 





State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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Capital, $200,000 


All of the stock is held by a few oiineaaiiid business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., inpranapouis 


NO ORGANIZATION EXPENSE 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agi ncy contract that means money. 


If you want to be affiliated with an institution that has rea red blood in its veins—that has all the elements of growth and pernanency— 
Tell us where you want to work. 


CLAUDE T. TUCK, Secretary 


Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 











MANY APPOINTMENTS 


CHANGES IN THE TRAVELERS 





Managers, Assistant Managers and Spe- 
cial Agents Are Promoted and 
Transferred 





O. A. Piggott, who took charge of 
the life and accident department in IIli- 
nois, outside of Chicago and Cook 
county some time ago, has been made 
manager. Prior to going to Chicago he 
was manager at Rochester, N. Y. 

Other announcements of changes in 
the life and accident department of the 
Travelers are: 


Clarence W. Campbell, special agent, 
Rochester, N. Y., promoted to manager, 
Rochester, N. Y. 

William Fitzgibbons, assistant manager, 
Grand Rapids., Mich., promoted to man- 
ager, Dayton, Ohio. 

John T. Haviland, special agent, New- 
oo N. J., promoted to manager, Newark, 

H. T. Ellerby, special agent, Hartford, 
Conn., promoted to assistant manager, 
Bridgeport, Conn. 

George A. Martin, assistant manager, 
Toledo, Ohio, promoted to assistant man- 
ager, Cleveland. 

John G. Oglesby, special agent, Newark, 
N. J., promoted to special agent in charge 
at Buffalo, N. 

W. F. Dugan, special agent, Erie, Pa., 
transferred to Kansas City, Mo. Louis F. 
Eggerding, special agent, Newark, N. J., 
transferred to No. 1 Madison avenue, New 
York City. George J. Ferguson, special 
agent, Albany, N. Y., transferred to New- 
ark, N. Charles W. Howell, special 
agent, Cleveland, transferred to Toledo, 
Ohio. O. S. Spencer, special agent, Syra- 
cuse, N. Y., transferred to Hartford, Conn, 
Fr rank c. Bremerkamp, Terre Haute, Ind., 
appointed special agent, Terre Haute. 
Francis G. Conklin, New York City, ap- 
pointed special agent, 76 William street. 
E. B. Gilchrest, Belfast, Me., appointed 
special agent, Portland, Me. Clarence D. 
Hoag, Rochester, N. Y., “4K special 
agent at Rochester. Frank E. Knapp, Wil- 
liamsport, Pa., appointed enuulal agent at 
Williamsport. Clyde E. Lewis, Cleveland, 
Ohio, appointed special agent at Cleve- 
land. Arthur G. MacAinsh, New York 
City, appointed special representative, 76 
William street. Irvin D. McDowell, Ke- 
wanee, Iil., appointed special agent, Chi- 
cago. Ralph W. McKay, Boston, Mass., 
appointed special agent at Boston. John 
G. Phillips, Clinton, Iowa, appointed spe- 
cial agent at Des Moines, Iowa. Douglas 
D. Rothacker, Peoria, Ill., appointed spe- 
cial agent at Chicago. George J. Scott, 
Mason City, Iowa, appointed special agent, 
-Des Moines, Iowa. George S. Stud- 
well, Jr.. New York City, appointed spe- 
cial agent, No. 1 Madison avenue. Charles 
R. Williams, Bridgeport, Conn., appointed 
special agent at Bridgeport, Conn. James 
Lawrence Wright, Massillon, Ohio, ap- 
pointed special agent at Cleveland, Ohio. 





RULES OUT THE CLAUSE 


MISSOURI DEPARTMENT ACTS 





Will Not Allow Loss of One Hand, 
Foot or Eye as Total Dis- 
ability 





JEFFERSON CITY, MO., Dec. 5.— 
Superintendent Chorn of Missouri has 
put into effect a new ruling in which 
he held that thereafter the department 
would not approve a permanent and 
total disability clause wherein the loss 
of one hand, one foot or one eye was 
considered total and permanent dis- 
ability. 

His order follows: 

“On and after Nov. 10, 1917, the de- 
partment will not approve any life in- 
surance policy containing a total and 
permanent disability clause wherein 
the loss of one hand, one foot or one 
eye shall be deemed to be total and 
permanent disability. In approving the 
total and permanent disability clause 
wherein the loss of both hands, both 
feet or both eyes or one hand and one 
foot is deemed to be total and perma- 
nent disability, it must be understood 
that the department will charge in ad- 
dition to the regular reserve, the re- 
serve for total and permanent disability 
on the proper plan of policy set up 
under tables prepared by Hunter or 
McAdam or a flat charge of at least 
25 cents per thousand dollars of in- 
surance in force containing said clause. 

“The department will approve a 
clause providing for accidental partial 
disability wherein the loss of one hand, 
one foot, or one eye is deemed to be 
accidental partial disability, provided 
there is no waiver of premium. The 
department will charge in addition to 
the regular reserve a reserve of $1 per 
thousand dollars maximum benefit un- 
der the accidental partial disability 
clause. Double indemnity clauses will 
be approved and the department will 
charge in addition to the regular re- 
serve an additional reserve of $1 per 
thousand dollars of insurance provided 
for in the regular policy. Triple in- 
demnity or other accidental clauses will 
not be approved. No clauses providing 
for health and sick benefits will be ap- 
proved.” 








William B. Yale, Brooklyn, N. Y., ap- 
pointed special agent at Brooklyn. 











THE AVERAGE EARNINGS OF THE AGENTS OF THE 


Standard Life Insurance Company 
OF PITTSBURGH 


are higher this year than ever before. Our attractive Accident 
and Health Policies have helped them to make more money. 


Write for a LIFE, ACCIDENT ANID HEALTH Contract to 


FRANK A. WESLEY 


Vice-President and Director of Agencies 








E. M. AMMONS, President 








J. A. O’SHAUGHNESSY, Gen. Manager 4 
~ 3 — 


STH 


ASSETS 
$2,300,000 
fa}! ) 

__ INSURANCE 
j $17,000,000 


gh if ATIC 





Gas and Electric Building, DENVER, COLORADO 
LIBERAL CODBFKACTS TO AGENTS 


Addres; Gentral Manager 





























CAN YOU ‘TIE MEN TO YOU? 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager 


~ 


Old Line Company 
Capital, $100,000 




















The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG QRGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


T. H. BRIDGES, First Vice President 
and Superintendent of Agencies 


CHARLES W. BARNES 
President 




















ORGANIZED 1871 


LIFE INSURANCE COMPANY 
OF VIRGINIA, ricumonn, VIRGINIA 


OLDEST, LARGEST, STRONGEST Southern Life Insurance Company 


" Issues the most liberal forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00. 


CONDITION ON DECEMBER 31, 1916: 


Nees ee a, Om 

ties e ° ° ° its to 

Capital end Surplus - - 2027,834 "Organization - ——-18,119,172.50 
Is paying its Policyholders oad . $1,300,000. 00 annually 


GOOD TERRITORY FOR LIVE AGENST 
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HOW TO COMBAT THE 
PRESENT COMPLAINTS 


(CONTINUED FROM PAGE 1) 


close track of the agency production 
say that the real agent, the one who 
was producing a good volume of busi- 
ness a year or so ago, is now prosper- 
ing more than ever, while the small 
producer’s production has dwindled to 
almost nothing. This simply means 
that the real life insurance man is mak- 
ing capital out of what the complaining 
agent offers as an excuse for not get- 
ting business. This is absolutely a 
fact, and can be borne out by the pro- 
duction record of almost any life com- 
pany. 
Liberty Bond Purchasers 

Perhaps the Liberty Loan purchasers 
have proved to be the greatest stum- 
bling blocks for the agent who has not 








The Columbian National Lite 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 
(West of the Mississippi) (East of the Mississippi) 
Symes Buildi 77 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES 
Superintendent of Accident Agencies 
77 Frankhn St.. BOSTON, MASS, 


The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 














ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 








Chemical Building ST. LOUIS, MO. 
J. McCOMB 
e COUNSELOR AT LAW 


CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
The Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 


‘| this is true is shown in the fact that 





J H. NITCHIE 
e ACTUARY 





Telephone 1223 Association Building 
: Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 





ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 


Room 1437, First National Bank Building 


CHICAGO 


learned how to overcome the excuses 
they offer. The man who has pur- 
chased a Liberty Bond usually makes 
the statement that life insurance is a 
good thing and he intended to take 
some, but he has his money tied up in 
Liberty Bonds and so cannot do any- 
thing until later. The answer to that 
is that the agent will accept a Liberty 
Bond as legal tender on the initial pay- 
ment for life insurance. Of course, a 
little tact must be used in making this 
proposition. The agent should com- 
mend the prospect upon his patriotic 
stand in purchasing Liberty Bonds, and 
then make the offer to accept them as 
cash upon the first payment for life 
insurance. The man who has purchased 
Liberty Bonds has not tied his money 
up at all. He has simply transferred 
it from one pocket to another. The 
bonds are negotiable and it is up to 
the agent to emphasize this fact. 

Is in the Buying Mood 


An agent recently said that he would 
much rather encounter a prospect who 
had invested heavily in Liberty Bonds 
than the man who had not bought any. 
He gave as his reason for this the fact 
that such a man is in the buying mood. 
He has taken his money out of the 
savings bank and broadly speaking if 
he will buy one thing he will buy an- 
other. With his savings in the form of 
a Liberty Bond he somehow feels that 
the money has been spent, and it is 
not as great an effort for the life in- 
surance man to induce him to reinvest 
it in life insurance as it was for the Lib- 
erty Loan salesman to secure the 
money for the bonds. The Liberty 
Bond salesman’ was the man’ who 
induced him to take his money out of 
the bank, and in so doing made the life 
agent’s work 50 percent easier. That 


most life insurance agencies in the cities 
where Liberty Bond sales were heaviest 
enjoyed the best month of the year in 
October when the campaign was on. 


Can Be Used to Advantage 


the alert agent. 
a man had never saved that 
money before in his life. 


known power to save. : 
already formed the saving habit. 


insurance. 
money. 


wrong. 
Loss Is Paper Loss 


in value since the decline in the se 
curity market. 


In the case of a small purchaser who 
has bought a $50 or $100 Liberty Bond, 
that fact can be used to advantage by 
In many cases such 
much 
The fact 
that he was able to consistently lay 
aside a stipulated amount of money 
each week has revealed to him an un- 
Perhaps he has 
Cer- 
tainly it is not unreasonable to suppose 
that if a man can save $50 within six 
months for a Liberty Bond he can 
lay aside $35 or $40 a year for life 
Until he purchased a bond 
he has probably been arguing that it 
was impossible for him to save any 
His purchase of the Liberty 
Bond has proved to him that he is 


Then there is the man who owns 
stock or bonds that have depreciated 


He complains to the 


agent that he bought stock at 156 that 
is now selling at 116, with a possibility 
of it being quoted at a much lower 
figure. 

The outlook for an increase in the 
market value of securities that are 
down the agent can point out is far 
from bright. His loss is only a paper 
loss, and is, therefore, not as keenly 
felt as if he had had to pay out that 
much money. With such a man the 
decline in the market value of securi- 
ties, instead of being an excuse for 
taking like insurance, is in itself an 
argument why it should be purchased. 
It shows the uncertainty of what even 
may at one time have been considered 
gilt edged securities. Bringing at the 
present time a low market price, it 
would probably be very difficult to dis- 
pose of them without making a con- 
siderable sacrifice. If this is true of 
the business man how much more true 
it would be in the event of his death 
with his wife attempting to sell the 
securities. 


Graphic Illustration 


It is a graphic illustration of the sta- 
bility of life insurance with which there 
is no depreciation or decline in value, 
but on the other hand, a constant in- 
crease in values as each year goes by. 
It now appears as if some forms of 
securities particularly railroad stocks 
and bonds are not to rise in value dur- 
ing the continuance of the war. Per- 
haps a still further decline will be wit- 
nessed. This being true the uninsured 
holder of such securities is one of the 
best prospects to be found for life 
insurance. Should he die without life 
insurance he would be leaving his wife 
only unmarketable stocks and bonds, or 
marketable only at a considerable loss. 


High Cost of Living 


Here is the way one agent in Kansas 
City is answering the prospect who says 
that the cost of living is so high that 
he needs every cent he is earning to 
live, and cannot consider such a thing 
as life insurance: “Mr. Smith, the cost 
of living has increased anywhere from 
20 to 35 percent. As an example, we 
can take the lower figure. For the sake 
of argument, we can also assume that’ 
your salary has increased somewhat, so 
that the increased cost of living to you 
is 15 percent. The result is that you 
actually have 15 percent less than you 
had one year ago. In other words, your 
family has experienced what it means 
to be deprived of 15 percent of your 
former income. Consider what it would 
mean if your family were deprived of 
the other 85 percent, which they would 
be in the event of your death.” 


Have Practiced Economy 


Contributors to the Red Cross, Y. M. 
C. A., or other war demands make the 
complaint that money so used has been 
spent and left them in poor financial 
circumstances. As a matter of fact, 
contributors to such causes have been 
able to give their money only by prac- 
-|ticing economy in some other direc- 
tions. For instance, they have not in- 





dulged in so many amusements, have 
perhaps been less lavish with their ex- 
penditures at vacation time, or have in 
some way “cut the corners” to make 
the war contributions. The point is 
that while they actually have contrib- 
uted to these institutions, this action 
has not left them with any less ready 
cash than they had a year or two ago, 
for the reason that in normal times the 
money that has been spent now for the 
Red Cross and the Y. M. C. A. would 
go for amusements or some other non- 
essential. With such a person the feel- 
ing that all his money has been spent 
is more a state of mind than anything 
else. 


G. S. Cornell, agent of the Northwestern 
Mutual in Kansas City, Kan., has been 
drafted. He is acting as assistant to 
Peter W. Goebel, who is directing the 
thrift stamp campaign in Kansas. The 
work was started systematically and is 
proceeding effectively, Mr. Cornell attend- 
ing to the details. 


TWO 

General Agency Opportunities 
in lowa 

with one of the strongest Eastern 
companies. 

Salable policies to sell and liberal contracts 

to offer sub-agents. 

Applicants must qualify and prove theri 

records as “business getters and agency 

builders.” References to accompany ap- 


plications. Address Agency Director, 
43-D, care The National Underwriter. 














“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect ? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the poli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 
The 


Provident 
Life and Trust Company 


of Philadelphia 
Founded 1865 












































NOW IS 
T 





REDERIC S.WITHINGTON,F.A.1.A 
XAMINER 


CONSULTING ACTUARY AND E 
804-306 Security Building 





DES MOINES, IOWA 


THE TIME 


O DIG 


insurance. 


new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


JAMES R. DUFFIN, President 


VERY 
E, making money these days. 


the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. 


life insurance man should be 


This is 


It is a great day to sell life 
We are now putting on some 
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Once an 


Illinois Life 


GREATEST GREATEST 


Man 


ILLINOIS ILLINOIS 


Always an 
Ellinois Life 
Man 


COMPANY COM PANY 


WANTS GOOD MEN Wants GOOD MEN 
AND ; AND 
WILL PAY THEM WELL WILL PAY THEM WELL 











‘Another Year of Progress— 


Dec. 31, 1916 GAIN 
ABROES 5: sapkct debe ean atssewn's $11,943,640 $1,664,007 
Sunglus to Policyhelders. . 1,141,900 133,149 
Insurance in force . . . . 104,989,362 15,392,529 
MGOGMNO «60 tate: witete «6 4,485,710 597,021 


TheWESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 








MR. AGENT— 


GOOD TERRITORY—GOOD CONTRACTS 
Can Be Secured With 


MERCHANTS LIFE INSURANCE CO. 


Des Moines, Iowa 


OVER FIFTY-EIGHT MILLIONS IN FORCE 


Operating in Twenty-Five States 











= FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 
Comparative Statement Showing Yearly Growth of Company 


Admitted Assets Guarantee Fund to Policyholders Insuranc in Force, Paid for Basis 
Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526, 130.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511,516.72 $2,117,222.79 $93 364,394. 00 
Dec. 31, 1915 Dec. 31, 1915 Dec. 31, 1915 
$12,000, i “4 $2,336,639.97 $106,880,393.00 


$14,142, 05 082. 49 -$2,708,397.65 $129,199'279.00 
$15,325,25339  $2,841,209.49  $144,786,620.00 


Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’’ 
mean certain success for .you. 





For Terms to Producing Agents, Address 


GEORGE TT. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 














The Gem City Life Insurance Company 


DAYTON, OHIO 
ee Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the policyholders in 1916 
$3,536,233, of winels $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 














Are You Peananettly Fstablished? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





W.A.R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 
J.O. LAUGMAN, President: B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 
Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














“SAFE AS A GOVERNMENT BOND” 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Sag \ae 
Openings OHIO IND. KY., and MICH. Write Columbus 












CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE IT? 
If so, you can develop a life interest with this prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 


















Sig 5 BE tees tet tee I 


wa 


es 


NC 





